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Gasoline Price Advance by Sinclair is Holding 





Rails Consider 
Deep Rate Cut 
In Middle West 


By Teletupe 
N. P. N. News Bureau 

TULSA, June 20.—Proposals 
for reduced petroleum rail rates 
covering virtually the entire cen- 
tral region of the United States 
and the heavy consuming area 
commonly referred to as the In- 
diana Standard marketing terri- 
tory have been docketed and are 
up for consideration by the re- 
spective freight associations in- 
volved. Area affected by pro- 
posed reduced rates covers the 
Southwestern Freight Bureau, 
Western Trunk Line Committee, 
Central Freight Association and 
Illinois Freight Association ter- 
ritories. 

Most recent proposal affecting 
this general area is Southwest- 
ern Freight Bureau Proposal 
17221 for reduced rail rates 
from the southwest into the so- 
called Indiana Standard market- 
ing territory. This proposal, 
docketed at the request of a Mid- 
Continent shipper, affects rates 
on petroleum products and calls 
for a 5.5 cents a hundredweight 
reduction under refined oil rates 
in effect as of Nov. 14, 1937. Pro- 
posed rates between representa- 
tive points affected are from 8.5 
to 11.5 cents a hundredweight 
lower than present rates. 


In Indiana Territory 


In railroad parlance, reduced 
rates would apply on shipments 
from Southwestern and Mid- 
Continent origin points (includ- 
ing Kansas and Kansas City, 
Mo.) to St. Louis and Kansas 
City, Mo. and points in Western 
Trunk Line and Illinois Freight 
Ass’n. territories (including In- 
diana and Michigan). The Stand- 
ard of Indiana marketing terri- 
tory lies within the jurisdiction 
of the Western Trunk Line Com- 
mittee and Illinois Freight 
Ass’n. Destinations directly in- 
termediate to and in the general 
direction of St. Louis and Kan- 
sas City, Mo. would also be af- 
fected by the proposal. 

While the bureau was prepar- 
ing to publish Shippers Proposal 
17221, the general committee of 
Central Freight Association ap- 
proved C.F.A. Docket 36395 for 


(Continued on page 18) 


Advance Met by Two Market Leaders, 
Partially Met by Indiana Standard 


CLEVELAND, June 20. 


N. P.N. News Bureau 


Sinclair Refining Company's half- 


cent advance in tankwagon gasoline prices, effective June 
14 in forty-two states, today had been fully met by the mar- 
ket leader in five southern states, in five Rocky Mountain states, 


and in Oklahoma and New Mexico. 


In ten midwestern states, 


the Standard of Indiana had advanced “subnormal” prices 0.5- 


cent, effective June 17. 


Prior to the Indiana Standard’s advance June 17, how- 
ever, virtually all of the larger companies had already met 


the Sinclair price advance. 


Today, they were reported to be 
holding the half-cent advance, 


despite the fact that the In- 


diana Standard had not advanced ‘‘normal”’ prices. 


Standard Oil Co. of Kentucky, market leader in Kentucky, 
Mississippi, Alabama, Florida and Georgia, announced that ef- 





Oil Companies 


Bear Brunt 


Of ‘Good Neighbor’ Policy 


By G. T. KELLOGG 
N. P. N. News Bureau 

WASHINGTON, June 19. 
Demand by President Roosevelt 
last week that the Mexican gov- 
ernment speed up 
tions aimed at settling the 15- 
months-old oil expropriation 
controversy is being hailed in 
some quarters here as evidence 
of a changing 
attitude toward Latin-American 
seizures of United States prop- 
erty and enactment 
tions obviously 
hamstring operations of “Grin- 
go” companies. 

The demand was made at the 
White House of Mexican Am- 
bassador Najera, and was an- 
nounced to the press by Presi- 
dent Roosevelt on the following 
day. 

Ever since the Mexican seiz- 
ure of the American and British 
properties in March a year ago, 
it has been felt that the failure 
of this government to take any 
action could only be interpreted 
among other Latin-American na- 
tions as condoning such seiz- 
ures, and thus as giving them a 
green light for similar “grabs”. 

This feeling has 


its negotia- 


administration 


of regula- 
designed to 


been more 


and more justified in recent 
months, as almost each new 
mail, or cablegram, has brought 
news of seizures, barter agree- 
ments, government monopolies 
shoving out “foreign” com- 
panies, and regulations virtual- 
ly impossible of compliance. 

Among the latest reports is 
that from Chile, where foreign 
companies have been advised to 
liquidate their distribution or- 
ganizations preparatory to es- 
tablishment of a governmeni 
monopoly on Sept. 2. Firms 
chiefly affected by this order, it 
is understood, are West India 
Oil Co. (Standard Oil of New 
Jersey subsidiary) and Shellmex 
of Chile (subsidiary of the 
Royal Dutch Shell) which have 
plants valued at about $9,000,- 
000. 

From Bolivia come _ reports 
that oil from properties seized 
two years ago (before the Mex- 
ican seizure) is being bartered 
to Germany by totalitarian Dic- 
tator President German Busch, 
who heads a totalitarian regime 
in Bolivia. Payment for the oil 
is to be made in equipment for 
construction of refineries in 
Paraguay and pipelines across 
the Chaco. One of the refin 
eries, it is understood, will re- 

(Continued on page 12) 





fective June 20 it was advancing 
its tankwagon gasoline prices 
0.5-cent throughout its territor,. 

Continental Oil Co., announced 
a_ half-cent advance, jeffective 
June 15, in Colorado, Wyoming, 
Montana, Idaho, Utah, Okla- 
homa and New Mexico; as well 
as a number of other states in 
which it is not the market lead- 
cr. i 

On June 14, The Texas Co. 
announced that effective the 
same day it had advanced its 
tankwagon prices in 21 states at 
points where Sinclair operates. 
However, on June 17) Texaco 
announced that it was dropping 
back in Pennsylvania, New Jer- 





sey, Delaware, Maryland and 
the District of Columbia. In 
these states, the New Jersey 


Standard, Atlantic Refining Co, 
Sun Oil Co. and the Pennsyl- 
vania Standard (Jersey subsid- 
iary) had not advanced. 


On June 13, a day prior to 
the effective date of Sinclair’s 
announced _half-cent advance, 
Socony-Vacuum Oil Co., market 
leader in New England and New 
York, announced advances ef- 
fective that day ranging from 
0.1 to 0.5 cent. Sinclair’s ad- 
vance was on top of this ad- 
vance by Socony. Reports indi- 
cated that while most of the 
larger companies had met the 
Socony advance, none so far has 
met the additional advance by 
Sinclair. 

Silence from the Standard of 
New Jersey as to any advance 
in its territory in the East was 
followed by several companies 
rescinding their 0.5-cent ad- 
vances made in the wake of 
Sinclair in these states. 

The Ohio Standard did not 
meet the Sinclair advance in 
Ohio and on June 16 issued a 
statement stating that such an 
advance in Ohio was “unjusti- 


fied” (see text of Sohio state- 
ment. further along in this ar- 
ticle). Sohio officials pointed 


out that their company had ad- 
justed its state-wide price struc- 
ture last month, resulting in ad- 
vances in a number of “subnor- 
mal” areas. Approximately 80 
per cent of Sohio’s points, how- 
ever, are still below “normal”, 
officials said today. 

Mid-Continent producers were 
encouraged by the widespread 
advances in gasoline prices and 
feel now that it may be possible 
to “localize” effects of Illinois 
overproduction. 

So far, the tank car market 
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has shown little reaction to the 
tankwagon advances. One re- 
finer advanced his quotations an 
eighth of a cent for 70-72 octane 


(L-3) gasoline, which raised the | 


price range by that amount, but 


the other advances were within) 


the range of the high and low. 


Dealers generally were re- 


their 
tankwagon prices. But in states 
where the market leader had 
not advanced, some dealers had 
absorbed the half-cent advance. 


Martin Oil Co., Carbondale, 
Ill., price-selling marketer op- 
erating in Illinois, Indiana, Ken- 
tucky, Tennessee and Missouri, 
reported that it had advanced 
its tank wagon gasoline prices 
June 16 half-cent at about 25 
per cent of its points where 
other companies had advanced. 
The company said it had alse 
advanced its service station 
prices a full cent at about half 
of its company operated sta- 
tions. In some instances, the 
company said its retail prices in 


some “subnormal” areas had 
been advanced as much as 2 
cents. 


Following is a summary of ac- 


tion taken by most of larger 
companies regarding Sinclair 
price advances (based on_in- 


formation available up to noon 
Tuesday, June 20): 


On June 17, Standard Oil Co. 
of Indiana advanced its “sub- 
normal” tank wagon prices to 
dealers and consumers on premi- 
um, regular and third grade 
gasoline to “normal” or by 0.5- 
cent where the price had been 
more than that amount “sub- 
normal” throughout Illinois, In- 
diana, Michigan, Minnesota, 
Missouri, Iowa, Kansas, Wis- 
consin, North and South Dakota, 
according to a company an- 
nouncement. 


In a series of price advances 
which started May 23, similar 
increases toward the Indiana 
company’s “normal” schedule 
had been made by the Indiana 
Standard in all of these same 
states, with the exception of 
Michigan. Indiana and Illinois 
prices advanced 0.5-cent May 23; 
Wisconsin went up 0.5-cent May 
27, with Minnesota, Iowa, Mis- 
souri, Kansas, North and South 
Dakota increased 0.5-cent June 
8. 


Following the 0.5-cent  ad- 
vances June 17, the Indiana com- 
pany reported that its 
tank wagon prices for regular 
grade gasoline were “normal” 
at all but 13 per cent of its dis- 
tribution points. (At a_ stock- 
holders’ meeting late in April, 
President Seubert had said that 
dealer tank wagon gasoline 
prices were ‘“sub-normal’” at 


| grades of gasoline 0.5-cent gen- | 
ported to have advanced their 


retail prices in instances where | 
suppliers had advanced| 


dealer 


about 80 per cent of the com- | 
pany’s points.) 

On June 20, Standard Oil Co. | 
of Kentucky, market leader in| 
five southern states, announced 
that it had advanced, effective | 
the same day, tank wagon deal. | 


er and consumer prices for all} 


erally throughout Georgia, | 
Florida, Alabama, 


and Kentucky. 


Mississippi, | 


Standard Oil Co. of Nebraska, | 
operating only in Nebraska, an- | 
nounced that it) had advanced | 
its tank wagon dealer and con- | 
sumer gasoline prices 0.5-cent | 
at all points in the state where | 
prices were 0.5-cent or more be- | 
low “normal”, effective June 14. | 
At points where prices were} 
less than 0.5c “subnormal”, | 
prices were advanced to “nor- | 
mal’, the company announce- 
ment said. 


Earlier—June 13—L. L. Cory- 
ell & Son, Inc., Lincoln, Nebr., 


largest price-selling marketer 
in the Middle West, had an- 
nounced it was advancing its 


tank wagon prices 0.5-cent ef- 
fective June 14 in the 14 states 
in which it operates. A similar 
advance was to be made in 
Coryell’s company-operated serv- | 
ice stations. 


Continental Oil Co. on June 
15 announced that it had in- 
creased its tank wagon gasoline 
prices 0.5-cent effective that 
date in Texas, the ten states 
comprising the so-called Stand- 
ard of Indiana territory, Ne 
braska, Virginia, Maryland, 
West Virginia, Arkansas, Colo- 
rado, Wyoming, Montana, Utah, 
southern Idaho, New Jersey and 
at Washington, D. C. At Okla- 
homa points not affective by the 
company’s June 9 advance, tank 
wagon prices were increased 
0.5-cent June 15. Third grade 
tank wagon price was advanced 
0.5-cent at all New Mexico 
points. Regular grade prices in 
New Mexico which were not af- 
fected by Conoco’s June 12 ad- 
vance also were increased 0.5- 
cent June 15. 


Standard Oil Co. of Ohio did 
not meet the Sinclair advance 
in Ohio and Friday (June 16) 
night released the following 
statement: 


“The Standard Oil Company 
of Ohio announced today that it 
would not follow the general 
increase of one-half cent a gal- 
lon recently made by the Sin- 
clair Refining Company in its 
gasoline prices to wholesalers 
and retail dealers. 


“Officials of the company 
stated that while the Sinclair 
price raise, which is applicable 
in forty-two states, might be 
justified in other marketing ter- 


ritories (as to which no opinion 
is expressed), local marketing 
conditions in Ohio are such that 
a general raise in this market is 
believed to be unwarranted and 
unsound at the present time. 
The retail price situation in Ohio 
is such that it is not believed 
that a price increase could be 
successfully passed on to the 


/consumer by the jobber and 


dealer whose costs would nat- 
urally be increased by such a 
move. 


“In the present instance The 
Standard Oil Company would be 
glad to follow the lead of the 
Sinclair Company if the eco- 
nomic factors in its marketing 
territory were such as to justify 
a general price increase, and 
while it does not believe that the 
increase is practical at the pres- 


‘ent time it is continually mak- 


ing intensive studies of local 


/markets with the hope that fur- 
‘ther advances may be made as 


soon as conditions warrant. 


“Incidentally, effective today 
The Standard Oil Company an- 
nounced a raise of one-half cent 
in its Toledo market and like 
wise tomorrow in the Mansfield 
market, where prices have been 
sub-normal.” 


The Texas Co, on June 14 an- 
nounced that on that day it had 
advanced its tank wagon gaso- 
line prices 0.5-cent in 21 states 
at points where Sinclair Refin- 
ing Co. operates. These states | 
were: New Jersey, Maryland, 
Pennsylvania, Delaware, Dis- 
trict of Columbia, Georgia, Flori- 
da, Alabama, Wisconsin, Mis- 
sissippi, Kentucky, Louisiana, 
Michigan, Indiana, Illinois, Iowa, 
North and South Dakota, Min- 
nesota, Missouri and Kansas. 


On June 19, Texaco announced 
that it was reducing its tank 
wagon gasoline prices 0.5-cent 
in New Jersey, Pennsylvania, 
Maryland, Delaware, and the 
District of Columbia where it 
had advanced prices by that 
amount June 14. In these states, 
Standard of New Jersey, Atlan- 
tic Refining Co., Sun Oil Co.,) 
and Standard of Pennsylvania | 
(New Jersey Standard subsidi- 
ary) did not follow the 0.5-cent 
increase posted June 14 by Sin- 
clair. 


On June 15, Gulf Oil Corp. ad- 
vanced its tank wagon and tank 
car gasoline prices 05-cent in 
New Jersey, Pennsylvania, Dela- 
ware, Maryland, District of Co- 
lumbia, Georgia, Florida, Ala- 
bama, Mississippi, Louisiana, 
Arkansas and Tennessee, com- 
pany officials reported. On June 
16 Gulf advanced its Kentucky 
prices 05-cent; the company 
also met the June 13 price ad- 
vance of Socony-Vacuum in New 
York and New England, it was 
said. On June 20, Gulf report- 


ed that it had dropped its tank 
wagon prices 0.5-cent in New 
Jersey, Pennsylvania, Delaware. 
Maryland and the District of Co 
lumbia. This is the _ sectior 
-nere Standard of New Jersey 
and Atlantic Refining, “pric 
leaders’, did not follow the Sir 
clair advance. Sun Oil Co. didn’: 
go up in this territory either. 


On June 16, four divisions of 
Socony-Vacuum Oil Co. an 
nounced advances in their tank 
wagon gasoline prices effective 
June 16 and 17. 


Wadhams Oil Co. division ad. 
vanced its “normal” and “sub- 
normal” tank wagon gasoline 
prices 0.5-cent throughout Wis 
consin, effective June 17. 


The Lubrite division of So 
cony advanced its tank wagon 
dealer and consumer prices 0.5- 
cent for all grades of gasoline 
at all points in its marketing 
territory, on June 16. 


Socony’s Chicago division ad- 
vanced its dealer and consumer 
tank wagon gasoline prices 0.5- 
cent June 17 in the mid-western 
territory where it operates. 

Tank wagon gasoline prices 
were advanced 0.5-cent through- 
out the lower Michigan penin- 
sula by the White Star division 
of Socony on June 17. No 
change was made in prices in 
the upper peninsula. 


Cities Service Oil Co. June 11 
announced an advance, effective 
that day in tank wagon gasoline 
prices of regular and premium 
grades ranging from 0.1 to 0.5- 
cent throughout the state of 
New York and New England, 
with the exception of Vermont, 
lower Connecticut, western New 
York and Syracuse. The com- 
pany also increased tank wagon 
prices for third grade up to 0.5- 
cent per gallon in metropolitan 
New York city. 

In New Jersey Cities Service 
increased tank wagon prices for 
all grades 0.5-cent, and estab- 
lished a new minimum resale 
price of 16.8 cents per gallon 
on regular grade in the New 
York city area, officials said. 

The Chicago division of Cities 
Service June 14 advanced tank 
wagon gasoline prices 0.5-cent 
generally throughout Minnesota, 
North and South Dakota, Iowa, 
Missouri, Kansas, Texas, Michi- 
gan, Wisconsin, Illinois, Indiana 
Ohio and Oklahoma, it was 
said. 

Commenting on the new 
prices for gasoline, C. E. Foste’ 
New York, vice-president i! 
charge of marketing said: 

Prices for petroleum products 
are decidedly lower than thes 
were several years ago, this « 
spite the fact that there has 
been a price rise in practica!)) 

(Continued on page 19) 
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House Kills Profits Tax, 
Extends ‘Gas’, Lube Taxes 





N. P.N. News Bureau 
WASHINGTON, June 19. — 
Voting down amendments to 
kill the so-called nuisance taxes, 
including the gasoline and lube 
oil taxes, as well as a proposal 
to repeal the undistributed prof- 
its tax on 1939 incomes, the 
House late today passed the 
new tax bill. Vote on final pas- 
sage was 358 to 1 (the one vote 
being that of Rep. Tinkham, 
[R] Mass.). 

The new tax bill, which now 
goes to the Senate, does con- 
tain, however, several “business 
appeasement” provisions, _ in- 
cluding repeal of remnants of 
the undistributed profits tax as 
applied to 1940 incomes. Instead, 
a flat levy of 18 per cent is pro- 
posed for corporations earning 
over $25,000 a year (corpora- 
tions with incomes of less than 
this amount were exempted last 
year from the profits tax). 

Extension of the gasoline tax 
alone, the major revenue-pro- 
ducer of the nuisance levies, is 
expected to bring in $210,500,000 
in the next fiscal year, begin 
ning July 1, according to the 
Budget Bureau estimate trans- 
mitted to Congress by Presi- 
dent Roosevelt. (N.P.N., Jan. 11) 

As on previous’ occasions 
when these originally-intended 
“temporary” excise taxes have 


been extended, the Ways and 
Means committee recommended 
their continuance to the House 
with “regret,” saying: 

“These temporary provisions 
are not regarded as ideal in- 
gredients of our tax structure, 
but because their administra- 
tion has been perfected, and be- 
cause our economy has been 








adjusted to them, it is deemed 
inadvisable to sacrifice at this | 
time the revenue they produce. | 
... Your committee is sensible | 
of the general undesirability of 
these taxes, but their extension | 
for 2 years will not preclude 
action by the Congress to re- 
move or revise them earlier if 
the condition of the revenue 
permits.” 

Other excise taxes affecting 
the oil industry directly or in- 
directly include the levy on lu- 
bricating oil, on tires and tubes, 
automobiles, and several others. 

A flat 18 per cent levy on 
income of corporations has been 
substituted in the bill for the 
sliding corporate scale now ex- 
istent—19 per cent flat rate with 
a credit of 2.5 per cent for 
earnings paid out as dividends. 
For corporations earning less 
than $25,000 a year, a tax rate 
of from 12.5 to 16 per cent is 
provided, similar to the current 
law. 





California Dealers Appeal for Aid 
To Avoid ‘Disaster’ from Oil Probe) 





LOS ANGELES, June 17. 
Fearful that the federal grand 
jury investigation of oil market- 
ing on the West Coast will mean 
a disruption of “our markets 
which we have fought so hard 
to build up,” W. B. Wylie, execu- 
tive of the Retail Petroleum 
Dealers Ass’n., Inc., with head- 
quarters at Suite 303, Rives- 
Strong Bldg., 112 West 9th St., 
Los Angeles, is appealing for in- 
formation on “after effects” of 
the Madison oil trial so that Cal- 
ifornia dealers may “avoid dis- 
aster.” 

Through the columns of NA- 
TIONAL PETROLEUM NEWS, 
Mr. Wylie addresses the follow- 
ing letter to the entire oil indus- 
try of the U. S.: 

“This is an appeal to you for 
such information as vou may be 
‘ble to give us regarding price 
wars, below-cost selling, bank- 
ruptcies, etc., resulting, directly 
or indirectly, from the Madison 
trial. 

“If you have any material re- 
garding this case itself, or a 
Study of its effects on the indus- 
try, particularly retail dealers, 


which you could loan us we 
would appreciate it greatly, and 
return undamaged after study. 
“We seem to be threatened | 
with disruption of our markets, 
which we have fought so hard 
to build up, by the federal grand 
jury investigation just starting 
in Los Angeles. We fear it may 
bring price wars back to this | 
area, reduced margins, below- | 
cost selling, and eventual bank- 
ruptcy of both independent deal- 
ers and independent refiners. 
“The information you have 
may help us to avoid the worst 
efforts in this situation. And if | 
it helps us, it will in turn help 
you, for markets similar to 
those on the Pacific Coast are 
the goal of all districts. 
“Please help us if you can by| 
sending immediately such help- 
ful information as you may 
have, or else write and tell us 
where we can get the facts we 
want. We want to place all pos- 
sible information in the hands 
of our attorney in the hope that 
we may yet be able to avoid 
disaster. 
“Will you please help us 
NOW!” 











Content --- 


eNEWS 


=) 


Gasoline Price Advance by Sinclair Is Holding 


Oil Companies Bear Brunt of ‘Good Neighbor’ 
POD xcs Kivccansissnesnnnsekcosensnseqens 9 


Rails Consider Deep Rate Cut in Middle West 9 
House Kills Profits Tax, Extends ‘Gas,’ Lube 


RONG ou deci oct cavndaubaaaenenedeameaun 11 
North Carolina Association Will Be Run by 
SD DO CtON a in diic c oscuuse casivevicccenouneus 13 


Tennessee Oil Men’s Association Meets June 26 


Se ING RIE he ok hiehaiwecws vena eens eee ence 13 
RR ss. aren tee caueeurencwsenesoreaee 14 
Around the Mid-Continent .........cccecsaus 15 
TNEC Puts Off Oil Hearing "Till Fall at Byles’ 

PP TEET ETC TTT Tre TT rE 15 
Rails to Cut Rates Again in Southeast........ 16 
Southwestern Rails May Cut Rates to Missis- 

Sieh TINGE. oo ik cite sew iieccawecsseenseasunes 16 
Veto of Cattle-Rustlers Bill Rises to Haunt 

COT TM ois isd de ce skeieretcnakiwndwen 20 
Fell Urges Michigan Oil Producers Co-operate 

in Conservation BGP ~ i... 666i ss ceencuws 20 
Gasoline Price Advances Encourage Mid-Con- 

i || Peet Ee eee Te errr eT rec ee 21 
Frank Phillips Praises Texas’ Efforts on Be- 

half of Oil and Gas Conservation .......... 21 
Congress Gets Compact BIS << <0 <.5.cees encase 21 
‘Better Times’ Seen for Penn Grade Oil........ 22 
Horizontal Well Described to Penn Grade Asso- 

QHNGI es Soe celta ee dee emia ae Bees eens 23 
eMERCHANDISING 
Profits on Small Gallonage ................-. ys, 
Taking Back Their Service Stations Considered 

by Southern Oil Jobbers ...........ccescee 32 
Retailers Plan Court Test of Tennessee Price 

EE rrr Terre errr 34 
‘Alky-Gas’ Plant Seeks Santa Claus........... 35 
Riper: C0 Ce taka es we erie ike cdenous 38 
TOTES Sh cir cdoek UN ese oantee waren 41 


eMARKETS 


Mid-Continent .... 42 Refinery Tank Car 
Pennsylvania ..... 42 Markets ..... 43, 44 
Gee cnet ian: 42 Tank Wagon Mar- 
Meee. one ewes 42 WO oc crac ea 45, 46 
Wet as vee sass 42 Seaboard Markets. 48 
Mid-Western ..... 42 Crude Oil Mar- 
Wek Oe = 22 Scsawcis 42 eT eee 49, 50 








NATIONAL PETROLEUM NEWS, WEDNESDAY, JUNE 21, 1939 





‘Good Neighbor’ Policy Boomerangs on US. Trade 


South American Countries Encouraged 
To Grab Properties of Oil Companies 


(Continued from page 9) 
fine oil for Germany exclusive- 
ly. 

The barter arrangement 
strikes a blow at dozens of other 
industries in the United States 
besides the directly-affected oil 
companies, for the undeniable 
intention is to trade oil taken 
from American nationals and 
send it to foreign markets 
wherein this country competes 


with oil and dozens of othex 
commodities. 
Another outlet for Bolivia’s 


oil will be through Brazil, with 
whom Bolivia has signed a 
treaty aimed at “taking over” 3 
substantial portion of the mar- 
ket for Brazil’s requirements. 
Similar agreements exist with 
Argentina and Paraguay. 

Brazil has recently passed 
laws “nationalizing” subsurface 
deposits of petroleum, although 
prospecting for these has _ not 
been carried on to any great 
extent. However, rather than 
being in the nature of “confis- 
cations” (no foreign company 
was in open possession of any 
Brazilian petroleum concession 
in 1938, at the time the laws 
were passed), these laws, ac- 
cording to government officials, 
are designed to facilitate pros- 
pecting for petroleum in the 
country. 

At present, of more impor- 
tance is that section of the na- 
tionalization law which required 
all importation, refining and dis- 
tribution of petroleum products 
to be in the hands of Brazilian 
nationals. 

The government of Peru has 
taken over a small oil company 
in that country, and has entered 
the oil business, in competition 
with foreign companies. Amer- 
ican properties now account for 
the bulk of the production of 
petroleum in Peru. 

Colambia, which “eased up” 
in its restrictions against for- 
eign companies in 1936, result- 
ing in intensive exploration 
work, now has under considera- 
tion erection of a government- 
owned refinery for the purpose 
of lowering and controlling do 
mestie oil product prices and 
using refining profits as an ad- 
ditional source of government 
revenue. The plan is based on 
collection of royalties, in kind, 
to be processed in the national 
refinery. 

Chilean law provides that the 
executive may establish a state 
monopoly for importation and 


distribution of petroleum prod- 
ucts at any time, but no steps 


were taken in this direction 
until recently. Meanwhile, the 
government has quietly spon- 


sored and indirectly participat- 
ed in the financing of a stock 
company, Cia. de Petroleo de 
Chile (Copec), which was or- 
ganized in 1934 to import and 
distribute petroleum products in 
direct competition with two 
leading foreign concerns—sub- 
sidiaries of Shell and the New 
Jersey Standard. It is general- 
ly believed Copec is_ being 
groomed to take over the gov- 
ernment monopoly when it is 
established. 

In Venezuela, where Ameri- 
can companies hold their big- 
gest stake in South America, 
the labor laws have become 
progressively restrictive, and a 
larger and larger “cut” is be- 
ing distributed among the work- 
ers. How long companies will 
be able to operate under these 
continually mounting _ restric- 
tions is a question. 

Argentina offers one of the 
most interesting fields in which 
to survey growing government 
regulation and direct competi- 
tion in the industry simultane- 
ously, since Argentina is a pro- 
ducer and a sizeable consumer 
of petroleum as well. 

Private companies in Argen- 
tina have always had to com- 
pete with the  government- 
owned Yacimientos Petroliferos 
Fiscales (YPF), and since 1936 


numerous regulatory measures | 
have been put into effect which| 


strengthen YPF at the expense 
of the private companies, and 
make the continuance of profit- 
able operations open to doubt. 

Apparently Argentina is not 
through with its regulatory 
moves. The government has 
under consideration a proposed 
decree declaring the national 
supply of oil to be of public 


utility, and subject to expro- 
priation. If this law were 
passed, a National Council of 


Petroleum would be created to 
have charge of everything relat- 
ed to the policy of the state in 
matters concerning petroleum. 
To quote from a study made 
by D. M. Phelps of the Univer- 
sity of Michigan, and printed in 
American Economic’ Review, 
March, 1939 (Vol. XXIX, No, 1): 
“In view of their present posi- 
tion, which is the result of per- 
sistently expanding restrictions 
on independence in operation, 
the foreign oil companies have 
an uncertain future in Argen- 
tina. The government... con- 





trols those areas which are most 
likely to yield new supplies.” 
Uruguay, likewise, has _ ap- 
plied restrictive regulations to 
the importation and distribution 
of petroleum products. 
year the so-called Ancap (Ad- 
ministracion Nacional de Com- 
bustibles, Alcohol, y Portland), 


forced foreign oil companies 
into an agreement which al- 
lowed them to import only 


crude oil, and this must be re- 
fined under contract in the na- 
tional refinery. Distribution of 
petroleum products is divided 


Last! 


between the Ancap and the for- | 


eign companies according to 


quotas based on their respective | sides of the good-neighbor pol- 


shares of the market in 1936. 

These are only “highlights” 
of what is happening and what 
is likely to happen to the mil- 
lions of dollars which U. S. citi- 
zens holding oil stock have in- 
vested in Latin America as long 
as the countries to the South 
interpret the “good neighbor” 
policy of the administration as 
the “soft neighbor” policy, and 
as long as this government 
takes no part 
tions with Mexico, which looms 
as the criterion. 

Thus far the State Depart- 
ment has maintained a hands- 
off attitude, leaving negotia- 
tions for settlement up to the 
oil companies. As yet no solu- 
tion has been reached. 

Meanwhile, though still dis- 
posed to take advantage of a 
government which will do noth- 
ing to protect its nationals’ in- 
terests in other countries, the 
governments and nationals of 
several of the South American 
countries have received, or are 
seeking, loans and other aid 
from this country. 

Early in June a report ar- 
rived here from Mexico City to 
the effect that the Mexican gov- 
ernment was seeking cash and 
credit in this country for the 
development of a better railway 
across the Isthmus of Tehuan- 
tepec to provide a direct outlet 
to the Pacific Coast for oil sales 
to Japan. 

This is, of course, oil from 
expropriated fields, and destined 
for a market once (and still 
largely) supplied from the Cal- 
ifornia oil fields. At the pres- 
ent time, although Japan can 
buy Mexican oil more cheaply 
then that from California, the 
expense of transporting from 
Mexico’s east coast through the 
Panama Canal brings the cost 
up above that of California oil 
delivered, it is understood. 

At the same time, reports 
come from Mexico City of the 
proposed construction of a pipe- 
line across the Isthmus of Te- 
huantepec, also designed to 








move the seized oil out mor 
quickly for sale across the Pa 
cific. Both projects are being 
watched with alarm by Cali 
fornia oil interests. 

Another example of the “good 
neighbor” policy, as present), 
practiced, is in the extension oi 
credits to Paraguay, through th 
Export-Import bank, for the 
construction of roads and othe: 
public works. Paraguay is the 
site of two of the refineries 
which are to be constructed (see 
above) to refine a large quan 
tity of Bolivian oil for export to 
Germany. 


These examples. give’ both 


‘icy as it is being worked out: 


in the negotia-| 


(1) This government allows, 
tacitly condones, seizure of 
properties of its nationals in 
Latin America, meanwhile al- 
lowing the totalitarian nations 
of Europe to move on U. S. mar- 
kets there, and (2) it loans 
money and makes other ges- 
tures toward the nations to the 
South aimed at helping them get 
their social and economic prob- 
lems on an even keel, but at 
the same time contributing to 
our loss of trade with these na- 
tions. 

All may be summed up as the 
“New York Herald Tribune’ did 
in an editorial of May 15: 

“The lesson is obvious—that 
when the American government 
fails to protect American inter 
ests abroad, not only do the im- 
mediate interests involved suf- 
fer, but other Americans as we!! 
face serious losses.” 


Illinois Retailers 
Urge Resale Prices 


N. P. N. News Bureau 
CHICAGO, June 19.—Illinois 
retailers indorsed the principle 
of resale price maintenance 
laws last week when the II- 
linois Ass’n. of Petroleum Re- 
tailers at Peoria adopted a 
resolution urging suppliers of 
branded motor oils to take ad- 
vantage of the Illinois fair 
trade law and fix minimum re- 
sale prices for their products. 
E. J. Gallmeyer, Fort Wayne, 
Ind. the Wayne Pump Co., 
spoke on “Merchandising at the 
Pump Island,” urging salesmen 
to watch their own business 
and not try to solve outside 
problems. Other speakers were 
Claude D. Kitchell, Peoria, an 
attorney, and Miss _ Lillian 
Schlagenhauf, Quincy, Ill. at 
torney. Carl G. Hodges, Quin 
cy, Ill., the association execu 
tive secretary, was in charge 
of the convention. 
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North Carolina 





Association 


Will Be Run by 9 Directors 





By N.P.N. Staff Writer 
RALEIGH, N. C., June 19.- 
A board of nine directors will 
handle the routine affairs of 
the newly-reorganized North 
Carolina Oil Jobbers Ass’n. in 
the future, and a full-time sec- 
retary will handle the associa- 
tion’s contact with its mem- 
bers from an office here in the 

State’s capital city. 

Decision on the new setup 
was made at a meeting of the 
jobbers here last week, when 
it was pointed out that the as- 
sociation would be in a better 
position for rapid political or 
other necessary maneuvering 
under the centralized set-up 
than if it was necessary to call 
together the full membership 
each time some step was to be 
taken. 

Members of the committee, 
nominated by groups of jobbers 
from various sections of the 
state, include President J. H. 
Parker, New Bern, of Coastal 
Oil Co.; E. M. Thompson, Golds- 
boro, of Thompson-Wooten Oil 
Co.; C. M. Barringer, Newton, 
of Superior Petroleum and 
Fuel Co., (Thompson and Bar- 
ringer are also vice-presidents 
of the organization); Beurett 
Myers, Statesville, of Myers Oil 
Co.; O. H. Robertson, Hillsboro, 
of Robertson Oil Co.; S.°S. 
Toler, Jr., Rocky Mount, of 
Peoples Oil Co.; Ashby Robin- 
son, Old Fort, of Robinson Oil 
Co.; Joe Glenn, Winston-Salem, 
of Quality Oil Co.; and T. M. 
McCracken, Henderson, of Hen- 
derson Vulcanizing Co. 


Miss Frances Johnson, Ral- 


eigh, at present secretary of 
the North Carolina Truck 
Owners Ass’n., was named sec- 
retary for the jobbers’ group 
also. Offices will be maintained 


at 600 Lawyers Building, Ral- 
eigh. 

Only speaker at the meeting 
was Fred W. Herlihy, Orange- 
burg, S. C., chairman of the 
South Carolina Independent Oil 
Jobbers Ass’n., who told the 
jobbers that “we have potential 
power” in the nation’s political 
arenas “if we unite and remain 
united.” Herlihy also counseled 
the members of the reborn or- 


ganization to “keep it  inde- 
pendent.” 

He told of the formation of 
the South Carolina organiza- 


tion in 1935, when, he said, job- 
bers margins were cut to 2.25 
cents, and of the fight they 
made against the reduced mar- 
gin. He said that the only mem- 
bers of his association are 
“men who own bulk plants,” 
and discounted the “independ- 





ence” of some state jobbers as- 
sociations, which, he said, are 
controlled by major oil com- 
panies. 

Of the fights which the job- 
bers of his state have taken 
part in, outside the strict limits 
of the oil industry, Herlihy 
said they were largely responsi- 
ble for the repeal of the 20,000 
pound truck law which was on 
the books for a time. 

Back to the subject of oil, 
Mr. Herlihy said the jobbers 
in his state were behind the pro- 
posed legislative for an_ in- 
vestigation of the oil companies 
operating in South Carolina, 
and declared there is a “greater 
monopoly in the oil industry 
today than ever.” 

This “monopoly,” he said. is 
aided by the Connally “Hot” 
Oil Law, and the Interstate Oil 
Compact, by which the produc- 
tion and refining branches are 
kept under control, and that 
steps are now being taken by 
major companies to get mar- 
keting under control, too. 

The first step in this direc- 
tion, according to Mr. Herlihy, 
was the dealer-operator, or 
“Iowa Plan,” and the second 
vas the “espousal” by major 
companies of the trackside op- 
erator, who is cutting the mar- 
gin of the jobber back all the 


time, and at the same time 
helping the integrated com- 
panies in their constant drive 
for more “gallonage,” with or 


without marketing profit. 

Although the transport truck 
is “here to stay,” because it 
is economic, Mr. Herlihy said 
that its entrance into the mar- 
keting picture was another 
thorn in the side of some job- 
bers. Many companies are us- 
ing these transports to haul 
gasoline direct from a marine 
terminal to key stations. 

Mr. Herlihy said that laws 
had been passed in a number 
of South Carolina towns pro- 
hibiting the delivery of more 
than 1000 gallons of gasoline 
within the corporate limits. 

Serving “key” stations by a 
transport truck from water 
terminals, economically 
sound, he declared, pointing 
out that “future plans of job- 
bers had better be based on 
such a plan.” 

He spoke of the Harrington 
bill in Congress to. divorce 
marketing from other branches 
of the petroleum industry, and 
said he had gone to Washing- 
ton to appear in favor of the 
bill, which had the endorsement 
of the South Carolina associa- 
tion. He also condemned the 
Connally Act, and praised the 
efforts of Paul E. Hadlick, sec- 


is 


of National 


retary Oil Mar- 
keters Ass’n. to have the law 
repealed, as well as his efforts 
in behalf of the marketing di- 
vorcement bill, and urged the 
association to support the 
N.O.M.A. 

At the close of Mr. Herlihy’s 
speech, President Parker also 
praised Mr. Hadlick’s' work, 
and read a letter from the 
N.O.M.A. secretary suggesting 
that resolutions condemning 
the Connally Act and endorsing 
the Harrington bill be passed 
and sent to North Carolina’s 
congressional delegation. The 
resolutions were adopted passed 


as suggested by Mr. Hadlick. 
The North Carolina associa- 


tion also voted to send a con- 
tribution of $100 to the N.O.M.A. 
immediately, and possibly later 


to give some more money 
when the matter of dues is 
adjusted. 


This matter of dues was left 
up to the discretion of the 
board of directors—suggestions 
of from 5 to 20 cents per 1000 


gallons handled having been 
made from the floor. 


In his remarks on the reasons 
for the reorganization of the 
North Carolina group, Mr. Par- 
ker said, “We can’t go on 
we’re going now—they’re 
ting the squeeze on us.” 

He informally discussed a 
number of subjects which the 
association was interested in, 
such as the “uniform market- 


as 
put- 





ing practices of the majors,” 
the great number of different 


prices throughout the state, co- 
operation with other state as- 
sociations when mutual prob- 
lems were at stake, and, when 
the industry as a whole might 
be threatened, co-operation with 
all parts of the industry. 

Mr. Parker pointed out that 
the North Carolina organization 
had been represented at the 
marketing divorcement hear- 
ings recently in Washington by 
Frank Thompson, Anderson, 
S. C., of Anderson Petroleum 
Co., at Mr. Parker’s request. 

Among state legislative prob- 
lems which Mr. Parker said he 
hoped the association would 
take up the cudgel for were an 
anti-diversion amendment to 
the constitution and an effort 
to get a greater allowance for 
tare (shrinkage allowance) for 
losses and expenses involved in 
collection of the state gasoline 


tax. At present the tare in 
North Carolina is but 1 per 


cent, whereas some states have 
a 2 or 3 per cent allowance. 
And in North Carolina it is not 
obtainable without posting of 
a large bond. 

Lastly, Mr. Parker said he 
felt the organization should 
serve as a forum for the inter- 
change of experiences and ideas 
of the various jobbers—as to 
what accessories were a profita- 
ble sideline and other operating 
angles. 





Tennessee Oil Men's Assn. 


Meets June 


NASHVILLE, Tenn., June 19. 

Summer meeting of the Ten- 
nessee Oil Men’s Ass’n. has been 
changed to June 26 at the Her- 
mitage Hotel, Nashville, accord- 
ing to G. B. Dickey, of Nash- 
ville, American Oil Co. of Ten- 
nessee, Inc., secretary. Meeting 


had originally been scheduled 
for Chattanooga. 


The 
largest meeting of oil men ever 


association expects the 
held in Tennessee. It is striving 
to get every oil man in the state 

jobbers, suppliers, commission 
agents, brokers, major company 
district managers, dealers, 
equipment manufacturers’ rep- 
resentatives and others inter- 
ested in oil marketing—-to at- 
tend the meeting. 

The one-day program will be 
in the nature of a “get acquaint- 
ed” meeting between new Ten- 
nessee state officials and the 
oil industry. Talks on admin- 
istration and procedure by state 
officials will be followed by an 
open forum for members. A 
closed meeting for association 


26 at Nashville 


members will be held in the af- 
ternoon of June 26. 

Bain Stewart, state personnel 
director will substitute for Gov- 
ernor Cooper who will be out 
of the state, giving the “New 
Administration’s Greeting to the 
Oil Industry”. 

“The Department of Finance 
and Taxation and its Relation- 
ship to the Oil Industry” is the 
subject of George F. McCanless, 
commissioner. Dennis Henley, 
also of the finance and taxation 
department will talk on “Rules, 


Regulations and Practices for 
the Petroleum Industry”. 
Dudley Porter, of the at- 


torney general’s department, in 


charge of gasoline litigation, 
will review “Recent Decisions 


of the Supreme Court Affecting 

the Petroleum Industry”. 
Walter Trebing, head of the 

inspection department will talk 


on “The Whys and Otherwise 
of Inspection”. 
“The Petroleum = Industry’s 


Contribution to State Taxes”, 
is the subject of Stratton Foster, 
director of the accounting divi- 
sion for the state. 
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Can Sinclair Advance 


Mark New Era of Independent Thinking 


Of Prices UPWARD, instead of Downward? 


By WARREN C. PLATT, Editor 


What may well be called “the Sinclair 
Price Advance’ enters on its second 
week today. On the whole it may be 
said to be holding very well. It still 
seems to be gaining followers. The 
longer it holds the better the chance 
of the advance winning out in the main. 

It is perhaps well to name this ‘“‘The 
Sinclair Advance” for that indicates in- 
dependence of thinking and independence 
of action UPWARD in petroleum 
prices. The industry has suffered too 
much from so-called Independence down- 
ward. From the days of the old “Stand- 
ard Oil Trust’’ to the present, it seems 
to be considered necessary to prove one’s 
independence of “monopoly” by selling 
at a lower price. The evidence of one’s 
Independence was deemed incontrovert- 
ible did one but point to a lowering of 
prices when he entered business or as 
he developed his business. Under this 
treatment so-called ‘‘monopoly” has 
shrunk from 85% of the business to a 
scant 20%. But, what is more painful 
to behold, profits have declined to zero 
and less. 

The “war on monopoly” is undoubtedly 
won and the victors are entitled to all 
the accolades known to history if pres- 
ent prices are to be taken as evidence. 
Unfortunately there is not enough money 





left in the till to buy the would-be Sir 
Knights their shirts in which they should 
stand all night to guard the armor they 
are to be adorned with the following 
morn. It is getting a bit chilly in the 
stone chapels of our castles and goose 
pimples, unadorned, are hardly a fitting 
garment for our knights-to-be. Besides 
the armor and sword are still in hock. 


The oil industry does not need any 
monopoly to buy shirts for its would-be 
Sir Knights but the industry does need 
some real Independent thinking and do- 
ing about raising prices instead of just 
cutting them. That is why it may be 
good strategy to name this present price 
advance after Mr. Sinclair. He has stuck 
his neck out straight up in the air where 
all can see it and where it will do all 
the most good. All should give him 
praise in order to encourage others to 
do the same whenever better prices are 
needed. 

The “ex-monopoly” is undoubtedly a 
bit weary of maintaining the dignity of 
“price leader’ and getting all the brick 
bats. At times, its point of view may 
be a bit warped because of the years 
of experience, and discouragements, it 
has encountered while being asked to 
grab the flag and lead the charge to 
better prices. For 30 and more years 
now the oil industry has waited on this 
veteran “price leader” to do all the think- 






ing and all the acting on hoisting prices, 
with the result, seemingly, that the rest 
of the industry is utterly untrained in 
the art of even thinking about raising 
prices, let alone actually doing that, at 
times, most desirable and necessary 
thing. 

In most every other business the aim 
of each individual business man is ¢ 
fight for as good a price as he can get 
and always for a profitable price. Each 
of these other business men, for the 
most part, recognize that their prices 
are their own individual responsibility 
just as their bankruptcy is their own 
personal affair. There are some price 
followers, as there are camp followers 
of all armies of peace and war. But 
the world has been conquered by the 
men up front not by those peddlers who 
trail behind. 


It is time that the oil industry real- 
izes that it has grown up to full man- 
hood and that its members are each 
capable of independent thinking and ac- 
tion UPWARD with their prices and 
that it is hopeless to wait for the camp 
followers to move to the front and do 
any upward price fighting for them. 

The present Sinclair advance, in ad- 
dition to calling the industry’s attention 
to the possibilities of Independent price 
thinking, also will bring out more clear- 
ly the changes and the economies that 
are taking place in the industry and 
which are making for narrower operat- 
ing margins and lower prices. 


But whatever the natural changes go- 
ing on in the industry may do to prices, 
there still remains the old time faulty 
thinking of the industry that it must 
wait for the old time market leader, the 
“ex-monopoly” so to speak, to do all 
the price raising. And there still re- 
mains the idea that shading the price is 
really selling. The natural economic 
changes that are sweeping over the in- 
dustry make it all the more imperative 
that their drastic and damaging course 
be tempered with courageous price main- 
tenance and intelligent and vigorous 
fighting for profitable prices, where and 
when they are needed. 


As better prices are needed today, de- 
spite the lowering of oil industry costs, 
we bid Harry Sinclair to step out of 
the chill of the ancient castle and re- 
ceive the accolade to which he is en- 
titled for his present effort to get this 
industry a living wage. He has prob- 
ably picked up enough small change by 
now through his advance, to buy himself 
at least a shirt and because of the hot 
weather we won't bother him with the 
coat of mail and all the rest of the 
knightly paraphernalia. 

We would like to have comment from 
our readers on how this advance is go- 
ing over. There must be a lot of in- 
teresting side lights to it, the experi- 
ences of marketers and dealers who are 
carrying on the fight for the better 
prices they and their companies have 
posted. Won't you please write us? 
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Old-timers of northeastern 
Oklahoma their families, 
some 1200 guests in all, had 
their annual fling last week at 
the picnic which Dr. S. G. 
Kennedy stages each year at 
his farm near Tulsa. The af- 
fair started at 2 p.m. June 16 
and wound up with a square 
dance. 





and 


The elderly Doctor Kennedy, 
who practicing many, 
many years ago, is one of the 
builders of Tulsa. He was “in” 
on the discovery of oil near 
Tulsa shortly after the turn of 
the century, and 
wealthy man. 


ceased 


became a 


His Kennedy Building at the 
corner of Fourth and Boston 
in the heart of Tulsa has housed 
hundreds of oil companies 
since it was built several years 
ago. It is said that the building 


is on the site of the deer 
pasture Doctor Kennedy had 
“at the edge” of Tulsa long 


before oil started the hamlet on 
the road toward a city. 

Many were the yarns the old- 
timers spun about the early 
days. Dr. C. W. Kerr of the 
First Presbyterian church in 
Tulsa and himself a_ pioneer, 
often has told the story of 
Tulsa’s gas well that was used 
when he came first to Tulsa 
to convince newcomers that 
they had better settle in this 
place. 

The “gas well’ was located 
near Seventh street and Boulder 
avenue, then almost at _ the 
town’s edge. The well wasn’t 
much as far as gas wells go, 
Doctor Kerr’ explained, but 
when someone struck a match 
and dropped it into the open 
casing the “boom” as the gas 
down in the casing exploded 
could be heard all over town. 


Chamber of Commerce rep- 
resentatives and real estate 
agents, according to the min- 
ister, always made it a point 
to take a prospective newcomer 
to the well where the gas was 
“touched off,’ the newcomer 
being told after the explosion 
that this town was a good place 
because there was potential oil 
and gas wealth around and 
about. (How true they were 
proved in later years.) 

But the Tulsa citizenry just 
shrugged their shoulders when 


the well exploded and_  *re- 
marked to whoever would 
listen: 

“Well, there’s another new- 


‘omer being impressed.” 


. . . By ALLEN S. JAMES 


® Tulsa Boys ‘Find’ Oil 
At 5-Foot Level 


There are three boys in the 
south part of Tulsa—ages from 
13 to 14 years—-who are trying 
to figure a way to get their 
crude oil to market. 

Prowling ina vacant lot near 
the Arkansas river a few days 
ago they found a pipe sticking 
out of the ground. One of the 
boys put his ear to the pipe 
and heard a “blurp.” A string 
was tied to a small can and 
the “bailer’” lowered into the 
pipe. 

At exactly five feet and one 
inch, one of the boys reports, 
crude oil was found. Investiga- 
tion, they said revealed that the 
owner of the lot knew the well 
was there, but that since it 
now was within the city limits, 
he could not “pump” it. He 
told the boys they could have 
the oil if they wanted it. 

One of the boys bicycled over 
to the writer’s home with a 
pint jar of the oil and asked 
him to “look at it and tell if 
it was good oil.” A discussion 
as the probable market price 
for the oil resulted in the boy 
doing some arithmetic—a lot 
better than he had done in 
school this year. 

“Why we could bail that oil 
out,” the boy said, his eyes 
hright. “and make us two or 
three dollars a week.” 

Reluctantly the writer had to 
explain that it would be a 
pretty hard job to find a pur- 
chaser. 


® Yes, There's a Horse 
In Tulsa 


A glimpse of a past genera- 
tion was given residents living 
in the 1700 block on Jackson 
avenue, Wichita, Kan., last 
week. 
hitched to a 
topped buggy, became 
ened when the top 
and ran away. 

“My, my,” said J. S. Norris, 
a Wichita pioneer, as he fol- 
lowed with his eyes the careen- 
ing buggy, “I haven’t seen any- 
thing like that in 20 years!” 

The owner of the _ horse 
hopped on the running board 
of a passing automobile and 
soon caught his animal. 


A_ horse, big- 
fright- 
collapsed, 


® Jobs Won't Go Begging 


Since a_ few hundred oil 
workers’ union members went 
on strike at the Mid-Continent 


Petroleum Corp.’s refinery in 
West Tulsa last Dec. 22, the 
personnel department, although 
refusing to accept applications 
from persons living outside the 
state, nevertheless have _re- 
ceived more than 16,000 re- 
quests for jobs from Okla- 
homans who apparently would 
like to work for the corporation 
under its present labor policy. 


A. V. Bourque Subpoenaed 
In Danville Oil Probe 


TULSA, June 19. aN. 
Bourque of Tulsa, president of 
Petroleum Sales Co. and former 
secretary-treasurer of Western 
Petroleum Refiners Ass’n., has 
received subpoenae to appear 
June 23 before the Danville, Ill. 
federal grand jury which is in- 
vestigating oil marketing, it was 
learned here. 








Johnson Gasoline Tax Case 
Reversed by Illinois Court 
N. P.N. News Bureau 
CHICAGO, June 19. The 
Johnson gasoline tax case was 
reversed for the second time by 
the Illinois Supreme Court last 
week. Max and Al Johnson 
were indicted in 1930, charged 
with a conspiracy to defraud the 
state of $200,C00 in gasoline 
taxes during 1929 and 1930. The 
jury’s conviction was upheld in 
the Appellate court, and the Su- 
preme court remanded the case. 
After a second trial in 1937. 
each was fined $5000 and sen- 
tenced to one to two years, and 
the sentence was upheld in the 
Appellate court, to be reversed 
last week in the Supreme Court. 
The Johnsons were officials in 
the defunct Consumers’ Gas & 
Oil Co., Chicago. No decision 
has been announced on future 
action in the case. 





TNEC Puts Off 


Oil Hearing 


‘Till Fall at Byles’ Request 


N. P.N. News Bureau 
WASHINGTON, June 19. 
The Temporary National Eco- 
nomic Committee has _ an- 
nounced postponement — until 
fall of its investigation into the 

oil industry. 

In announcing the postpone- 
ment, Chairman O’Mahoney 
said it had been requested by 
Axtell J. Byles, president of the 
American Petroleum Institute, 
“who has been co-operating 
with the . . . committee in ob- 
taining the testimony of certain 
leaders of the oil industry .. .” 

Chairman O’Mahoney released 
a letter from Mr. Byles request- 
ing that the date be deferred, 
and added that the committee 
complied, “inasmuch as it de- 
sires to do everything in its 
power to co-operate with the 
industry and enable it to pre- 
sent its own story.” Mr. Byles’ 
letter follows: 

“When you (Senator O’Ma- 
honey) advised me some time 
ago of the committee’s  pro- 
cedure requesting that written 
statements be filed by witnesses 
30 days in advance of the hear- 
ings, we were hopeful that such 
statements might be prepared 
and filed early in June. 

“As Mr. Boyd advised, in his 
conversation with you a few 
days ago, we now find, in spite 
of our best efforts, that filing 
the statements that early this 
month is impossible, and there- 
fore respectfully request that 
the time for filing such state- 
ments be extended to August 
1. We earnestly hope that it 
may be consistent for you to 
grant this request.” 

The committee 


has asked 


about 40 of the larger oil com- 
many 


panies a great detailed 





questions about their opera- 
tions, including a break-down 
on their profits and losses by 
each branch in which they op- 
erate. 

The committee is not relying 
entirely upon the data to be 
submitted through the co-opera- 
tive method, though, the O’Ma- 
honey statement revealed. The 
Wvoming senator said: 

“It should be pointed out, 
however, that there are several 
factors in the oil industry, and 
that considerable information 
with respect to many of its 
phases has already been sub- 
mitted to the committee by 
other groups with possibly con- 
flicting viewpoints.” 

Although there was no en- 
largement of this statement, it 
was interpreted as referring to 
complaints against major oil 
companies by organizations of 
independent marketers and re 
tailers, both to the TNEC and 
to the Anti-trust Division, De- 
partment of Justice. Thurman 
Arnold, chief of this division, 
is a member of TNEC, and has 
had several members of his 
staff busy for some months pre- 
paring presentations which are 
based, at least in part, on com- 
plaints against policies of cer- 
tain major companies. 

The oil industry was chosen 
as the first industry to be put 
on the stand under the open- 
forum method of presentation 
(NPN, April 12, p. 9). At the 
time it was announced, Chair- 
man O’Mahoney said it was 
“particularly designed to af- 
ford business and industry an 
opportunity, in co-operation with 
the committee, to present its 
own story vf the nation’s 
economic problems.” 
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OIL TRANSPORTATION NEWS 


Latest developments in freight rates, legislation, taxes, 
regulations, and new construction affecting the transport- 
ing of petroleum products by truck, barge, tanker, pipeline, 


and railroad. 


Rails to Cut Rates 
Again in Southeast 





N. P. N. News Bureau 

WASHINGTON, June 19. 
Another reduction in rail 
freight rates on petroleum prod- 
ucts moving inland from South 
Atlantic and Gulf ports has 
been approved by the Interstate 
Commerce Commission, as re- 
quested by the railroads, to 
“meet truck competition” in the 
southeastern states. 

Whether this will be able to 
“induce shippers to return a 
share of this traffic’ (lost to 
the trucks) to rails, seems 
doubtful, however, as _ most 
truck-shipping distributors in 
the Southeast, particularly the 
jobbers, declare they would con- 
tinue to use transport trucks 
over rails, even if the cost was 
a little higher, because of the 
efficiency, flexibility and speed 
of delivery. 

Ever since the motor trans- 
port tank truck began its de- 
velopment in the Southeast, the 
railroads have sought to stop 
its inroads into their petroleum 
traffic, not only by rate cuts 
but by lobbying for restrictive 
state laws. In its report in the 
current case, ICC shows how 
the rates have been successively 
cut. Despite these rate cuts, 
the trucks have continued to 
gain. Here is an example of the 
rate cuts: 

The first class rail rate to a 
point 100 miles inland from, 
say, Wilmington, N. C., is 84 
cents per 100 pounds. The ICC 
does not show what percentage 
of this rate petroleum products 


moved at before August, 1932. 
when Docket 17,000, part 4, be- 
came effective, but this case 


established the gasoline rate at 
28 cents, or 33.3 per cent of 
first class. In 1935 the rails 
came back to ICC and asked for 
a truck-competitive scale of 
rates, which brought the rate 
for the 100 mile haul inland 
19 cents per 100 pounds, or 22.6 
per cent of first class. 
Cut Again in 1936 

Then again in 1936 they again 
sought authority to lower their 
rates to meet the trucks (and 
by this time there was some 
barge traffic, too), and again 


ICC let them slash—this time to 
12 cents per 100 pounds, or 14.3 
per cent of first class. This cut 
epplied to fuel oil as well as 
gasoline and kerosine. 

Now, under the _ authority 
just granted, the rate will be 
cut to 10 cents per 100 pounds 
for the 100-mile haul (11.9 per 
cent of first class) about half 
the first truck-competitive rate 
established in 1935. 

In general, the new mileage 
scale just granted provides for 
a charge of a tenth of a cent 
per 100 pounds, with variations 
to maintain certain port rela- 
tionships and exceptions for 
“class rate circuity,” which al- 
low scale charges to be applied 
over longer circuitous routes 
when there is a direct route 
between the same _ port and 
destination. The scale rates are 
applicable only up to 380 miles 
from ports. 

A comparison of the newly 





Rails Haul 24% of Oil 
From Wilmington, N. C. 
N. P.N. News Bureau 
WASHINGTON, June 19. 
Extent of the railroads’ 
loss of oil tonnage to trucks 
and barges in the Southeast 
despite repeated reductions 
in rail rates, is indicated by 


figures cited by the Inter- 
state Commerce Commis- 


sion in approving still an- 
other cut in rail rates. 

Rail movement of petro- 
leum products from Wil- 
mington, North Carolina, 
fell off more than 75 per 
cent in five years, due 
mostly to truck competition, 
according to ICC figures, as 
follows: 


Per- 

centage 

Hauled 

Year by Rail 
1933 100.0 
1934 52.0 
1935 48.0 
1936 30.3 
1937 28.3 
1938 23.6 


The Port of Wilmington 
receives about 300,000,000 
gallons of gasoline annual- 
ly, besides large volumes of 
products. 











approved mileage scale with 
the one currently in effect, fol- 
lows: 


Distance Present New 
(miles) rate rate 
(Cents per 100 pounds) 
J” BR ee ee eae a 5 
50 6.5 5 
60 Tt 6 
75 9 8 
85. . ; : 10 9 
_ Se Serre 11 10 
| ae 3 12 10 
Raa i3 11 
Ee eee 18 15 
ae oases) ae 20 
eee es 25 
aa 30 
Re de 42 37 
See 39 
STO. «... Pea ee 41 
Sain ee eee 43 


Specific ports and destination 
areas to be covered under the 
new rates follow: 

Hopewell, Va., Newport News, Va., 
Norfolk, Va., Portsmouth, Va., and 
Richmond, Va. to North Carolina 
destinations. 

Wilmington, N. C., to Augusta and 
Elberton, Ga., to South Carolina 
destinations, and North Carolina 
destinations over interstate routes. 

Charleston, S. C., to destinations 
in Georgia and South Carolina over 
interstate routes. 

Savannah, Port Wentworth and 
Brunswick, Ga., to Georgia destina- 
tions over interstate routes and 
eostinations in North Carolina and 
South Carolina. 

Jacksonville and Panama City, 
Fla., to Florida destinations over 
interstate routes and destinations 
in Georgia. 


The new rates, of course, are 
only authorized, and there is 
nothing mandatory upon the 
rails to publish them, but it is 
expected they will lose no time, 
after the eloquent plea made 
last January for them. They 
are applicable only to those 
points “which have facilities 
for handling tank car loads.” 

For a comparison of the new 


rates to selected specific destina- 
tions, see table in N.P.N., Jan. 
18, p. 21. 

In granting the new 
ICC said: 

“The necessity for the relief 
has been shown, and it does 
not appear that the proposed 
rates are lower than necessary 
to meet actual existing compe- 
tition of other modes of trans- 
port, or that the proposed rates 
would be so low as to destroy 
or even seriously affect com- 
petition between these trans- 
port agencies.” 


rates, 


Illinois Truck Ban Bill 
Nears Final Vote 


SPRINGFIELD, Il., June 17. 
—The bill (SB-155) which would 
ban trucks from Illinois high- 
ways over Sundays and legal 
holidays is scheduled for a spe- 
cial hearing before House mem- 
bers sitting as Committee of the 

|Whole, June 21. The bill passed 

the state senate last week and 
is now on second reading in the 
lower house. 


El Dorado to Memphis Cut 
Proposed by Rails 

EL DORADO, Ark.—Fourth 
section application for a 15-cents 
a cwt. rate on petroleum prod- 
ucts shipped from El Dorado, 
Ark. to Memphis, Tenn. has 
been filed with Interstate Com- 
merce Commission, according to 
word received here. Reduced 
rates would meet water com- 
petition, it was said. 





Southwestern Rails May Cut 
Rates to Mississippi River 





N. P.N. News Bureau 

TULSA, June 19.—-The modi- 
fied proposal for reduced rates 
from Southwestern origin points 
to Mississippi River crossings 
and southeastern destinations 
will be considered by South- 
western and Southeastern rail 
representatives at Atlanta, 
June 22. The proposal (S.W.F.B. 
Docket 16392) calls for an ap- 
proximate 5.5-cent a cwt. cut in 
petroleum rail rates under those 
in effect prior to the 10 per 
cent increase of March 28, 1938 
(Ex Parte 123). 

Shippers have exhibited keen 
interest in the proposal and 
have had conferences with rail 
representatives at Memphis, 
Tenn. and Little Rock, Ark. on 
the matter. 

For several years now, south- 
eastern railroads have been re- 


ducing rates from points east 
of the Mississippi river without 
making corresponding reduc- 
tions from _ west-of-the-river 
points, like Shreveport and El 
Dorado and the _ Interstate 
Commerce Commission has ap- 
proved of this reduction, despite 
its announced policy of preserv- 
ing differentials. 

In docketing the southeastern 
rate-cut proposal, rails pointed 
out that approximately 800 cars 
of gasoline a month originating 
in the Shreveport, La. area had 
been lost to competitive trans- 
portation facilities. 

Rails said reduced rates would 
prevent further reductions in 
rail tonnage, induce shippers to 
return to rails a _ substantial 
portion of tonnage now handled 
by competing forms of trans- 

(Contiuued on page 18) 
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HAVE WE STARTED SOMETHING? 


A week ago Sinclair announced an increase of '2c a gal- 
lon in its tankwagon prices for gasoline. 


We were not and are not trying to run any business 
but our own. The response to our announcement has 
gone far beyond that. For example: 


A Mid-Western Banker Writes: would put the oil industry again in the 


acca Oe 
“If there were others, not only in your profit column. 


own line but also in other fields, that An Oil Trade Journal Says: 
had the firm conviction and the willing- 
ness to proclaim and defend it, I think 
we could forget all about national leg- 


It might well be added that no industry 
can afford to continue on price margins 


‘slation.” that area unprofitable What addi 
ee tional money the oil industry may col 
A Financial Writer Says: lect for its products will be used in the 


same way that the money heretofore 


al sition Sinclair has tak is COUTr- : ; : 


ageous and aggressive and certainly a the U. S. for the continued payment of 
sound step. . .. Your advertisement good waaes to a million or more Ameri- 
should cause others to do less ‘crying ‘ans who work fair hours; for the pur- 
and more thinking in an effort to find chase of supplies and equipment from 
a constructive approach to recovery 1 large part of this country’s manufac 
turers, and, if possible, for the payment 

A Labor Leader Says: of a little money to the stockholders who 


; is ceneen:: eeret:scy Abeie newians) tee Make 206 
The main criticism I have to make of nave Pur Up Wick MOoNsy Or UNS ey, 


American industrialists is that they do 


INN NNN NN 


0,000,000 industry 


> C kno hay ta, make nNoneyv , 

not seem to know how to make money A Great Steel Master Declares: 

; ° No manutacturer can continue to op 

A Publisher Telegraphs: NO: TRCEICEDOE | CONT “CORMNHI F 

ey I ; ; erate at a loss and continue to maintain 

/ a yYTEeEN SI1T CONncr Ytiyic Hance 1 

ae extend Our Con heehaetinin wee high wages and increased operating ex 

Sinclair on lts courage ina leqaaersnid penses : Not until they rememkt er 

in the sound policy expressed in its ad they are in business to make a profit 

vertisements concerning the price in will their statements be written in black 
crease. This policy followed through instead of red.” 


I do not believe that 130,000,000 Americans want depressed or 
profitless industries. The people, I think, want more jobs, good wages, 
more purchasing power and general prosperity. They are willing to 
pay reasonable prices to make these things possible by up-building 
American industry in the American way. 

H. F. SINCLAIR 


SINCLAIR REFINING COMPANY (INC,) 


NEW YORK a CHICAGO a KANSAS CITY _ FORT WORTH _ ATLANTA 
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portation, assist in checkmat- 
ing growth of private transpor- 
tation agencies, aid refiners who 
have been forced to cease or 
curtail their operations due to 


inability to compete on_pres- 
ent rate structure, encourage 


movement of long-haul traffic 
and discourage contemplated 
construction of a gasoline pipe- 


line to serve the Shreveport, 
La.-El Dorado, Ark. refining 


groups and evitably to serve 
the East Texas refining area. 

It is understood representa- 
tives of southwestern lines will 
go to the June 22 meeting with 
authority to act on the proposal. 


ICC Approves 
Vicksburg Cut 


By Teletype 
N. P.N. News Bureau 

WASHINGTON, June 20. 
Interstate Commerce Commis- 
sion today authorized the rate- 
cut on gasoline, kerosine and 
naphtha proposed last Octobe: 
by the Illinois Central and other 
railroads from New Orleans-Ba- 
ton Rouge group points to 
Vicksburg, Miss., and beyond, to 
meet barge competition. (NPN 
Oct. 12, p. 15). 

At the same time, ICC ruled 
that protests from shippers in 
the Shreveport-E] Dorado group 
were not entitled to considera- 
tion in the case, since there is no 
water movement from. these 
points to Vicksburg. 

The new rates are 13 cents per 
100 pounds to Vicksburg proper, 
and nine cents per 100 pounds 
when destined for points beyond 
Vicksburg. The old rates were 
26 cents per 100 pounds to Vicks- 
burg, and rates to some of the 
points beyond were: 

To Yazoo City, Miss., via 
Vicksburg, 29 cents, which is 
cut to 19 cents by the newly au- 
thorized slash; to Utica, 26 cents, 
cut to 16.5 cents, and to Jackson, 
26 cents, cut to 19 cents. 

ICC granted the reduction late 
last year, and the rates were 
published to become effective 
last January, but the protest of 
the Shreveport-El Dorado group 
caused the commission to sus- 
pend the rates pending an inves- 
tigation. 


N. P. N. News Bureau 
WASHINGTON, June 19. 
Western Trunk Line railways 
have under consideration a re- 
quest of shippers to reduce 
rates on tank car loads of gaso- 
line from Duluth, Minn., and 
Superior, Wis., to Park Falls, 
Wis., by 3 cents per 100 pounds 
from 24 to 21 cents per cwt., 
according to traffic representa- 

tives here. 


Rails Consider 
Deep Rate Cut 
In Middle West 


(Continued from page 9) 
an approximate 33 per cent cut 
in light petroleum product rates 
in its territory, which covers 
parts or all of the following 
states: Illinois, Indiana, Ohio, 
Michigan, West Virginia, Penn- 
sylvania and New York. The 
C.F.A. docket proposal would 
base light product rates on 20 
per cent of the first class rate 
scale instead of the present 29 
per cent. 

Point-to-point truck-compelled 
rates between points up to 130 
miles apart would be figured, ac- 
cording to Proposal 36395, on a 
14.5 cents per loaded and unload- 
ed truck mile; this figure based 
on 4200 gallon capacity truck. 
The above docket 
growth of an application to C. 
F. A. for reduced rates from cer- 
tain Michigan points to Indiana 
and Ohio destinations. 

Possibility of a consolidated 
docket proposing reduced petro- 
leum rates from, to and between 
Southwestern Freight Bureau, 
Western Trunk Line Committee, 
Central Freight Association and 
Illinois Freight Association ter- 
ritories is not remote, some 
transportation men believe. Ter- 
ritories of these four freight as- 
sociations include either the 
whole or parts of the following 
states: 

Texas, Oklahoma, Louisiana, 
Kansas, Missouri, Arkansas, II- 
linois, Indiana, Ohio, Michigan, 
Wisconsin, Minnesota, Iowa, Ne- 
braska, North and South Da- 


* * 


is an out-| 


kota, West Virginia, 
vania and New York. 
Following are representative 
of 'rates proposed in S.W.F.B. 
Docket 17221 on refined oil, to- 
gether with present rates in 
cents per hundredweight. 


Pennsyl- | 


Oklahoma 

(Group 3) to: Present Proposed 
Kansas City ..... 28.0 20.0 
Des Moines ...... 36.0 21d 
RNIN iv ao ko bs. 36.0 27.5 
Sioux Falls, S. D.. 44.0 34.5 
i. SO ok cess SRO 24.5 
ee re 40 30.5 
Milwaukee ...... 43 33.5 
le | ee 46 36.5 
From Kansas City 

Group to: 
Des Moines ...... 27.0 18.5 
RPUIO cin ccaccs Mee 18.5 
Sioux Falls, S. D.. 37.0 ai 
St. Lewis ........ Bo 16.5 
CASO ......... BO 23.5 
Milwaukee ...... 36.0 27.0 
We, SM wo ccs ass BOD 29.5 
From Shreveport-El 

Dorado Group to: 
mangas City....... 32.5 24.5 
Des Moines ...... 39.0 30.5 
cl a 30.5 
Sioux Falls, S. D.. 47.0 37.5 
St. Louis .. <<) oe 24.5 
Chicago ......... 400 30.5 
Milwaukee ...... 43.0 34.0 
Wi. EE cw caccccs SRO 39.5 
From Ft. Worth 

Group to: 
Kansas City ..... 32.0 24.0 
Des Moines .... 38.5 30.0 
eee 38.5 30.0 
Sioux Falls, S. D.. 46.5 37.0 
St. Louis mie 355 27.0 
Chicago ......... 425 33.0 
Milwaukee ...... 45.5 36.5 
St. Paul : 48.5 39.0 


To representative points inter- 
mediate to St. Louis, Mo., pro- 
posal calls for a rate of 24.5 
cents a hundredweight from 
Oklahoma City, Tulsa and Cyril, 
Okla.; a 27 cent rate from Ft. 
Worth and a 28.5 cent rate from 
Colorado, Tex. To points inter- 
mediate to Kansas City, Mo., a 
20 cent rate is proposed from 
Oklahoma City, Tulsa and Cyril, 
Okla., a 24 cent rate from Ft. 
Worth and 25.5 cents from Colo- 
rado, Tex. 


* 


Iowa and Missouri Jobbers 
Support Oil Rate Cut Plea 


N. P. N. News Bureau 
CLEVELAND, June 20.—Oil 


jobbers’ associations in Iowa 
and Missouri are actively back- 
ing proposals that railroad 
freight rates on petroleum prod- 
ucts from the Mid-Continent 
area into the Indiana Standard 
territory be reduced so that the 
rail-shipping refiners can be 
competitive with refiners using 
pipelines and water transporta- 
tion. 

In its bulletin of June 13 
(published before the rate cut 
plan was formally docketed by 
the freight associations), the 


Iowa Independent Oil Jobbers’ 
Ass’n. pointed out that rail rates 
from Group 3 were unchanged 
from 1928 to 1937, when they 
were increased and hiked again 
on March 28, 1938. 

“Inasmuch as the water and 


pipeline transportation costs are 
much less than the rail costs,” 
the Iowa association pointed out 
to its members, “the companies 
using this method of transporta- 
tion are receiving enormous 
profits by taking the difference 
between the water and pipeline 
transportation costs and the rail 
cost by virtue of you (the job- 
bers) paying an all through rail 
rate. You may readily see the 
higher the freight rate the more 
profits they make.” 

The Iowa association indicat- 
ed that the rate cut plan was 
backed by some 30 refiners. 

“We believe you will agree 
with us,” said the association’s 
message to its members, “it is 
to your own interest that you 
get behind this fight by writing 
to the freight associations, as 
well as to the railroad headquar- 
ters that haul your freight, de- 









manding they get behind this 
proposal and put it over. 

“In addition, write your sen- 
ators and congressman calling 
their attention to the fact, petro- 
leum rates have been reduced 
from, to and between every sec- 
tion of the U. S. with the excep- 
tion from the Mid-Continent 
field to Western Trunk Line and 
Central Freight Association ter- 
ritories, which is the territory 
served by the pipeline refiners, 
using his good influence in order 
to bring about an equality of 
rates. Nearly all the Southwest- 
ern lines are in favor of it. 

“Strange as it may seem, many 
of the Western Trunk Line car- 
riers, (the railroads north and 
east of Kansas City and St. 
Louis) are opposed to it, and, 
naturally, of course, the water 
and pipeline refiners are fight- 
ing the proposal,” the Iowa bul- 
letin added. 

The Missouri Independent Oil 
Jobbers Ass’n. in a recent bulle- 
tin also calls attention to the 
rate-cut proposals, says rail 
rates are not competitive with 
pipeline and water transporta- 
tion costs, and urges Missouri 
jobbers to write the freight as- 
sociations backing the plea for 
a rate cut. 


ICC Calendar 


On Oil Trucking 





Decisions 
W. K. Burchfield, Walsh, Colo 
Application denied for permit to 


operate as a_ contract carrier of 
petroleum products, in bulk, from 
refineries in Kansas to certain des- 
tinations in Colorado. 

R. L. Rogers Truck Line, Kilgore, 
Tex. Applicant failed to establish 
right to a certificate as a common 
carrier of oil fleld equipment and 
supplies between Kilgore, Tex., and 
points in the East Texas Oil Fields, 
Oklahoma, New Mexico, and Louisi- 
ana over irregular routes, under the 
“osrandfather”’ clause of Motor Car- 
rier Act. Certificate denied. 

Leaman Transportation Co., Inc., 
Downington, Pa. Applicants’ oper- 
ations found to be those of a con- 
tract carrier and by reason of hav- 
ing been engaged in such operation 
on July 1, 1935, and continuously 
since, applicant found entitled to 
continue operations as contract car- 
rier of petroleum products over 
irregular routes from points in Pa 
to points in Del., from Del. to Md., 
and from N. Y. to Mass. Also from 
Pa. points to points in Del., eastern 
Md. and southern N. J. 


Hearings 


J. J. Stanton Transportation Co., 
Craig, Colo. June 26, Denver, on 
common carrier application to trans- 
port petroleum products in Colo. and 
Wyo. over irregular routes. 

B. & L. Transport, Yuma, Colo 
June 28, Denver, on contract car- 
rier application to transport petro 
leum products in Colo. and Nebr 
over irregular routes. 

Southwest Freight Lines, Inc., 
Kansas City, Mo. June 28, Okla- 
homa City, Okla., on investigation 
of minimum charges for transpor- 
tation of oils and greases, etc., from 
Coffeyville, Kans., to points in Okla 

Owners Trucking Co., Inc., Syra 
cuse, N. Y 


port petroleum products in N. 
Pa.. Mass., and Vt. over irregula 
routes. 


. June 30, Syracuse, on 
contract carrier application to one 
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California Oil Control Bill Passes Both Houses 


LOS ANGELES—Both branches of the California legisla- 
ture have now passed the Atkinson Bill for state control of crude 


oil production. 


Vote in the senate June 19 was 27 to 11. 


Gov- 


ernor Olson has given assurances that he will sign the meas- 
ure. Administering the oil law, if approved, will be a commission 
made up of the directors of the finance, natural resources, and 
public works departments of the state. 


The Atkinson Bill originated in the Assembly, sponsored by 


the C.I.0.-Oil Workers Union. 


The larger oil companies held 
‘aloof from the bill at the outset. 


A rival bill, introduced by 


Senator Wagy proposed to give legislative approval to the volun- 


tary proration set-up which has functioned in California 


several years. 
try. 


for 


It gained considerable support in the oil indus- 
Then, the Wagy Bill passed the senate but was stymied 


when the governor made it known that he would veto it. 
Opponents of proration in California are already reported 


laying plans for a referendum to kill the oil-control 


law 


should the governor sign it—as they did to the Sharkey oi! law 


several years ago. 
commented on the state 
major oil companies suddenly 
ing the Atkinson Bill. 


Several state senators, opposed to the bill, 
administration, 


the C.I1.O. 
bedfellows 


and the 


becoming in back- 





Sinclair Tank Wagon Advance 
Is Met in Number of States 


(Continued from page 10) 
all other commodities. Unless 
prices of refined products are 
increased, we believe a reduc- 
tion in crude oil prices will be 
necessary. This will entail seri- 
ous hardship on the millions of 
men, women and children who 
are dependent on the petroleum 
industry.” 

The Mid-Continent division of 
Tide Water Associated Oil Co. 
on June 15 announced an ad- 
vance in its tank wagon prices 
0.5-cent where it has its own 
company operations. The ad- 
vance was most extensive, it was 
said, in Missouri, although its 
operations are scattered 
throughout the Indiana Stand- 
ard territory and Oklahoma. On 
June 15 also, the eastern divi- 
sion of Tide Water advanced its 
tank wagon prices for gasoline 
0.5-cent in Pennsylvania, New 
Jersey, Delaware, Maryland and 
the District of Columbia. The 
company reported that it had 
dropped its tank wagon prices 
0.5-cent on June 20 in the above 
four states and the District of 
Columbia. Standard of New 
Jersey and Atlantic Refining Co. 
have not met Sinclair’s advance 
in this area. 

Magnolia Petroleum 


Co. on 


June 14 advanced its tank wag- 
on gasoline prices 0.5-cent in Ar- 
kansas and Louisiana. The com- 
pany also announced it had ad- 
vanced its third grade price 0.5- 
cent in New Mexico, where 0.5- 


cent increase in regular grade 
had already been posted. 

Skelly Oil Co. announced an 
advance in its tank wagon gaso- 
line prices 0.5-cent throughout 
Illinois, Iowa, Minnesota, Mis- 
souri, Kansas, North and South 
Dakota on June 15. 

On June 14 the Ohio Oil Co. 
advanced its tank wagon gaso- 
line prices 0.5-cent throughout 
Ohio, Indiana, Illinois, Missouri 
and Texas, company officials an- 
nounced. 

Phillips Petroleum Co. on 
June 14 announced an advance 
in its tank wagon prices in the 
17 midwestern states in which it 
operates, effective that same day. 

Pure Oil Co., on June 14, ad- 
vanced its tank wagon dealer 


and consumer gasoline prices 
0.5-cent throughout the terri- 


tory in which the compnay mar- 
Kets, according to an announce- 
ment. 

An increase of 0.5-cent in tank 
wagon gasoline prices in the 13 
states in which it operates was 
announced and made effective 
June 14 by Barnsdall Refining 
Corp. Change affects prices at 
points in Arkansas, Oklahoma, 
Kansas, Missouri, Illinois, Indi- 
ana, Michigan, Wisconsin, Min- 
nesota, Iowa, Nebraska, North 
and South Dakota. 

Arkansas Fue! Oil Co. June 15 
announced it had that day ad- 
vanced its tank wagon prices 
0.5-cent in Arkansas, Louisiana, 
Mississippi and in east Texas. 

Deep Rock Oil Corp. at noon 








June 15 advanced its tank wag- 
on gasoline prices 0.5-cent in In- 
diana, Illinois, Wisconsin, Min- 
nesota, Iowa, North and South 
Dakota, Missouri, Kansas and in 
the Upper Michigan peninsula, 
the company announced. Sim- 
ilar advances were made in its 
Nebraska, and Oklahoma prices 
effective June 14, the company 
said. 

Shell Oil Co. on June 16 ad- 
vanced its tank wagon prices on 


all grades of gasoline in 13 
states. Prices were increased 


0.3-cent in Missouri, Iowa, Min- 
nesota, Wisconsin, Illinois and 
Indiana, while advances of 0.5- 
cent were made in Michigan, 
Kentucky, Florida, Georgia, Ala- 
bama, Mississippi and Louisiana, 
the company announced. 


* 






The Shell company in the east 


on June 15 increased its tank 
wagon prices from 0.1 to 0.5- 
cent throughout New York and 
New England, with the excep- 
tion of Vermont, lower Connecti- 
cut, western New York state 
and the city of Syracuse. 

The company also announced 
it had advanced 0.5-cent through- 
out New Jersey, Pennsylvania, 
Delaware, Maryland and the Dis- 
trict of Columbia. 

On June 15 the Mid-Continent 
Petroleum Corp. advanced its 
tank wagon gasoline prices 0.5- 
cent in points in Illinois, Indi- 
ana, Michigan, Minnesota, Wis- 
consin, Iowa, Missouri, Kansas, 
North and South Dakota where 
it operates, the company an- 
nounced. 


* 


Schuh Says Market Needs 
‘Firmer’ Tank Car Prices 


MILWAUKEE, Wis., June 20. 

While sympathetic with the 
proposition that better gasoline 
prices are justified, Wilmer R. 
Schuh, president of the National 
Ass’n of Petroleum Retailers, to- 
day expressed doubts that the 
recent tankwagon advances 
would hold unless there is a 
stiffening in the tank car mar- 
ket. 

With many unbranded mar- 
keters buying gasoline at tank 
car prices below the “low” of 
price-reporting mediums, there 
is a spread of 6.5 cents or more 
between what the unbranded 
marketer is paying and the 
price at which the branded deal- 
er is selling house-brand regu- 
lar gasolines, Schuh said when 
interviewed by NATIONAL PE- 
TROLEUM NEWS. 

“That is too much of a 
spread,” he added. “And the 
trouble lies in the difference be- 
tween the ‘actual’ tank car mar- 
ket and tankwagon prices post- 
ed by the market leaders. To 
put some bottom in this tank- 
wagon advance, refiners selling 
to unbranded marketers have 
got to get their prices up. That 
would help the branded jobber 
as well as the branded dealer.” 

Mr. Schuh said that unbrand- 
ed gasolines were making in- 
roads in practically every mar- 
ket, especially since leaded gas- 
olines have become available to 
this type of marketer. “With 
quality goods in the hands of 
unbranded marketers today, it’s 
foolish to have too wide a 
spread,” he added. 

The NAPR president said that 
the dealer was willing to make 
his retail price competitive, if 
the supplier is to keep his prices 
competitive. In other words, 


he added, the dealer is willing 
to do his part in narrowing the 
spread, if the supplier does like- 


wise. “But the dealer can’t be 
competitive alone,” he insisted. 

Mr. Schuh discerned a ray of 
hope in the situation in that, he 
said, some of the larger un- 
branded marketers have begun 
to see that no one can make 
money with a too-wide differen- 
tial between unbranded and 
branded retail prices is main- 
tained. 

“Now, if there is a firming of 
the tank car market, maybe 
some progress can be made 
towards reasonable spreads be- 
tween tank car and tankwagon, 
and tankwagon and retail 
prices,” he added. 

The dealers’ president said 
that reports received at NAPR 
headquarters indicated that, gen- 
erally speaking, dealers of sup- 
pliers who had advanced tank- 
wagon prices recently were ad- 
vancing their retail prices. 


Maryland Tax Collections Up 


BALTIMORE, Md., June 19. 
April gasoline tax collections in 
Maryland amounted to $905,338, 
tax officials report, 1.5 per cent 
above tax collected in April last 


year, which totaled $891,770. 
Monthly collections this year 


are running considerably ahead 
of sums brought by the state’s 
4-cents per gallon tax in 1938. 


Virginia Tax Receipts Rise 
RICHMOND, Va., June 19. 
April gasoline tax collections in 
Virginia totaled $1,673,833, Divi- 
sion of Motor Vehicles reports, 
a 13 per cent increase over April 
1938 collections amounting to 
$1,480,434. Although it is said 
this large increase is due in part 
to inventories taken by one com- 
pany in changing its marketing 
arrangement, collections so far 
for each month of 1939 have 
been consistently above those 
made in same months of 1938. 
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Veto of Cattle-Rustler Bill 


Rises to Haunt Connally Law 


N. P. N. News Bureau 
WASHINGTON, June 19.—A 


spirited two hours of debate is 
promised when the Connally 
“Hot” oil law comes to the 
floor of the House late in the 
afternoon of June 20. 


Unanimous consent to bring 
the bill up for consideration 
was given by the House June 
16, with Chairman Cole of the 
Interstate Commerce subcom- 
mittee which held hearings on 
the measure and Rep. Mapes, 
Mich., in charge of disposal of 
the allotted two hours. 


A part of the time has been 
promised to Rep. Coffee, Wash., 
ardent opponent of the _ bill, 
which, as reported out by the 
House committee, would extend 
provisions of the “Hot” oil law 
for three years from June 30 
(NPN, June 14, p. 11). Coffee 
is author of a bill (H. R. 2308), 
to repeal the Connally law. 

At least a part of Rep. Cof- 
fee’s argument against exten- 
sion of the “hot” oil law will 
be devoted to comparing it with 
a “cattle-rustling” law which 
was vetoed by President Roose- 
velt several weeks ago. In ad- 
dition he is expected to bring 
up the arguments raised by 
some independent jobbers that 
the law is a device allegedly 
enabling major companies to 
hold up the price of petroleum 
and its products and “strangle” 
the independent marketer, and 
that it obstructs, rather than 
promotes, true conservation. 

But the “cattle rustling” ar- 
gument is a_ brand-new one. 
Some weeks ago the Congress 
passed and sent to the White 
House a bill (Senate 90) to 
make interstate transportation 
of stolen cattle, sheep, horses, 
etc., a federal offense. 

President Roosevelt, in veto- 
ing the bill, asked categorically: 
“How far does the Congress 
want ta go in extending the 
federal police power?” The 
President declared the measure 
would encroach on state police 


powers, and said that enforce- 


ment would call for an appro- 
priation of at least $200,000 per 
year. 

Congressman Coffee is ex- 
pected to draw a parallel be- 
tween the cattle-rustling law 
and the Connally Law (which 
prohibits interstate transporta- 
tion of oil produced in violation 
of state laws), and point out 
that this “encroachment” on 
states’ rights costs the federal 
government something like 


$260,000 a year. 
Standing by to answer the 
Washington congressman’s §ar- 


' House. 


guments against the “hot” oil 
law, will be representatives 
from Texas, Oklahoma _ and 
other oil-producing states who 
will tell Congress that the law 
has operated to help the states 
in their programs for conserva- 
tion of petroleum resources. 

Following the two-hour de- 
bate, however spirited, it is ex- 
pected the bill will pass the 
Since it passed the 
Senate as a permanent exten- 
sion, it will have to be referred 
to that body for concurrence 
in the House amendment lim- 
iting the extension to three 
years. If the Senate agrees, the 
bill will go immediately to the 
White House for signature. If 
not, conferees will have to be 
appointed to come to some sort 
of agreement as to a bill on 
which both houses can agree. 
Odds seem to be in favor of 
the Senate accepting the three- 
year extension 
throwing the bill into a con- 
ference, since time grows short, 
and unless extended. the “hot” 
oil law will expire June 30. 


Connally Law Funds 
Run Out on June 30 


N. P.N. News Bureau 
WASHINGTON, June 19.—If 
the Connally Act is extended, 
following passage by the House 
of the three-year extension bill, 
agreement by the Senate 
(which passed a bill to make 
the law permanent) to the 
House amendments, and signa- 
ture by the President, there will 
be a fancy bit of scurrying 
around the halls of Congress to 
get some money for continued 
enforcement of the law. 

Under the law, Congress 
could not make an appropria- 
tion for the Connally-Act activi- 
ties of the Interior Depart- 
ment’s Petroleum Conservation 
Division at the time it passed 
the department’s appropriation 
bill, because no provision had 
been made for the “hot” oil 
law’s extension beyond June 30, 
its expiration date. 

Hence, the Budget allowed 
but $35,000 for the Division for 
next year, as compared with 
$°60,000 for the current year, 
difference being for Connally 
law enforcement. When _ the 
Interior Department bill passed, 
this was further whacked to 
$30,000. 

So, even if the “Hot” oil Act 
itself is extended, as is ex- 
pected, unless a deficiency bill 
providing for its enforcement 
is put through before July 1, 
a bill calling for something over 





rather’ than) 


$200,000, it is presumed, the en- 
forcement of the act will be 
“off” until provision is made for 
salaries and other administra- 
tive expenses. 


New ‘Gas’ Tax Collector 
Named in Michigan 


DETROIT—Harold Bradshaw, 
a member of the Flint City 
(Mich.) Commission and form- 
erly mayor of Flint during 1936 
to 1938, has been appointed di- 
rector of gasoline tax adminis- 
tration in Michigan by Harry 
F. Kelly, secretary of state. Mr. 
Bradshaw succeeds Joseph Had- 
ley, who was appointed to the 
post in 1937. 





‘Buy Illinois Crude’ Move 
Defeated in Legislature 


SPRINGFIELD, Ill., June 19. 

The Illinois house of repre- 
sentatives late last week de- 
feated the bill (HB-1073) pro- 
viding that each filling station 
display a_ sign stating per- 
centage of Illinois crude oil 
used in refining products of- 
fered for sale. This vote was 
53 to 37. 

The bill introduced by Oral P. 
Tuttle, chairman of the oil in- 
vestigating committee was ad- 
vocated by the Petroleum Ass’n. 
of Illinois in its program de- 
signed to expand the market 
for Illinois oil. 





Fell Urges Michigan Oil Producers 


Co-operate in Conservation Efforts 





MT. PLEASANT, Mich., June 
19.—Harold B. Fell, vice presi- 
dent of the Independent Petro- 
leum Ass’n. of America urged 
upon the 100 members of the 
Michigan Oil & Gas Ass'n. at- 
tending the annual meeting 
here June 14 the necessity of 
co-operation among oil produc- 
ers to prevent repetition of fail- 
ures experienced a few years 
ago in moves then for oil con- 
servation. 

Mr. Fell, who is also presi- 
dent of the Simpson-Fell Oil 
Co., Ardmore, Okla. was the 
principal speaker at the meet- 
ing. During the course of his 
speech he traced the conditions 
of the petroleum industry since 
1937 and told of the many prob- 
lems besetting the industry at 
the present time. 

He cited six basic funda- 
mental principles of oil con- 
servation necessary to maintain 
an economic balance, as follows: 

There should be no restric- 
tion on small stripper wells 
where production has already 
been established. 

Producing wells should have 
a daily production sufficient to 
pay the cost of production and 
liquidate cost of the well in a 
reasonable time. 

The rate of flow should be 
reserved to maintain the maxi- 
mum economic yield. 

Stocks of crude oil should not 
be in excess of amount required 
to serve the consumer. 

There must be a balance of 
supply, export and consumptive 
demand. 

There must be a provision by 
law regulating the economic 
spacing of wells. 

In conclusion, Mr. Fell stated 
that “unless every individual in 
the petroleum industry is will- 
ing to co-operate, selfishness 


and greed may eventually re- 
sult in the entire oil industry 
being owned and operated by 
the Federal government.” 

Several other speakers promi- 
nent in the oil industry were on 
the program. 

Cc. E. Buchner, general sec- 
retary of the I.P.A.A. spoke of 
the necessity of organization 
within the oil industry. 

Charles Van Vleck, represen- 
tative of the Illinois legislature 
discussed oil legislation in Illi- 
nois and how the recent de- 
velopments in that state affected 
the national set-up. 


May Oil Production 
In Michigan Fields 
Breaks All Records 


MT. PLEASANT, Mich., June 
19.—-Crude oil runs by various 
Michigan pools and carriers €s- 
tablished an all time high dur- 
ing the month of May accord- 
ing to figures released by the 
Oil and Gas Association of 
Michigan this week. 

The total run of 2,075,252 bar- 
rels tops the previous all time 
record of last month by more 
than 164,000 barrels. It is the 
first time in history of the 
state’s petroleum industry that 
the two million barrel mark has 
been reached or surpassed. 

Increased potentials in Van 
Buren county, Freeman-Redding 
field of Clare county and Al- 
legan county were cited as the 
main factors in achieving the 
all time high. 

Van Buren county led the 
list with a total production of 
18,291 barrels from 228 wells. 
Freeman-Redding field in Clare 
county was second with a total 
production of 14,134 _ barrels 
from &3 wells. 
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Gasoline Price Advances 
Encourage Mid-Continent 


N. P. N. News Bureau 

TULSA, June 19.—Some of 
the tension on the southwest’s 
crude market apparently has 
been eased the past week as a 
result of the rather wide-spread 
advance in the tank wagon and 
service station prices for motor 
fuel. 

There are still a few “ifs” 
in any discussion of the pres- 
ent situation, but taking the 
picture as a whole most op- 
erators in the Mid-Continent 
have expressed more optimism 
than has been the case for the 
past few weeks. Many produc- 
ers now are of the opinion that 
the Illinois crude price reduc- 
tion will be kept localized, and 
that while the Mid-Continent 
will have to be content to get 
along as best it can while Illi- 
nois production runs its course, 
the crisis can be weathered 
without any material change in 
the situation in producing states 
of the Southwest. 

The federal court decision in 
the Rowan & Nichols Oil Co. 
suit against the Texas Railroad 
Commission, reports from that 
state indicate, will not make a 
great deal of difference right 
now in East Texas proration. 

The commissioners have been 
quoted as saying they will con- 
tinue to use the same method 
for prorating the field pending 
an appeal to the circuit court 
of appeals at New Orleans. 

Meanwhile, Federal Judge 
MeMillan has entered an order 
which permits the Rowan & 
Nichols company to increase its 
runs from its five wells from 
110 barrels daily, as ordered by 
the commission, to 220 barrels 
a day. 

As far as could be learned 
late last week no other suits 
of a similar nature are being 
prepared at present and the 
court’s decision does not affect 
any wells except those of the 
plaintiff. It is pointed out also 
that the vacation period for the 
federal judges is drawing near 
and there is not likely to be 
much action taken soon. The in- 
dustry is awaiting, meanwhile, 
with considerable interest the 
next proration order. 

Chairman Lon A. Smith of 
the commission said last week 
that the order probably would 
be issued June 19, and tnat it 
would be for three months 
July, August and September 
and would call for Saturday and 
Sunday shutdowns. 

The Kansas Corporation Com- 
mission, meanwhile, wrestled 
almost all of last week with the 
matter of enforcing allowables 
in the vast Hugoton gas field 





of southwest Kansas. The com- 
mission issued proration orders 
last September, after extensive 
hearings, but held them in abey- 
ance pending settlement of dis- 
puted rules. 

The Republic Natural Gas Co. 
has a suit pending in federal 
court against the orders, and its 


witnesses testified at the re- 
hearing last week before the 
commission that had the com- 


pany obeyed the orders it would 
have been forced within four 
months to close every one of its 
wells in Kansas and produce its 
requirements in Oklahoma and 
elsewhere. 


Illinois Producers 
Appeal for Oil Law 


N. P.N. News Bureau 
CHICAGO, IIll., June 19. 

“Failure to act now is costing 
the land owner, the business 
man, the laborer and the tax 
payer a million dollars a 
month”, according to the Inde- 
pendent Oil Producers of IIli- 
nois in its latest in a series of 






advertisements aimed at obtain- 
ing a sound oil conservation law 
in Illinois. 

“A million dollars more each 
month would (1) finance the 
drilling of many wells in un- 
tested areas, (2) increase trade 
in all lines of business, (3) put 
several hundred men to work, 
(4) add to the taxable value of 
many communities, and (5) re 
flect prosperity to almost every 


part of the state,” the “ad” 
stated. 
While a 10-cent reduction in 


the price of Illinois crude, ef- 
fective June 8, effected a loss 
in excess of $20,000 per day 
to the producer, there is an ad- 
ditional daily loss of approxi- 
mately $12,500 due to uncon- 
trolled and wasteful marketing 
practices, the “ad’’ states. More 
than 50,000 barrels of crude per 
day are sold for less than the 
posted market price, averaging 
about 80 cents per barrel, it 
was claimed. 

In conclusion an appeal was 
made to the citizens of Illinois 
“to stop this loss without delay.” 


LANSING, Mich., June 15. 
The Michigan Oil Advisory 
Board meeting here today has 
approved with little change the 
“emergency” proration regula- 
tions as set forth under Michi- 
gan Oil Conservation Act No. 61, 
which became effective June 1. 





Frank Phillips Praises Texas’ Efforts 


On Behalf of Oil and Gas Conservation 


DALLAS, 14. 
Praise for the efforts Texas has 
made to stabilize the oil indus- 
try was expressed here today 
by Frank Phillips, chairman of 


Tex., June 


the board of Phillips Petroleum 
Co., Bartlesville, OkKla., at a din- 
ner in honor of John G. Phil- 
lips, his son. 

“Of all the producing states 
of the nation, none has done 
so much to conserve its petro- 
leum resources and to encoul- 
age stability as has the great 
state of Texas,” Phillips said. 
“My praise is most sincere, for 
I realize that Texas has leaned 
over backwards under trying 
conditions, frequently at con- 
siderable sacrifice to its own po- 
sition, in order that the national 
situation might -1ot topple. 

“But co-operation and astute 
management are all for naught 
when other states seize upon 
these things as an opportunity 
to racketeer in its own behalf 
to capture the markets thus 
made available. . We realize 
that one small producing state, 
Illinois for instance, by ignoring 
the time-tested advantages of 
conservation, can easily wreck 
the oil industry within the state 
of Texas. There must be 


some compelling influence to 
make all states produce with- 
out waste.” 

Discussing the present situa- 
tion in the oil industry from 
another angle, Mr. Phillips 
said, that prices are the 
backbone of profits in a 
mass production business like 
oil. “They will temporarily 
strengthen,” he said, “in 
the face of good _ prospects 
for a record summer business, 
but they probably will have 
tough going after Labor Day. 
Certainly this will be true if 
we don’t do something about 
getting our house in order ahead 
of time, so that it will better 
fit the circumstances which we 
now know will then prevail. .. . 

“I am becoming more and 
more conscious of the fact that 
too many oil men today seem to 
like to play a gambling game 
that is framed and fixed against 
them. Why they want to keep 
on throwing money away to 
drill more wells than can be 
justified by any economic or 
physical reason 


is a mystery 
to me. Drilling unnecessary 


wells is about as ridiculous as 
using a dozen straws to suck 
a ‘coke’ out of a glass, when 
one would do the job as well.” 


Congress Gets 
Compact Bills 


N. P.N. News Bureau 
WASHINGTON, June 19. 
Resolutions to extend Congres- 
sional authority for the Inter- 
state Oil Compact for another 
two years (from Sept. 1) have 
been introduced in the House 
by Representatives Boren, Okla., 
(H. J. Res. 329) and Lea, Calif., 
(H. J. Res 320), in accordance 
with the message sent to 
Congress late last week by 
President Roosevelt. Lea _ is 
chairman of the House Inter- 
state Commerce Committee, to 


which both resolutions have 
been referred. 

President Roosevelt’s mes- 
sage on the compact, which 


went up to the Congress June 
16 expressed the hope “that 
Congress will enact legislation 
giving its consent to the agree- 
ment executed as of April 5, 
1939, as required by Article I, 
Section 10, of the Constitution 
of the United States.” 

The President was notified of 
the desire of the oil producing 


states to extend compact au- 
thority several weeks = ago 
(NPN, May 31, p. 18), when 


Col. Ernest O. Thompson, chair- 
man of the Compact Authority, 
and several other members, as 
well as members of Congress 
from oil producing states, called 
at the White House. At that 
time the President was -told 
that the compact was working 
smoothly and aiding the states 
in oil and gas conservation. 


Illinois May Remain 
Member of Compact 


SPRINGFIELD, Il., June 14. 

A bill authorizing the gov- 
ernor to extend the interstate 
oil compact to September, 1941, 
instead of allowing it to expire 
on Sept. 1 of this year is now 
in the Illinois senate having 
passed the House last week. 

Two other bills, sponsored by 
members of the special legisla- 
tive committee investigating 
the oil industry, are also before 
the senate. One measure would 
require owners and producers 
of gas and oil wells flowing 
more than five barrels daily to 
install meters on pipelines be- 
tween pumps and_ storage 
tanks. According to the bill 
monthly flowage reports would 


have to be filed with lessors 
and royalty owners, effective 
Jan. 1, 1940. 


The other measure would re- 
quire persons drilling for gas, 
oil and water to file a log on 
each well with the state geo- 
logical survey division within 
fifteen days after completion. 
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‘Better Times’ Seen 
For Penn Grade Oil 


By Staff Writer 
PITTSBURGH, June 16. — 
Counseling more confidence and 
a return to the Pennsylvania 
oil industry’s old-time fighting 
spirit, W. F. Clinger, president 
of the Pennsylvania Grade 
Crude Cil Ass’n. opened the as- 
sociation’s sixteenth annual 
meeting at Pittsburgh June 15 
with a prediction of better times 
ahead. 
He pointed out that 
other raw 


many 
commodities had 
dropped off more in price since 
1926 than Pennsylvania grade 
crude had, adding that the field’s 
troubles were more the result 
of worldwide economic condi- 
tions than any lack of efforts 
of the association. He predicted 
that the present mood was not 
lasting and that the industry 
would enjoy better times. 
Samuel F. Pratt, 
manager of the 


European 
Penn 
who has just re- 
turned to the U. S. on leave 


grade 
association, 
of absence, brought the con- 
vention a firsthand report on 
the European situation and its 
effect on the Pennsylvania lu- 
bricating oil market abroad. 

Principal factor in continued 
success for Pennsylvania oil 
sales in Europe is the three-let- 
tered word--WAR, Mr. Pratt 
said. 

“Wars are being waged on a 
number of fronts today; wars 
that are undeclared and both 
physical and economic,” Mr. 
Pratt continued. “It would be 
futile to deny that they have 
had an effect on the orderly de- 
velopment of trade, because real 
trade prospers best in an at- 
mosphere of peace, and we have 
not enjoyed a real peace for 
some little time. At the best, 
the peoples in Europe live in 
a State of armistice, if not semi- 
open war, and until the politi- 
cal situation there quiets down 
we can expect periodical inter- 
ruptions of our progress.” 

However, Mr. Pratt said, that 
given a real and lasting peace 
and a return to more normal 
conditions of trade, there is no 
reason why the Pennsylvania oil 
industry should not justly ex- 


| finished 


pect a better demand and better | 


times for its products abroad. | 

He emphasized the impor- 
tance of foreign markets as a 
source of demand for Pennsy]l- 
vania products, stating that 
probably 20 per cent of its 
crude output is represented in 
current exports. 

Anything that decreases the 
sales of Pennsylvania motor oils 
abroad affects its interests in 
two ways, he added. First, by 
the loss in profit on the sales of 
those products, and, second by 
the effects on Pennsylvania pro- 
duction, refining and marketing 
capacities and prices as a re- 
sult of the loss of this foreign 
business. 


The trend of foreign coun- 
tries to refine crude oil instead 
of importing the finished prod- 
ucts is gaining rapidly and must 
be taken into’ consideration 
when figuring the future sales 
of American refined products 
abroad, Mr. Pratt stated. An 
example of this trend towards 
the development of home re- 
fined products in foreign coun- 
tries is reflected in an increased 
demand for crude oils and a 
subsequent decrease in demand 
imports of refined products, he 
added. (Accompanying _ table 
shows how this trend has af- 
fected exports to France and 


Italy during the past two years.) 
While at present gasoline is 
the principal product in many 
European refineries, there is a 
definite link between the _ in- 
creased importation of crude 
oils and the lower demand for 
lubricating oils, he 
added. At present, refining op- 
erations are increasing in United 
Kingdom, Portugal and Sweden 
as well as France and Italy. 
Commenting further on the 
position of the market for Penn- 


'sylvania lubricants in various 


European countries, Mr. Pratt 
said: 

German sales are hampered 
by the system of exchange con- 
trol and import restrictions. 


‘While Pennsylvania oils con- 
‘tinue to enter Germany, they 


are not in the volume of several 
years ago. Since Austria and 
Czechoslovakia have been 
brought under German control, 
the same conditions are now 
found in those areas. 
Although France is increas- 
ing its home refining, it is the 
second largest European con- 
sumer of lubricants and as 
economic conditions improve a 
decided switch from the cheaper 


French refined oil to Pennsyl- | 


vania oils can be expected. 
Belgium, Holland and Sweden 
are good markets for Pennsyl- 
vania oils. Switzerland and Nor- 
way are small buyers, while the 
Denmark market is restricted 
by import and quota restric- 
tions. Portugal and Yugoslavia 
(with only one motor vehicle 
registered for each thousand 
population) are reported as 
small markets. No estimate was 
made as to future prospects in 
Spain, while the present market 
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ing it themselves is indicated 


were, as follows: 


Others (barrels) 


Totals (barrels) 

Lubricating and other heavy oils 
United States (barrels) .. 4 
Russia (barrels) Futons 1 
Others (barrels) 


Totals (barrels 


All countries (barrels) 


Lubricating Oils 
United States (barrels) 
Russia (barrels) 
Others (barrels) 


Totals (barrels) 





European Countries Buy Less Refined Products 
As Their Imports of Crude Increase 


The switch of European countries from 
purchasing refined products to imports of crude and refin- 


and Italy in 1937 and 1938, cited by Samuel F. Pratt, Euro- 
pean manager for Pennsylvania Grade Crude Oil Ass’n, 


speaking at that organization’s meeting here June 16. 


FRANCE 
Crude Petroleum 1937 1938 
United States (barrels) 9,215,000 17,112,000 
Iraq (barrels) 23,345,000 23,445,000 


12,640,000 


45,200,000 


52,000 384,000 68,000 
27,000 90,000 
26,000 15,000 


605,000 


Less Exports (barrels) 143,000 204,000 
462,000 285,000 177,000 
ITALY 
Crude Petroleum 1937 1938 


6,864,000 
(United States accounted for most of the 1938 increase.) 


349,000 
104 000 


491,000 


in import figures for France 


They 


10,651,000 


51,208,000 + 6,000,000 


489,000 116,000 


10,753,000 3,889,000 


250,000 
16,000 
41,000 


99,000 
38,000 


307,000 184,000 


is curtailed due to its recent 


| war. 


The gradual growth of the 
market for Pennsylvania em- 
blem oils in Europe was re- 
viewed by Mr. Pratt and the 
methods used in developing 
these markets were explained. 


Victor H. Scales, New York, 
director of public relations, 
American Petroleum Institute 
discussed the need for a broad 
public relations campaign for 
the oil industry generally and 
more information on the work- 
ings between the _ different 
groups within the industry it- 
self. This is vitally important, 
he said, if the industry is to 
be judged by the public in its 
right light. 

Task of improving the in- 
dustry’s public relations is not 
discouragingly difficult, Mr. 
Seales told the convention. Gen- 
erally speaking, it means noth- 
ing much more _ complicated 
than refraining from  self-cri- 
ticism and of telling the public 
about the good things that the 
industry has accomplished, he 
added. 


Such favorable public rela- 





tions can be accomplished, Mr. 
Seales believes, by first, the de- 
|sire to have satisfactory rela- 
tions with our many publics; 
second, an analysis of why pub- 
| lic impressions now are. in- 
|clined to be unfavorable; third, 
voluntarily making those ad- 
justments which are inevitable; 
and, lastly, constant practice of 
/public relations throughout the 
‘entire industry. 

A. W. Gauger, director of re- 
search of the School of Mineral 
Industries at Pennsylvania State 
College, talked about the out- 
look for the Pennsylvania grade 
crude oil industry and the effect 
‘that research would have on its 
future. 


Others addressing the meet: 
‘ings were Harvey Stowers, 
sales promotion manager of the 
Studebaker Corporation, who 
|talked on the factors involved 
'in making the buyer buy and 
|C. Bedell Monro, Pennsylvania- 
Central Airlines, who told about 
the part that Pennsylvania mo- 
itor oils were playing in the 
|aviation industry. 


* * * 


Penn Grade Elects 
Two New Directors 


PITTSBURGH, June 16.- Two 
new directors, D. T. Andrus, 
Bradford; H. M. Carruth, Can 
field Oil Co., Cleveland, and D. 
T. Ring, Preston Oil Co., Colum 
bus, O., were elected at the six 
teenth annual meeting of the 
Pennsylvania Grade Crude Oil 
Ass’n here this week. 


Directors re-elected were: W. 
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F. Clinger, Clinger Oil & Gas| 


Co., Tidioute; P. L. Melvin, 
Towne-Melvin Co., Bradford; 
Ctto Walchli, Richardson Petro- 
leum Corp., Wellsville, N. Y.; 
John A. Beck, Pennsylvania Re- 
fining Co., Butler; S. Messer and 


W. R. Reitz, Quaker State Oil | 


Refining Corp., Oil City; H. D. 
Atha, Gordon Oil Co., Mt. 
Pleasant, Mich.; A. E. Booth, 
Bradford; E. C. Breene, Oil City; 
W. J. Brundred, Oil City; E. M. 
Craig, Freedom Oil Works, 
Freedom; C. R. Daugherty, But- 
ler; A. D. David, Bradford-Penn 
Refining Corp., Clarendon, Pa.; 
C. M. Davidson, S. O. New Jer- 
sey, New York City; J. P. Flynn, 
Reno Oil Corp., Sistersville, W. 


* 


* 


Va.; W. J. Healy, Healy Petro 
leum Co., Bradford; D. E. Hoff- 
man, Tidewater-Associated Oil 
Corp., New York City; Otto 
Koch, Kendall Refining Co., 
Bradford; H. R. Lewis, Cone- 
wango Refining Co., Warren; H. 
A. Logan, United Refining Co., 
Warren; D. B. McCalmont, 
Franklin; John H. McCoy, Co- 
lumbus, O.; F. E. Richart, Eb- 
enezer Oil Co., Wellsville, N. Y.; 
R. G. Sonneborn, Franklin Creek 
Refining Corp., New York City; 
Cc. L. Suhr, The Pennzoil Co., Oil 
City; C. E. Streeter, Carter, 
Bradley & Streeter, Bradford; 
T. P. Thompson Jr., Bradford; 
and S. M. Vockel, Waverly Oil 
Works Co., Pittsburgh. 


* 


Horizontal Well Described 
To Penn Grade Association 





PITTSBURGH, June 16.—Pos- 
sibility that horizontal drilling 
of oi] wells in the Pennsylvania 
grade crude oil regions may re- 
sul. in increased recovery from 
existing fields and a return to 
production of abandoned fields, 


was pictured to the annual 
meeting here of the Pennsyl- 


vania Grade Cruce Cil Ass'n. 

Leo Ranney, consulting engi- 
neer, outlined his method of hor- 
izontal drilling and told the 
members of his test well, now 
flowing at Havener Run, south 
of Zanesville in Morgan County, 
Chio. Recoveries of 60 to 85 per 
cent of the crude oil are believed 
possible through this horizontal 
drilling method, compared to the 
recovery of about 40 per cent 
through the vertical method, 
Mr. Ranney stated. 

The larger the exposure of 
productive formation, the _ bet- 
ier the flow of the oil well, Mr. 
Ranney said, outlining § the 
theory of horizontal drilling. A 
horizontal well development will 
provide from 100 to 200 feet of 
open hole per acre of sand, 
compared to from 4 to 10 feet 
in the vertical well, he added 
In addition, he said, most of the 
length of each horizontal well 


can be in the bottom of the 
pay horizon. 
The test well in Morgan 


County, Chio, was drilled in an 
outcrop, to a length of 953 feet 
from the face. The drilling was 
controlled so that it was drilled 
at different levels to follow the 
pay sand of the oil pools en- 
countered. Three different pools 
of untapped oil were found in 
this horizontal well, it was re- 
ported, although over 20 verti- 
cal wells had been drilled close 
to the same location, all of 


them now off production. 
Although this test well was 
irilled in an outcrop, the real 

it 


levelopment must come—if 





does, Ranney stated, by drill- 
ing horizontal wells from shaft 
bottoms or from tunnels. A 
shaft not more than 1000 feet 
deep was recommended, with a 
working chamber at the bottom. 
From this working chamber, the 
plan is to drill horizontal wells 
radiating out from the chamber 
like “spokes in a wheel”. 

It is expected that from 16 
to 24 horizontal wells (produc- 
ing and pressure) can be drilled 
from a single shaft, he said. 
The maximum of these would 
enable the working of from 600 
to 800 acres of sand from each 
shaft, he added. 
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So widespread is the oil in- 
dustry that many friends are 
separated for years. NPN wou!?d 
like friends and relatives of anu 
leceased oil man to send in no- 
tice of his passing for publica- 
tion. 

Don C. Porter 

Don C. Porter, 48, attorney 
for Sinclair Refining Co., died 
last week of a heart attack at 
his home in Evanston, Ill. Be- 
sides Mrs. Porter, two daugh- 
ters and a son survive. 

* * * 
Joseph W. Hartman 

Joseph W. Hartman, vice- 
president of Imperial Oil & Gas 
Products Co., Pittsburgh, Pa., 
a producing company with prop- 
erties in Indiana, Kentucky, 
Louisiana and Arkansas, died 
recently at Alexandria, La. after 
injuries received when his auto- 
mobile crashed into a tree. He 
was 35 years old and the son 
of Joseph Hartman, president 
of the company. 








‘Patent Club’ Faces 
$30,000,000 Lawsuit 


DETROIT, June 20. Chem- 
ical Research Corp. has filed a 
praecipe of a $30,000,000 suit 
against eight oil companies, a 
contracting firm, the so-called 
“Patent Club” and 12 oil com- 
pany officials as individuals. 


Details of the suit were sup.- | 


pressed by W. H. Gallagher, at- 
torney for Chemical Research 
pending service of summons. 
The suit is a new phase of the 
creeking patent suit filed more 


than two years ago in the circuit | 


court at Detroit by Gyro Proc-| 
ce: } duced 


ess Corp. The case has been 


under hearing from time to time | 


for more than a year before 
Judge Arthur Webster of Cir- 
cuit Court. 

The dispute involves the in- 
terest of Gyro Process Co. in va- 
rious patents dealing largely 
with polymerization. Gyro Proc- 
ess is 60 per cent owned by 
Chemical Research and brought 
the original suit at the direction 
of Chemical Research’s direc 
tors. Recently Chemical Re- 
search has sought to withdraw 
a cross-bill against Pure Oi] so 
that it might broaden the scope 
of the present suit. Pure ob- 
jected to this and the court has 
not yet ruled. 

Companies sued in the new 
action just filed are: The Texa 
Co. of Del., The Texas Corp. of 
Del., Gasoline Products Co., 
Standard Oil Co. of Indiana 
Standard Oil Co. of New Jersey, 
Pure Oil Co., Gulf Refining Co. 
of Texas, Standard Oil Develop 
ment Co., American Locomotive 
Co. and “The Patent Club.” 

Individual company officers 
named are: H. M. Dawes, R. J. 
Dearborn, C. B. Watson, C. R. 
Wagner, Rawleigh Warner, E. 


H. Lang, R. C. Osterstrom, Jo- | 


seph Davis, R. B. McColl, W. C. 
Dickerman. Charles A. Kreps 
and A. C. Harnsberger. 


| distances 


Rails Propose Rate on Crude 
For New Illinois ‘Cracker’ 
CHICAGO, June 19. The 

Illinois Freight Ass’n approved 

D 6084-105 proposing rate of 6.5 

cents per hundred pounds on 

crude transported from Sando- 
val, Centralia, St. Elmo, Browns- 
town, Beecher City and Salem, 

Ill., to Pana, Ill., where a new 

| 3000-barrel cracking plant is un- 

der construction. 

Proposed rate of 6.5 cents 
from these origins to Pana is 
comparable with the rates and 
from and to other 
points in southern Illinois. 


Crude Price Changes 
CHICAGO.—The Pure Oil Co. re- 
prices for illinois crude 10 
cents, to new price of $1.05 per bar- 
rel, effective June 17. The com- 
pany does not purchase crude other 
than from its own wells and the re- 
duction affects royalty owners only, 
it is said. On June 8 Sohio Corp 
and The Ohio Oil Co. had reduced 
their posted prices for Illinois crude 
10 cents, to $1.05. 


‘Gas’ Stocks Steady 


Crude Runs Decrease 


NEW YORK, June 19.--Crude 
runs at U. S. refineries dropped 
a daily average of 30,000 bar 
rels in the week ended June 17, 
according to a report of refinery 
operations compiled by the 
American Petroleum Institute 
today. 

Stocks of gasoline at U.S. re 
fineries showed little change for 
the country as a whole, declin- 
ing only 59,000 barrels, the In- 
stitute’s report shows. Stocks in 
California alone increased 223,- 
000 barrels during the week. 

Refinery inventory of light 
and heavy fuel oil rose 1,378,000 
barrels during the week. Refin- 
ery gas oil and distillate stocks 
increased 716,000 barrels, while 
residual fuel inventory was 662,- 
|000 barrels higher. 

Production of gasoline, includ- 
ing straight run, cracked and 
natural blended decreased 143,- 
000 barrels during the week. 





CHICAGO, June 19. 


to build a refinery on the sand 
Indiana. 


sales division points. 


tended. 


at Riverside park. 


children. 





Company Employes Hold Their 
Of Indiana Standard’s Golden Ilubilee 


Standard Oil Co. of Indiana gathered last week-end through- 
out the Middle West for their own celebration of the com- 
pany’s fiftieth anniversary of incorporation, June 18, 1889, 


More than 100 affairs were held by employes as the.r 
means of celebrating the “Golden Jubilee” on June 17 or 18, 
whichever date was the more convenient, at refinery and 
Some sales divisions held more than 
one celebration so employes would not have far to travel. 
Most of these affairs were picnics, and it is estimated that 
over 100,000 employes and members of their families at- 


Employes in the general office here and of the Chicago 
sales division held an old-fashioned basket picnic June 17 
Families brought 
amusements and sports events were held for adults and 


Own Celebrations 


N. P.N. News Bureau 
Employes and agents of the 


dunes of what is now Whiting, 


their supper and 
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Latest Oil Industry Statistics 


Daily Average Crude Runs to Stills Total U. S. Motor Fuel Stocks 


Heavy Line—1939 Light Line—1932 Heavy Line—1939 Light Line—1938 
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A. P. I. Weekly Refinery Report 


(Figures in Thousands of Barrels of 42 Gallons Each) 























Stocks 
Per Cent of (a) Total Finished & Stocks ef Gas Oil & Distillates Stocks of Residual Fuel Oil 
Daily Average Reporting Capacity Gasoline Unfinished At Terms. At Terms. 
Crude to Stills Operated Production Motor Fuel (b) At Refineries Trans. Pipelines At Refineries Trans. Pipelines 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts June 17 June 10 June 17 June 10 June 17 June 10 June 17 June 10 June 17 June 10 June 17 June 10 June 17 June 10 June 17 June 10 
East Coast ; 541 567 88 0 92 2 1.490 1.440 21,656 21,614 3,539 3,355 4,935 4,705 3,758 3,631 3,995 3,615 
Appalachian... . 109 107 85.2 83.6 306 387 3,304 3,370 266 258 62 84 394 386 
Ind., Ill, Ky $02 487 95.7 947 1,972 1.969 13,229 13.360 2,648 2,487 487 506 2,806 2,783 42 107 
Okla., Kans., Mo 279 271 S16 79.2 ©) 901 ©) 990 7,314 7,586 1,270 1,192 53 43 2,759 2,923 
Inland Texas 135 112 44.9 70.4 556 49] 1,577 1,514 301 299 1,757 1,699 
Texas Gulf S3S S62 93 6 06.3 2 669 2.796 10,134 10,131 3.885 3,544 334 459 5,416 5,262 240 ISS 
La., Gulf 132 138 a1L.0 95 2 348 373 2,579 2,478 912 S47 25 29 1,485 1,466 247 304 
No. La., Ark. 4] 38 74.5 69.1 109 112 473 504 271 270 16 19 596 589 
Rocky Mt 53 59 82.8 92.2 204 215 1,688 1,719 111 114 588 573 
California. .. 519 525 69.7 705 1.468 1,466 15,633 15,410 8,665 S806 1,597 1,690 61,091 60,696 24.770 24,760 
Total Reporting 3 139 3 166 y 85.7 S65 10,113 10,239 77,587 77,686 21.868 21,172 7.509 7,535 80,650 80,008 29,294 28,97 
U. 8. Total (d) 3,480 3,510 11,459 11,602 $2,657 $2,716 22.538 (€)21,882 7,509 7,535 82,930 (e)82,268 29,294 28,971 
U.S. Total 6-17-38 (d) 3,129 10.324 83,831 23,696 112,245 
(a) Includes straight-run, cracked and natural blended (d) Estimated, U. Bureau of Mines basis. 
(b) Includes stocks at refineries, in bulk-terminals, pipe lines and in transit (e) For ecacuaienar with last year these figures must be increased by stocks 
(ce) 12% of reporting capacity in this district did not report gasoline production. *“*At Terminals, etc.’’ in California district. 
; — Crude Oil Production for the U. S. 
Trends of Basic Figures (American Petroleum Institute figures) 
~ : .4.4 ‘ ~ — Week Ended— 
. June vid June ” June 17, — June 17 June 16 June 3 
Crude Production ....... 3,447,050 3,376,950 3,137,300 Barrels Barrels Barrels 
(Bbls. daily) Oklahoma Ee MRE Ear 453,500 439,250 445,150 
Cruce Imports .......... 133,000 154,860 100,570 Kansas one 168,550 151,600 156,800 
(Bbls. daily) Texas “ee aaa oo : - 1,294,450 1,281,000 1,465,300 
‘yp . #392. 24a Q5 249¢ Louisiana . . Pies iets 270,550 267,800 265,500 
C — — to Stills.... 3,480,000 3,510,000 3,129,000 Arkeaneas es 57°550 56,900 56,350 
oo eth e a nee Illinois UT) 234%650 2,200 217,000 
Gasoline Stocks ........ 82,657,000 82,716,000 83,831,000 Eastern (Ill. excluded) i. 95,900 95,500 - 96,300 
(Bbls. total) Michigan . ; 66,800 66,950 64,150 
Gas Oil & Distillate Stocks 30,047,000 29,357,000 * Wyoming... . 63,300 62,700 99,300 
(Bbls. total) Montana ... ‘ aie 14,950 15,350 14,600 
2 cia wo " , Colorado ee : ‘ 3,850 3,800 3,800 
Residual Fuel Oil Stocks. .112,224,000 111,239,000 New Mexico eee 105,900 110,800 110,550 
(Bbls. total) California ... east wee , 617,100 603,100 608,000 
. Total U. S. ee .... 98,447,050 3,376,950 3,558,800 
*Comparable figures not available Crude Imports 133,000 154,860 131,000 
Total New Supply ; aia .. 8,680,050 3,531,810 3,689,800 
Weekly Changes in U. S. Crude Oil Stocks* 
Ss . Ss a . c » . 
Houston Oil Show in 1942 Crude Stocks Decrease (Thousands of Barrels) Change 
HOUSTON, June 17. Date N. P.N. News Bureau from 
. : : TAQ iene : c Grade or origin May 27 June3 June ld June 3 
for the next oil show in Houston WASHINGTON, June 19.— | pennsylvania Grade 5628 5,649 5645 — 4 
at ae —_— 2 2 9/\Cr » stocks reac Q995F . Other Appalachian 1,192 1,199 1,202 3 
was set for April 11 to 18, 1942 Crude stocks decreased 3,255, Saena-Sichaaen vee ; 2'090 2'090 2'146 OG 
at a meeting of the board of di- 900 barrels during the week Illinois-Indiana . 13,592 13,511 13,583 tj 
“i . ‘ Arkansas . , : 3,280 3,431 3,514 } 83 
rectors of the Oil-World Exposi- ended June 10, amounting to Kansas .. 7,291 7,159 7,192 33 
; 974. 692.0 ,ouisiana: .. i8e7s ws 887 13,684 ee 
tion, Inc. here. A detailed re- 74,692,000 barrels on that date, | Louisiana: . 5884 5.825 5 801 24 
: : primed a compared with 297,197,000 bar- ale Ciea 7.99. 3012 ~ 129 
port of the 1939 Oil-World Ex- Gulf Coast ee - 
; rels on June 11 last year, New Mexico 6,455 nen 103 
0sition held here April of this : , iiss. sits : Oklahoma 69,014 69,665 2 238 
I I Bureau of Mines reported to- vane: 91.866 91,834 89.238 2,596 
year has been made to exhib- day. Stocks of foreign crude East Texas . 22,203 21,350 20,065 1,285 
: : 5 Ly —4 Agen = 
itors by Ed G. Lenzner, general increased 224,000 barrels during —— B inaniryy 16,27 —- ome py o a 
rn : U oas . ,685 <1,s00 z1,Usi - ¢4 
manager. Total attendance was the week, making the decrease Other Texas 31,701 32,098 31,758 34 
179,034, of which only 12,000 was in domestic crudes amount to Rocky Mountain oo ones vee - 115 
. 247 “alifornii 39,885 39,812 39,092 ne 
general public attendance, ac- | 3,479,000 barrels. aa 3,734 3,352 3,576 + 224 
cording to the report. More than Stocks by grade or origin : a 
300 foreic oon ia eres : % , : ; an Total U. S._ refinable 278,289 277,947 274,692 —3,29 
300 foreign visitors were count- will be found in table on this” Heavy in California 14604 14'330 14'400 ' 
ed. page giving detailed figures. 
* As compiled by U. S. Bureau of Mines, 
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A long-established independent oil marketing company, 
nental Oil Co. of Ponca City), owns this modern marine terminal at Louisville and barges in its 
750,000 gallons storage and, by arrangement 

shown at the right, was completed last fall 


is used also by Sinclair Refining Co. The 
Clarence E. Bauer is head 


the Continental Oil Co. of Louisville, Ky., (not « 





-onnected 


gasoline supplies iar 
modern office building and warehou 


this jobbing company 


Profits on Small Gallonage 


Kentucky-Tennessee Oil Jobbers Aim 


To Make Profit on Every Gallon Sold 


Using their own truck transports to haul from marine terminals 
to small-capacity bulk plants has been an important factor in the 
success of independent oil jobbers of Kentucky and Tennessee de- 


spite their comparatively small gallonage. 


A liberalized truck law 


in Tennessee, just passed, now increases the opportunities for trans- 


port trucking in that state. 


The sparsely-populated sections of these states create many 


operating and merchandising problems for the oil marketer. 


How 


they are solved is told in this article, the second in a series by NPN’s 
Managing Editor Guthrie who recently spent several weeks touring 


Kentucky and Tennessee. 


Denerenanert oil jobbers 
who may feel that opportunities for 
greater business for their companies 
do not exist as they have in the past, 
should put in two or three weeks visit- 
ing oil marketers in Kentucky and 
Tennessee. 

Here are two states in which the 
combined gasoline gallonage is less 
than in any one of 14 single states in 
this country, and which is spread over 
a wide area of territory. In addition, 
the gasoline business in these states 
has to carry a larger proportion of an 
oil company’s operating cost than in 


many other states. Farm income in 
Kentucky and Tennessee is small, the 
states ranking 19th and 21st respective- 
ly among all states. Big towns do not 
exist in numbers to warrant a great 
volume of industrial business. 

Yet of several independent market- 
ers and other oil companies visited in 
these states, not one did any complain- 
ing about how “terrible” business was. 
The appearance of their businesses in- 
dicated progressive and profitable op- 
erations. Here are some of the reasons 
why the jobbers in these states, and 
other oil companies as well, for that 





matter, as far aS appearances go, are 
conducting their business successfully. 


1—They are making the most of the 
new system of water transportation 
which is bringing a great part of the 
gasoline and some other products as 
well into their territories. Only a small 
number own barges, or even water 
terminals; but by hauling out of the 
terminals established by refiners they 
are developing their own systems of 
truck transport, which reduces their 
transportation costs materially. More 
on this later. 


2—The progressive jobbers are study- 
ing what to merchandise other than 
gasoline and motor oil and how to op- 
erate their stations most efficiently. 
One hears more talk in these states 
than in most places of jobbers taking 
back some of their own service sta- 
tions, at least, to operate directly. 


3—They are thinking of profit rather 
than gallonage. In terms of gasoline 
volume their businesses are small. 
Their businesses are compact, how- 
ever, and the owners try to keep their 
products moving through profitable 
channels. 


For example, one jobber in Kentucky 
says he would be glad to sell out his 
farm trade and it would not take a big 


2 





price to get it. This man knows it is 
not very profitable to him and he would 
like to get rid of the bother of it and 
put all his effort on moving merchan- 
dise through his stations. 

“We've all got to keep thinking of 
profits,” said another independent job- 
ber. “We haven’t enough gallonage 
that we can throw any of it away with- 
out immediately feeling it.” 

Proof of this attitude of marketing 
companies in these two states for the 
most part is the fact that, outside of 
Nashville in Tennessee and maybe an- 
other point or so, gasoline marketing 
does not seem to indicate the demoral- 
ized practices that exist in other states 
where gallonage is much larger but 
where there are more oil companies 
of all types competing for it. They 
have tracksides in Kentucky and Ten- 
nessee too. In fact, Nashville is the 
home of the Spur Distributing Co., the 
first big trackside operator in the coun- 
try. 


Spur stations, all railroad trackside 
stations as far as was noted, have re- 
markably good housekeeping. It is 
nothing to see a man at one of these 
stations flushing the street in front. 
Maybe good housekeeping and good 
marketing practices go somewhat hand- 
in-hand. Spur stations post their prices 
on gasoline and oil conspicuously. 

It may be a coincidence only, but 
the new service stations that this ob- 
server found being built in the course 
of his two-weeks ramble through Ken- 
tucky and Tennessee were those of in- 
dependent marketers. And they were 
to be operated directly by company 
employes and not leased out. One job- 
ber was in a most modern new office 


building completed last fall and an- 
other is now building a new office 


building and warehouse. 

In the use of transport trucking to 
cut their marketing costs, jobbers in 
Kentucky are still hampered by a ridic- 
ulously low maximum weight limit for 
trucks of 18,000 pounds, which limits 
truck tank capacities to around 1500 
gallons. The state marketers’ associa- 
tion, of which Herbert L. Clay of Louis- 
ville is secretary, made a valiant effort 
to have the limit raised at the last 
session of the state legislature but to 
no avail. The opposition comes princi- 
pally from the railroads, he states. 
Mr. Clay says that 3575 of the 4530 
communities in the state depend entire- 
ly on truck to transport their products 
to market and to bring them the mer- 
chandise they consume. 

The jobbers in Kentucky feel that 
this low maximum limit not only handi- 


caps their own operations in using 
larger capacity tank trucks but it 
makes trucking concerns” generally 


avoid the state and thus deprives them 
of some gasoline and oil business. Mr. 
Clay calls Kentucky the “detour” state. 

Tennessee had the same 18,000-pound 
maximum weight limit for trucks until 
this last session of their legislature, 


which raised the limit to 24,000 pounds, 
which allows the oil companies to use 
up to about 2200 gallons capacity in 
More than one job- 


their tank trucks. 






ber in this state is now figuring as to 
whether it will be good business for 
him to get rid of some of his present 
truck equipment and purchase trans- 
port trucks with the larger capacities 
now allowed. 

One Nashville oil company now has 
specifications with tank manufacturers 
on units of 2200 gallons capacity, with 
2.5-inch lines, 2-inch meters and a 2- 
inch power takeoff, which it says will 
allow the trucks to dump gasoline at 
the rate of 90 gallons a minute, while 
the average by gravity, it is said, 
is 30 gallons a minute. 

This jobber says he will work these 
units 24 hours a day, with two sets 
of drivers. He will put master keys on 
the inlet pipes at his stations and give 
the station operator and the driver 
each a key. The driver will make his 
dump at the station whether the op- 
erator is there to check it or not. If 
he is not there, he will have to accept 
the meter reading as proof of the vol- 
ume of gasoline delivered, says this 
jobber. 

The Central Oil Co., with headquar- 
ters at Glasgow, Ky., is operating its 
transport trucks 24 hours a day. It 
uses three 1500-gallon tractor trailers 
to haul from water terminal storage 
at Louisville to main plant and to four 
truck terminals. The distance is a lit- 





tle better than 100 miles, so these units 
each make over 400 miles a day. One 
set of drivers starts at 2 a. m. and 
works until noon and then the second 
set comes on the job. These trucks 
dump at dealer stations on the high- 
ways on the truck’s regular route, but 
Sewell Harlin, head of the company, 
will not let the trucks leave the high- 
way to make any dealer dumps. Har- 
lin bought the chassis for these units, 
had the tanks made by a Louisville 
tank builder and mounted them with 
his own crew. 

The Power Oil Co., an independent 
jobber at Lexington, uSe a tractor and 
two 1500-gallon trailers to haul from 
its water terminal at Frankfort on the 
Kentucky river, 28 miles distant. This 
company routes the units so they de- 
liver to its stations twice a week on 
regular schedule. The units” are 
equipped with meters. 

The Continental Oil Co., independent 
jobber at Louisville, and not connected 
with the Continental of Ponca City, 
Okla., operates an extensive water ter- 
minal and barges in its own gasoline 
supplies. It uses ton and a half trac- 
tor trailers, 1500 gallons capacity, to 
transport to truck terminals, the long- 
est haul being 45 miles, according to 
Clarence E. Bauer, head of this com- 
pany. 


Small ‘Truck Bulk Plants’ Solve 
Jobber’s Distribution Problem 


In connection with their transport 
trucking, jobbers in this area have also 
found it reduced their delivery costs 
to install bulk plants which are served 
entirely by truck rather than rail. One 
jobber has four of these truck bulk 
plants, with an average investment of 
around $2000 and averaging 8000 gal- 
lons storage capacity. These plants have 
two 1000-gallon tanks and two 3000- 
gallon tanks, mounted above ground 
on concrete cradles. They have a com- 
bination warehouse and garage, 20 by 
24 feet, sheet metal on wooden frame- 


work, a platform on half of it, the 
other half used as a garage. Two 


2-inch, 2.5 horsepower pumps are used 
to unload from the transport trucks 
into the storage and from the tanks 
into the delivery trucks. 

Very small storage capacity is nec- 
sary at this type of bulk plant, the 
company says, since it can be reached 
in two hours’ time with any neces- 
Sary supplies. Yet this company is 
putting from 45,000 to 50,000 gallons a 
month through this plant, which makes 
for an extremely low operating cost 
per gallon. At a railroad bulk plant, 
it is pointed out, storage capacity 
would have to be sufficient to handle 
a tank car of each product handled in 





state law in Kentucky limits 
tank trucks 


in transport service, but 


independent marketer, of Louisville 


its Own marine terminal to bulk plants instead of shipping by rail 


truck weights so that 1500 gallons is maximur 


mut n capacity 
even with this limitation, the Continental O1l 
has cut its operating costs by trucking from 
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More and higher 


AYBE you think that octane 
M standards for motor gasoline are 
too high, higher than they need to be 


And perhaps they are 


But try to sell low octane gasoline on 
today’s market—and get the price for it 


Dubbscracking gives you the biggest 
yield of high octane gasoline from any 
charging stock 


U OP catalytic polymerization makes 
still more gasoline of still higher octane 
rating from your cracked gas 


More gasoline and better gasoline 
from every barrel of crude you run— 
that’s what counts 


U OP processes put you in the money 


Universal Oil Products Co #9 Dubbs Cracking Process 
Chicago, Illinois \@ Fm 
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bulk and the turnover on everything 
but regular grade gasoline would be 
low. The company agent operates this 
plant on a commission basis, receiv- 
ing 1.5 cents on gasoline and kerosine 
and 8 cents a gallon on lubricating oil 
he puts out from the stock there. 


Another jobbing company which has 
four truck terminals, installs four 
2000-gallon tanks, and one 4000-gallon 
tank for regular grade gasoline, all 
mounted above ground. A 20-by-40-foot 
sheet steel warehouse is also part of 
the equipment. Some of these ter- 
minals are built so that the transport 
trucks can unload by gravity and the 
local delivery trucks can load by gravi- 
ty. Deliveries are metered into this 
plant by the oil company and, as small 
as the plant is, there are six meters 
for products put out from the plant, 
one large meter for regular grade gas- 
oline and five small ones for other 
products. This company moves from 
15,000 to 30,000 gallons a month 
through these plants and the jobber 
who owns them says the investment 
is under $2000. He said the invest- 
ment in a railroad bulk plant would 
be at least $5000 and a minimum of 
50,000 to 60,000 gallons of storage 
would be called for. 


These truck bulk plants are gener- 
ally located on or adjoining the prop- 
erty of the company’s dealers, the com- 
pany making some modest concessions 
to the dealer to keep an eye on the 
plant when the local agent is out on 
his delivery truck. The volume of stor- 
age at these plants is found to be suf- 
ficient for the needs of the trade in 
their vicinity. The dumps made by 
the local agent are small and such 
accounts as service stations on the 
highway, which take large amounts, 
are often served direct from the trans- 
port truck. 


The division manager for a large oil 
company marketing in Kentucky has 
developed a novel method of decentral- 
izing his bulk storage, to cut down on 
delivery costs. He makes an arrange- 
ment with a local agent in small com- 





Modern bulk plant of the 


rersburg, Tenn. This company owns a 


Tennessee Oil 


munities where a bulk plant is not 
warranted, to bury a 3000-gallon tank 
on his premises, where it can be 
reached by a transport truck. The 
only other equipment there is an old 
style gasoline vending pump, stripped 
down to the motor which is protected 
from the elements but not even in- 
stalled in a shed in most cases. The 
agent owns his truck and the oil com- 
pany supplies the tank. The agent is 
paid by commissions, being allowed 
one amount for his deliveries to reg- 
ular company accounts and a larger 
amount for business he can dig up him- 
self. The gasoline belongs to the oil 
company until the agent delivers it 
and accounts for it. 

This division manager says this 
method reduces his costs considerably 
over taking care of this kind of busi- 
ness by trucking from regular bulk 
plants. He says where the local busi- 
ness is too small to take the entire time 
of the agent, that individual carries on 
some other work at the same time. 








He says some of these agents, how- 
ever, can make $200 gross a month, 
which is a lot of money in the com- 
munities they serve and they have only 
to pay the operating expenses of their 
truck. 


These jobbers in Kentucky and Ten- 
nessee who are using transport trucks 
extensively are now studying what 
type of truck equipment will best 
serve their local delivery needs. At 
present they are inclined to use light 
trucks, with small capacity tanks, 
around 500 gallons. This equipment 
can be operated at low cost, they say; 
it can get off the highways and con- 
veniently to points where the delivery 
has to be made by bucketing. With 
this equipment, for deliveries of pack- 
aged oil, tires and other merchandise 
being handled, these jobbers prefer 
a light pick-up truck which can serve 
an oil company also in other ways 
than in delivery service, rather than 
to try to handle other merchandise on 
the small tank trucks. 


Jobber Meters Supplies 
Received at Bulk Plant 


Meters are used extensively at bulk 
plants as well as water terminals 
in this area. One jobber meters all 
gasoline receipts into his bulk plant, 
although he is served entirely by rail 
and has to pay for his material on 
the basis of the tank car loading at the 
refinery, with a correction for tem- 
perature change. He said it added to 
his peace of mind to check the incom- 
ing volume by meter to know exactly 
what he was getting. 

The division manager for another 
oil company in Tennessee had bought 
and himself paid for two meters at his 
bulk plant, and is metering all deliv- 
eries of gasoline from his storage 
there. He said the company would not 


Co., independent jobber with headquarters 


marine terminal at Heloise on the Mis- 


sissippi and trucks gasoline tothis and other distributing points 






buy the meters, telling him he could 
keep his own records by gauging his 
tanks or using the company record of 
deliveries. He said, however, he con- 
sidered his own personal investment 
in the meters paid for by their psycho- 
logical effect on the drivers and plant 
man, in making them use more care 
to guard against handling losses. 


In Nashville is to be found the signs 
and pump globes of the Dixie group 
of independent marketers, at the sta- 
tions of the Apex Oil Corp., a long 
established oil marketer in this terri- 
tory. The company was organized 
under this name in 1929 when several 
marketing interests around Nashville 
were merged, one being the Cassety 
Oil & Grease Co., which for 40 years 
had marketed Apex brand axle grease 
and motor oil in this territory, so that 
name was continued. This company 
started selling Dixie brand last Decem- 
ber, according to Ward Stattman, gen- 
eral manager. 


This company handles lubricating 
oils extensively, carrying its own line 
in two grades, and it wholesales a na- 
tionally advertised Pennsylvania brand 
and is now taking on the Dixie line. 
It operates a canning department and 
is using paper containers in place of 
tin cans. The company says it can 
buy the paper containers in smaller 
quantities than the cans and another 
advantage, it says, is that they can be 
more easily destroyed after use. It has 
experienced no trouble with leakage 
of the paper containers, it was stated. 


The Apex company was one of the 
early users of water transportation in 
this area. It has an extensive terminal 


a quarter mile distant from the river, 
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Here are six of the 21 trucks operated by Apex Oil Co., Nashville, Tenn., which m 


kets under the 


piping gasoline from a river wharf to 
the plant, where it has storage capacl- 
ty for around 1,000,000 gallons. This 
company owns and operates three 
barges, or 8500 barrels capacity each. 
This company sells through jobbers 
and it has 300 dealers. It handles four 
grades of gasoline, three Dixie grades 
and its own “Magic Benzol” blend, 
which it has sold for many years. The 
company has used meters for loading 
from its terminal for nine years and 
is satisfied they add to the economical 
operation of a bulk plant of almost 
any capacity, it was stated. Apex 
owns and operates 21 trucks. 
Independent jobbers in Tennessee 
have other problems in addition to a 
relatively small potential business as 
compared with some states. For one 
thing, Tennessee has, all told, the high- 
est tax on gasoline of any state in the 
country. It has a 7 cent state tax, 1 
cent federal tax, and a 0.4 cent inspec- 
tion fee on all products over 16 Be. 
gravity, which has been on the state’s 
books ever since kerosine was the prin- 
cipal oil product marketed. This in- 
spection fee produced revenue for the 
state, for the fiscal year ending July 
1, 1938, of $1,308,653, at an administra- 
tion cost of only $68,698, so it is very 
properly spoken of by the oil industry 
in Tennessee as additional tax, rather 
than an inspection fee, according to 
Lew W. Collins of Nashville, secretary 
of the Tennessee Petroleum Industries 
Committee, who is active in all inter- 
ests of oil marketers in that state. 
So Tennessee stands, the state with 
the highest gasoline tax in the coun- 
try, surrounded by eight states, each 
of which have lower taxes, and some 
quite materially lower; as Missouri, 
for example, which borders one corner 
of Tennessee and has a total tax on 
gasoline, including its inspection fee, 
of only 3.03 cents a gallon as against 
a Tennessee total of 8.4 cents. This 
situation cuts into the gasoline business 
of the jobbers on the state border and, 
as a matter of fact, it is only about 
150 miles across the state north and 
south at any point. Tourists when 
they buy “gas” comment on the high 
price in Tennessee, 24 cents for regular 
at many points, until they are shown 
that 8.4 cents of that amount is tax. 
The oil companies in the state even 
had a hard fight on their hands at 
this last session of the legislature to 
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“Dixie ' hran 


keep an additional half cent tax from 
being assessed, in the form of so-called 
marine oil depot tax. 

The state administration is faced 
with the loss of about $2,000,000 in tax 
revenue this year, due to public utili- 
ties in the state which formerly paid 
this amount in taxes being taken into 
the TVA project. When the legislature 
convened, the principal order of busi- 
ness was to find means to make up 
this tax loss, according to Collins. So 
it was proposed that all products com- 
ing to rest in river terminals in the 
state be taxed a half cent, the admin- 
istration assuming that the oil com- 
panies would absorb this tax. Inas- 
much as 70 per cent of the gasoline 
consumed in the state comes in by 
water, this would have meant an ad- 
ditional revenue from gasoline alone 
of around $985,000. The oil companies 
succeeded in demonstrating to the 
state authorities that the lower costs 
achieved through their use of water 
transportation and water terminals 
had been pretty much passed on to 
the public and that any additional tax 
would also have to be passed on, so 
this measure was killed. 

To show the extent to which the 
oil companies’ gasoline customers and 
highway users contribute to the state’s 
revenue, Mr. Collins, the P.I.C. secre- 
tary, points out that, of the state’s to- 
tal revenue of $38,675,739 for the last 
fiscal year, highway users paid over 
$25,000,000. The 7-cent state gasoline 
tax alone produced $18,656,435, at an 
administration cost of $11,969. 

Until this recent session of the Ten- 
nessee legislature, oil marketers there 
were handicapped in their efforts to 
handle wider lines of merchandise 
through their own and dealers’ sta- 
tions, by the privilege or license tax, 
which was based on the number of 
pumps at a station, $10 a year to the 
state for the first pump and $5 for 
each additional pump, with the county 
and municipality having the right to 
assess the same amount of tax. So a 
3-pump station carried a total privilege 
tax of $60 a year and, in addition, 
there was a tax on selling tires, en- 
gaging in repair work and on other 
services, which could easily run the 
total amount to as much as $200 a 
year for a large station, marketers say. 

The last legislature changed the rev- 
enue bill, to base the tax on the num- 


ber of men employed at the station. 
On two or less at a station the tax is 
$15 a year each, by the state, county 
and municipality respectively; on from 


two to five men, $20 in each case. 
Special taxes on selling automotive 


goods or services were removed. Where 
the station is in the country and does 
not sel] tires, batteries or accessories, 
it is required to pay only half the 
license tax fee. 


With this change in 
jobbing companies are 
some cases to put in 
motive accessories at 
stations. 

Principal marketer in Kentucky, in 
point of view of gallonage, is the 
Standard Oil Co. of Kentucky, which 
also markets in the states of Missis- 
sippi, Alabama, Florida and Georgia. 
This company has over 25 per cent of 
the gallonage in Kentucky. It is en- 
tirely a marketing company, secur- 
ing its gasoline supplies largely from 
the Standard Oil Co. of Louisiana re- 
finery at Baton Rouge, by water ship- 
ment. 


The experience of this company, 
which has gone along year after year, 
showing a profit on its operations, 
would seem to refute the statements 
sometimes made that the large oil 
companies cannot run their market- 
ing departments at a profit. President 
W. E. Smith points out that the total 
gasoline consumption in the five states 
in which his company operates is only 
about as much as that for the single 
State of Ohio. In 1938, by the tax fig- 
ures, gasoline gallonage in Kentucky, 
Mississippi, Alabama, Florida, and 
Georgia was 1,358,119,000 gallons, while 
in Ohio alone it was 1,278,825,000 gal- 
lons. President Smith says the rea-” 
son for the company operating prof- 
itably over this territory is its policy 
of decentralization and of maintaining 
a high-caliber personnel. 


the law, the 
planning in 
lines of auto 
more of their 


Under President Smith and W. G. 
Violette, vice president in charge of 
sales, are five division heads, one for 
each state, and each is in full charge 
in his territory. The company has only 
three jobbers on contract in its ter- 
ritory and it operates almost entirely 
through its local agents, generally one 
to a county, who are paid on a straight 
salary or commission basis, as the in- 
dividual case may be. The company 
encourages the local agents to build 
up their own standing and that of the 
company in their own communities 
and it has a long record of public 
service in this wide southern territory 


During the drouth of three or four 
summers ago, when live stock rais- 
ers were threatened with having to 
remove their stock to places where 
they could get water, the Standard of 
Kentucky shipped water in tank cars 
and tank trucks into the area and gave 
it without charge to the farmers in 
need. When disaster, as a tornado, for 
example, hits a community, the Stand- 
ard Oil Co. agent is often the first 
outside man on the scene to help, tak- 
ing in a truck load of fresh water or 
other supplies. 
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WHAT KIND OF A FRAME DOES IT HAVE? 


EVERY Tank-Trailer must have a ‘‘frame”’—an exterior frame such as Fruehauf uses or the equivalent 
in strength built into the tank. The interior ‘‘frame’’ makes alignment uncertain due to extreme and 
varying stresses set up by increased welding. It makes realignment, in case of accident, all but impossible. Frue- 
hauf’s exterior frame insures positive alignment, which means easy, economical pulling. Realignment is easy since 
frame and tank are separate units. Further, the exterior frame relieves the tank shell of weld-weakening brake and 
forque strains, and permits the simplest possible tank-shell construction. All these advantages with no weight 
penalty because the Fruehauf frame is constructed of newly-developed lightweight, high-tensile steels. 


DOES ITS RUNNING GEAR HAVE ALL THESE FEATURES? 


DOES the Tank-Trailer you are about to buy include, for example, a spring suspension in which the 
springs have but a single job to do, to cushion the load—and which gives adequate springing, whether 
loaded or light? An underconstruction positively aligned with the frame at all times? An axle which 
can be cambered and re-cambered? Brakes built to withstand the hard usage of gasoline haulage? Anda 
strong, safe connecting link between tractor and Trailer which imparts stability to both units? The answers to these 
questions are the answers to longest possible Tank-Trailer life with lowest possible operating costs. 
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OVERSIZE heavy-duty roller bearings with extra 
wide spacing for easier rolling. They reduce main- 
tenance costs, maintain constant, correct wheel 
alignment. 


SHACKLED springs, made possible by radius 
rods, provide roller action, increase cushioning of 
vehicle and load. All wearing parts bushed—easily 
serviced. 


RUBBER-MOUNTED radius rods maintain perfect 
axle alignment, leave springs free to cushion the 
load, insure easy-pulling. 


MOUNTAIN-TYPE brakes, designed by Fruehauf 
exclusively for Trailers . . Meehanite ribbed drums 
- » Molded linings . . Ball-bearing mounted cam 
. . Easily adjusted. 


FRUEHAUF’S exclusive I-Beam axle. One-piece 
drop forging of chrome-molybdenum steel, double 
heat treated—40% stronger. May be cambered and 
re-cambered. 


FLEXIBLE main springs provide adequate spring- 
ing while running light, auxiliary springs insure a 
completely cushioned unit when loaded. 
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Taking Back Their Service Stations 






Considered by Southern Oil Jobbers 


Many oil jobbers in Kentucky, Tennessee and Alabama, who 
had leased out their service stations for dealer operation under the 
Iowa Plan, are now considering taking back at least some of their 
stations and operating them directly. 

In general, these oil marketers say, the lessee-operators have 


fallen down on the job of station management. 


And their failure 


is the more pronounced because competition for the tourist trade 


has grown keener. 


Standards of service and cleanliness have been greatly im- 
proved at small-town hotels and restaurants, bus terminals, and 


other establishments catering to the traveler. 


So that many motor- 


ists, who formerly picked a service station for a ‘rest stop,’ now push 


on to the next town. 


The remedy, as these jobbers see it, is to improve their sta- 
tion's appearance and the service offered, then make sure that 
standard is maintained—and this cannot be done except with di- 
rect, company-operation of the stations, many have become con- 


vinced. 


I NDEPENDENT oil market- 
ing companies may soon be operating 
many of their key service stations in 
at least three important southern 
states—-Kentucky, Tennessee and Ala- 
bama. 

Oil men in these states, recently 
visited by a representative of NA- 
TIONAL PETROLEUM NEWS, have 
been viewing what they consider the 
steadily decreasing standard of service 
and sales volume at stations under the 
four-year-old Iowa plan of leasing out 
stations for dealer operation. The 
remedy these southern jobbers have 
been discussing is taking back opera- 
tion of their stations so as to maintain 
the degree of appearance and sales- 
manship which they feel necessary to 
compete for business of the motoring 
public. They have about concluded that 
this cannot be done under dealer man- 
agement. 

Summarizing their objections to 
many retailers, as they now operate, 
are the following points: 

Dealers do not maintain good stand- 
ards of cleanliness. 

Service under 
has fallen down. 

Dealers do not properly push the 
sale of gasoline, merchandise and lubri- 
cating jobs. 


dealer management 


They do not canvass, or canvass hard 
enough for business. 

Dealers do not conserve their cash 
for working capital. Because of their 
limited capital, they can take only 
small gasoline dumps from truck trans- 
ports, thus increasing the marketer’s 
operating costs. Too, they cannot afford 
to stock a complete line of merchan- 
dise. 

They are careless about credit and 


want the oil companies to take over 
bad accounts. 


Oil jobbers in these three states are 
particularly alive to the necessity of 
building up their sales through the 
service station. In many districts the 
industrial and farm trade represents 
only a small portion of the marketer’s 
volume. 


These marketers have watched the 
improvement of facilities of other busi- 
nesses for serving the motorist, and 
feel that the oil station has got to 
hump itself to keep up. They point tc 
the number of stores and markets 
which have been modernized and which 
have provided convenient 
space for patrons. They point also to 
the hotels, restaurants and bus term- 
inals with their modern facilities which 
have raised the standard the motorist 
expects to find on the highway. 


Extent of the travel market on Ken- 
tucky and Tennessee travel market for 
which service stations and other estab- 
lishments, selling goods and services to 
the tourist, are competing was cited 
by one Kentucky jobber. 

Government figures, he said, show 
that $115,000,000 was spent for recrea 
tional travel in Kentucky, and $154,000,- 
000 in Tennessee, in 1937. Cash income 
from farm production in these states— 
$53,000,000 in Kentucky and $62,000,000 
in Tennessee—was far less than the 
sums spent for recreational travel in 
the same year. 

The farm figures represent the 
farmer’s purchasing power, the travel 
figures include sums spent in railroad 
fare and for other forms of transporta- 
tion, besides motoring. However, these 
figures do not include even larger 
amounts spent for business and do- 


parking . 


mestic use of motor vehicles, besides 
pleasure traveling. 


These figures indicate the importance 
of service station trade to Kentucky 
and Tennessee oil marketers. 


The more merchandising-minded of 
these marketers feel that business in 
general has hardly started to realize 
the extent to which future retail trade 
will be built around the public’s use of 
automobiles. 


They realize the advantage the oil 
marketing company has in such a de- 
velopment, through its ownership of 
stations as points of contact with the 
public. However, they see other com- 
petition beginning to make itself felt. 
They know that, with the improved 
facilities for comfort and convenience 
of the traveling public, their own sta- 
tions must be at least equally good in 
appearance, cleanliness and conveni- 
ence, and they feel that this cannot be 
achieved under the dealer plan of mar- 
keting. 


Anortuer factor is the investment 
in stations needed to keep pace with to- 
day’s competition for the motorist’s 
trade. Sales volume at the _ station 
must justify the jobber’s expenditures 
for new gasoline pumps, modern lifts, 
enclosed lubritoriums, lighting and all 
the other items that go to make an 
up-to-date station. So, these jobbers 
say, they must either find a good oper- 
ator or put in their own employes to 
operate the station under the supplier’s 
direct supervision. And many believe 
that the jobber would be money ahead, 
if he decided to operate the station di- 
rectly instead of gambling with a 
lessee-operator. 


Jobbers in these states also point to 
price control as another reason for tak- 
ing back some of their stations. Deal- 
ers, they say, meet real or fancied 
competition by giving away part of 
their margin. As their income drops 
they curtail service by cutting down 
on help, lighting and proper upkeep 
of the station. One jobber said that 21 
of his stations which had been leased 
out were now manned by one person, 
and that he believed that with proper 
management most of them could be 
profitably employing two men. 


The inability to develop merchandis- 
ing co-operation with dealers, is an- 
other problem discussed by these oil 
men. They realize that with the rela- 
tively low gallonage per outlet, profits 
at the station depend on the extent to 
which the station can tie in with the 
merchandising program of the jobber 
and his supplying company. Under 
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Texaco lubricants for the many 
intricate machines and processes 
of metal working are available at 
2229 points across the country 


Metal working machines may be slow-moving giants or agile 
pygmies. Each may combine special lubricating problems of its 
own, operating with the cutting and soluble oil requirements 
of the cutting tools used. Here Texaco can step in to render wide 
service ...in providing the right lubricants from 2229 ware- 
housing points... by offering skillful engineering help that in- 
sures the right specifications for efficient economical work. Call: 


THE TEXAS COMPANY in 48 States. 





lessee operation, they said, only a small 
portion of the operators would enlist 
the merchandising aid. One marketer 
said he believed it would be necessary 
to take back at least a small number of 
his stations to operate as an object 
lesson to show dealers what could be 
accomplished by following a consistent 
sales program. 

Many jobbers in the South haul by 
transport trucks from their own water 
terminals or those of other companies 
to their own bulk plants. They serve 
stations which are on the routes direct 
from the transport units. 

Some dealers served direct from re- 
finery or terminal by transport trucks, 
jobbers said, felt they were entitled to 
the saving the jobber was making in 
this operation. The station men failed 
to realize that the saving which the 
jobber gained by this method of de- 


livery was at considerable investment 
in trucks and otherwise modernizing 
his transportation methods. 

One jobber said that his stations 
under lease were a “bottle neck” in 
his truck operating schedule. In many 
cases, he said, the operator is unable 
to finance a 1500-gallon load, or is un- 
willing to accept the load on the regu- 
lar route schedule of the truck. They 
often insisted, he added, on deliveries 
of small amounts by the local trucks, 
even though the transports went di- 
rectly past their stations. 

The threat of high chain store taxes 
on stations, the one argument for leas- 
ing, has died in Kentucky and Tennes- 
see. In the last session of the Tennes- 
see legislature three efforts to make 
the chain store tax apply to gasoline 
stations were made, but jobbers said 
they did not get very far. 





Retailers Plan Court Test 


Of Tennessee Price Posting Law 


Tennessee has been added to the 
list of states with a price posting law 
covering retail sales of motor fuel and 
lubricating oil, which became effective 
March 10. One section of the law also 
was drafted to prevent discounts and 
premiums of all kinds in such sales. 

The wording of this section is am- 
biguous and, since the law is a criminal 
statute, the attorney general’s office 
has refused to interpret the statute 
and court action to test the law is 
being considered by the retailer’s as- 
sociation. The bill was introduced by 
J. W. Frey of Nashville, secretary of 
the Middle Tennessee Petroleum Re- 
tailers Association, who is a member 
of the legislature. 

The first section of the law reads 
that it shall be unlawful to offer for 
sale motor fuel or lubricants unless 
there is conspicuously posted the 
prices of each motor fuel grade and 
oil separately. 

The second section reads it shall be 
unlawful to sell either products at 
“any price or prices, except the exact 
price or prices contained on the sign 


or placard required by this Act; or 


to offer, deliver, grant, allow, give or 
promise, any actual, prospective, con- 
tingent, immediate or future benefits, 
concessions, discounts, refunds, pre- 
miums or gratuities of any kind or 
nature whatsoever, which in any de- 
gree, manner or extent, shall, or shall 
be calculated, or intended to effect or 
accomplish a sale of such product for 
other than said posted price or prices.” 

The dealers say, according to L. W. 
Collins of Nashville, secretary of the 
Tennessee Petroleum Industries Com- 
mittee, that it is not plain whether 
premiums or discounts can be given if 
this is clearly stated in the price sign. 

Faced with the loss of about $2,000,- 


600 annually in state and county taxes 
paid by public utility companies in 
‘ennessee Which have been taken into 
the federal government’s ‘Tennessee 
Valley Authority project, the work of 
the state legislature which adjourned 
March 11 was principally devoted to 
efforts to find new sources of tax reve- 
nue and the oil industry did not escape 
attempts to saddle new taxes on it. 

The principal oil measure proposed 
was a so-called marine oil depot tax, 
which would have assessed 0.5 cents 
a gallon on all petroleum products 
coming to rest at river terminals in 
the state. Inasmuch as 70 per cent of 
the gasoline consumed in the state is 
estimated to come in by barging, this 
tax, based on the present rate of motor 
fuel consumption, would have added 
$980,000 to the amount collected in 
state taxes on this product. Tennessee 
already carries the highest gasoline 
taxes of any state; a total of 8.4 cents 
a gallon, including a 7-cent state tax, 
l-cent federal tax and 0.4 cents inspec- 
tion fee. 

There was also proposed in this ses- 
sion of the legislature a 0.5-cent a 
gallon tax on all volatil petroleum 
products other than gasoline, and this 
bill passed both readings in both 
houses. Both bills were defeated, 
largely through the efforts of the 
Tennessee Petroleum Industries Com- 
mittee in marshaling in opposition not 
only the oil companies but also other 
industries which are large users of 
petroleum products. 

The marine depot tax bill was intro- 
duced without any warning to the oil 
companies, which are already paying 
a heavy license tax on marine ter- 
minals, as on other types of bulk 
plants. It was necessary for a com- 
mittee of oil men to call on the gov- 


ernor to get a delay of even 48 hours 
in the second reading of the bill, which 
had passed the first reading in both 
houses simultaneously. A_ state-wide 
group meeting of oil company repre- 
sentatives was held the following day, 
attended by all kinds of marketers, 
those with and without barge and 
terminal facilities and retailers as well. 


It was demonstrated to the state 
authorities that the earnings of the 
oil companies on their investment of 
$29,000,000 in the state did not permit 
their absorbing the proposed tax and 
that the entire 0.5 cent would have to 
be passed on to the public, thereby 
violating the administration’s No. 1 
pledge, not to impose new or addi- 
tional taxes on the public. This bill 
died with the adjournment of the legis- 
lature. 


In opposition to the proposed tax on 
volatile oil products aside from motor 
fuel, many forces were marshaled in 
opposition through the TPIC, includ- 
ing the state truckers’ association, 
automobile clubs, granges, farm  bu- 
reau federation, oil burner representa- 
tives, heating oil consumers, cleaners 
and dyers and the state road builders’ 
association. This bill also was _ not 
withdrawn but died with the adjourn- 
ment of the legislature. 


The state Petroleum Industries Com- 
mittee sponsored an effort to reduce 
the state gasoline tax, which is higher 
than that of any of the eight bordering 
states and leads to considerable buy- 
ing of motor fuel over the border 
lines; the law calling for a 0.5-cent 
reduction in the tax to be effective 
only if the state collected as much 
revenue as under the present 7-cent 
tax. It was proposed that the reduced 
tax rate be in effect for six-months 
and then, if the revenue was equal 
to that under the old rate, for another 
six months, and then for nine months, 
which would have brought the expira- 
tion period when the next legislature 
was in session and perhaps an even 
greater reduction in the rate could 
then have been proposed. However, 
due to the extreme anxiety of the 
administration to raise revenues to 
offset the losses through the TVA 
taking over public utilities in the 
state, this tax reduction effort did not 
get beyond the steering committee. 


The TPIC assisted the state motor 
truck association in its fight, in this 
session of the legislature, to bring 
about the enactment of a more liberal 
truck-weight law and to repeal the 
mileage tax. The bill which was 
passed was a compromise between the 
desires of the trucking interests and 
those of the administration and pro- 
vides for a 24,000-pound maximum 
weight limit, as against the former 
18,000-pound limit. The new law will 
allow tank trucks of about 2200 gal- 
lons capacity to operate, as against 
1500 gallons under the old law. The 
mileage tax was repealed entirely and 
two schedules of license fees for 
trucks were set up, one for private 
haulers and one for contract and com- 
mon carriers. 


NATIONAL PETROLEUM NEWS 





pee) 





JUNE 





‘Alky-Gas Plant Seeks 





The Atchison Agrol Co., which was to pioneer the manufac- 
turing of alcohol for use in motor fuel, figured prominently in recent 
congressional hearings on ‘alky-gas’ subsidy bills. 


To Atchison, Kans., went NPN Staff Writer Allen S. James to find 
out first-hand about the ‘alky-gas’ project's status. 


He found the alcohol-manufacturing plant shut down and the 
Agrol company buying raw alcohol to supply its faithful customers. 


Farmers who had been persuaded to plant kaffir corn to make 
“‘alky-gas’ were grumbling because the crop had not been taken 


off their hands. 


Townspeople were much more interested in the oil-leasing play 
around Atchison than in their faded dreams of the town becoming 
the center of a ‘great power alcohol industry.’ 


M ATCHISON, Kansas 
INUS the fat it put on 


while house guest of the Chemical 
Foundation, the Atchison Agrol Co., 


power-alcohol manufacturing company 
here, now is clinging somewhat pre- 
cariously to life. 


Officials and friends of the Atchison 
project, which was to point the way for 
an ‘alky-gas’ industry, are seeking 
everywhere for some sort of financial 
or legislative prescription which will 
put the company on its feet. 

Thus far no substitute has been 
found for the diet which the Chemica! 
Foundation used before it apparently 
turned the Atchison company out to 
shift for itself. That organization’s 
formula for keeping the Agrol company 
healthy was reputed to be large doses 
of money, reported to have totaled 
something like half a million dollars. 


No alcohol has been manufactured 
at the Atchison plant since last Novem- 
ber. When it was shut down at that 
time, it was said, the pumps, valves, 
and some of the other equipment were 
dismantled, cleaned and oiled to prevent 
rusting and corrosion. 

The company continues to supply 
what demand there is for its power al- 
cohol by means of an involved op- 
eration. 

Raw alcohol is purchased from an 
industrial alcohol manufacturer and 
shipped in tank cars under bond to the 
Atchison plant. The company has sev- 
eral medium sized storage tanks on a 
spot of ground adjacent to a railroad 
siding, around the corner from. its 
plant. The raw alcohol is pumped 
from the tank car into the blending 
tanks where the company’s patented 
denaturants are added. Then the mix- 
ture is circulated and pumped to stor- 
age tanks. 
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The power alcohol is shipped by rail 
and transport truck to customers. One 
or two customers buy the alcohol in 
6000-gallon tank car lots. One of the 
largest purchasers is said to be the 
National Refining Co. in the vicinity 
of Peoria, Ill. The Agrol company op- 
erates a 2100-gallon transport truck 
with which it hauls the power alcohol 
to the National company. The haul is 
approximately 300 miles “as the crow 
flies.” 

Other customers stop by the Atchison 
with their transport trucks enroute to 
or from their Kansas refinery sources 


% 


ll of the Agrol plant at Atchison 
ind storage plant and loading dock 
buying, is blended with the denaturant 


Kans., 
Here 


sand shipped to customers by 


Santa Claus 


of supply and pick up their require- 
ments at the loading dock adjacent to 
the tanks. 

What this type of operation is cost- 
ing the Agrol company as compared 
with the price it is obtaining for its 
power alcohol was not disclosed. 


The company is selling at the pres- 


ent time, it was indicated here, about 
3000 gallons of power alcohol daily. 
The plant’s manufacturing capacity 


was rated at 10,000 gallons daily and 
at one time it was said to be making 
and marketing approximately 8000 gal- 
lons a day. 


A skeleton office force and a dock- 
man-blender have remained on duty 
while efforts were being made to find 
a prescription that would re-open the 
plant. 


The Reconstruction Finance Corpo- 
ration was appealed to for a loan of 
$250,000 but the government’s lending 
agency apparently did not value the 
applicant’s arguments that highly. The 
RFC did offer, it was said, to put out 
$125,000 at its usual interest rate, if 
private capital matched that sum. 


Private capital seemingly has been 
a bit coy about the matter despite the 
fact that any ‘alky-gas’ enthusiast will 
tell any listener that many rich indi- 
viduals and companies are “keenly in- 
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On Main street, just at the edge of the 
which continues to sell a fair amount of the Agrol motor fuel sold in Atchi- 


Station 
son. The large Agrol sign can be seen 
of the 


terested in the project of making pow- 
er alcohol from farm products.” 

It took considerable talking around 
Atchison to find a clear cut answer as 
to why all this wealth did not put some 
of its pocket change into the Atchison 
plant. The answer came from an oil 
jobber who has sold a lot of Agrol mo- 
tor fuel: 

“The rich boys are not putting their 
money in this power alcohol thing right 
now because they cannot see a profit in 
J agg 

Legislative prescriptions that have 
been tried in an effort to get the plant 
back on its feet apparently have not 
fared so well. 

The bill in Nebraska requiring re- 
tail motor fuel outlets to offer an alky- 
gas olend was defeated and the pro- 
posal appears dead for the time being. 


T estimony before a congressional 
subcommittee hearings on two bills to 
subsidize alky-gas blends through ex- 
emptions from the federal motor fuel 
tax has been viewed by many as be- 
ing decidedly unfavorable. (See N.P.N., 
May 31, Page 26.) 

The magazine Business Week stated 
in its issue of June 3, that “It’s a bet- 
ter than a 10-to-1 shot that bills now 
before the senate to exempt ‘alky-gas’ 
from the federal motor fuel tax will 
die in committee.” 

Even the old prescription calling for 
a change in the presidency has been 
tried twice at the Atchison plant. 

Dr. Leo Christensen, the researcher, 
relinquished his presidency some time 
ago to John Orr Young, the advertising 
and sales promotion type of executive. 
Dr. Christensen had been the Chemi- 
cal Foundation’s representative while 
that organization had the plant leased 
from the Bailor Manufacturing Co. 
When the Atchison Agrol Co., backed 
by the Chemical Foundation, bought 
the plant from the Bailor interests, Dr. 
Christensen was made president. 

Mr. Young resigned several months 
ago and Frank L. Robinson, Nebraska 
businessman and farmer, took over the 
reins. Mr. Young has since made some 
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business district, is the Martin Service 


just beneath the neon ‘Gas’ sign in front 
station 


pointed remarks about the Atchison 
project. 

And while the ‘alky’ plant here in 
Atchison is struggling for its life, time 
moves steadily along in this quiet 
Missouri river city of 13,000 folks, 
which has not a single traffic signal 
light and boasts of only one or two 
business buildings more than three 
stories. 

From the taxi driver one learns there 
has been a lot of excitement about oil 
prospects in and around Atchison, and 
there is talk a wildcat test will be 
started in the county soon. 


“There ain’t much said hereabout 
anymore about the alcohol plant, 
though there was a lot of talk and a 
right smart amount of interest when 
the thing first got started,” the taxi 
driver said. 

No, the taxi driver hasn’t used any 
of the Agrol motor fuel. There are 
those who have used and like it, he 
said, and those who tried it and then 
gone back to gasoline, he said. 


Over at the bank, the cashier, sitting 
at his desk near the door and inter- 
rupting the conversation repeatedly 
speaks to everyone who comes in or 
goes and seemingly knows everybody 
in town. He is a strong believer in 
the ‘alky-gas’ idea and regrets very 
much the present plight of the alcohol 
plant. 

The bank cashier said he had heard 
some talk going ’round that most of 
the present troubles were due to mis- 
management. He gives the impression 
that he does not think scientists or 
easterners make the kind of business 
men needed to handle a midwestern 
business. 

Asked why Atchison capital did not 
invest in the project, the banker said, 
“Well, now, let’s suppose this bank in- 
vested or loaned the $125,000 to match 
the RFC loan. Now naturally the bank 
would expect to have a considerable 
hand in running or managing that busi- 
ness. You understand?” And it wasn’t 
difficult to get what he was driving 
at. 

What about the farmers, the banker 
was asked. How do they feel about 


the alcohol plant being closed down? 





The plant had made a number of 
contracts with farmers to buy their 
kaffir corn crop, the banker said. The 
contracts called for payment at some- 
what above the general market, but 
the farmer was to take part of his pay- 
ment in the stock-feed by-product of the 
plant, and part in Agrol motor fuel. 


Now some of the farmers have their 
kaffir corn and contracts but no ship 
ping instructions, as they say in the 
oil business. 

“But,” the banker added, “I don’t 
think any of the farmers are hurt. 
They can feed that kaffir corn to their 
stock.” 


Then the banker drifted on to talk 
about oil leasing around that part of 
the country, and the prospect of a test 
well being drilled soon near Atchison. 


From the bank, the next stop was 
to talk to the representative of a grain 
commission company. The represen- 
tative said that not until after the 
Agrol plant was started was there 
much kaffir corn planted in that vicin- 
ity. But the drouth hit the corn grow- 
ers pretty hard, and along came the 
plant offering to buy kaffir corn, and 
since that crop was resistant to drouth 
and did not require much cultivation. 
So, more and more farmers began 
planting kaffir corn, in addition to their 
regular corn planting on which there 
are government loans. 


Tue farmers can grind up the kaffir 
corn and feed it to stock—it is an ex: 
cellent hog feed, the grain man said. 
But some of the farmers are none too 
pleased about having the plant go back 
on its contracts to buy this corn, he 
added. 


Like other Atchison citizens, the 
grain man remarked he had heard 
there was a lot of “oil” play around 
and about Atchison. 


The chamber of commerce man has 
worked pretty hard for the Agrol plant, 
which he naturally would do for any 
new industry in Atchison. He’s an in- 
telligent, courteous and likeable young 
man and it does not take long for one 
to know from his conversation he has 
studied the ‘alky-gas’ proposition from 
beginning to end. 

He regrets very much the fact gov- 
ernment agencies at Washington would 
not sell the Agrol company some sur- 
plus corn at 27 or 28 cents a bushel, 
and that the government is going to 
spend a lot more money in an experi- 
mental ‘alky-gas’ plant at Peoria, II., 
than it would take to buy the new 
equipment necessary for the Atchison 
plant to go ahead and operate more 
efficiently and economically. 

The chamber of commerce man ex- 
plained that the Bailor Manufacturing 
Co. originally made farm cultivators, 
but that when the depression came on, 
they got a permit to make industrial 
or “radiator” alcohol and revamped the 
cultivator plant. Then the Chemical 
Foundation chose the plant for experi- 
mentation. And somewhere along the 
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AUTO TRAVEL 






HITS NEW HIGH! 







And Cities Service Dealers get 
a big slice of it with these extra 


“KEYS TO PROFIT!” 


This year, motorists have more reason to 
travel. The World’s Fair alone is the goal 
of millions! Cities Service product ad- 
vertising ties in with this spirit of travel. 
The facilities and resources 
of 16,000 Cities Service Deal- 
ers are ready to prove that 
*SSERVICE IS OUR MIDDLE 
NAME !!”’ 


In addition to selling quality 
products, high in popular 
favor, these dealers are 
equipped to offer valuable 
extra services that mean in- 
creased sales — hence extra 
profits. The Touring Bureau 





plans any trip a motorist wants to take. 
It tells him the quickest, safest, most 
convenient ways to go—tells him what to 
see en route. This service is prompt, 
thorough and works on a 24-hour basis. 
Cities Service new and improved road 
maps in four colors are always in great 
demand. They are complete in every way 
—easy to follow. This year, a special 
World’s Fair map is available. It gives 
all the best routes from any point. These 
aids to motorists are great sales makers! 


The Cities Service ‘‘Keys to 
Profit’? program is made up 
of practical selling helps. 
It includes proved merchan- 
dising methods that boost 
business. You can make the 
‘Keys to Profit’? Program 
produce for you—as it does 
for others. Get all the details 
today — from the nearest 
office listed below. 


FOR YOUR ENJOYMENT @ NEW THRILLING RADIO DRAMA every Friday evening at 8 


o'clock, E.D. T. H 


ear an exciting chapter of the ‘‘Romance of Oil.’’ The program also stars 


Lucille Manners, Ross Graham, Frank Black and the Cities Service Singers and Orchestra. 


CITIES SERVICE OILS 4"0 GASOLENES 


CITIES SERVICE OIL COMPANY; Chicago . 
. St. Paul . . . Grand Forks . 
.. oe. 


Cedar Rapids. . 
Kansas City 
Cleveland . . . Detroit 


. Boston. . 
... Fort Worth . 


. . New York... 


. . Milwaukee... 


CITIES SERVICE OIL COMPANY, LIMITED; Toronto, Ontario 


ARKANSAS FUEL OIL COMPANY; Shreveport Little 
Rock . . . Jackson, Miss. .. . Birmingham... Atlanta... 
Charlotte, N.C. ... Nashville . . . Richmond 
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line, according to the reports given him, 
some inefficient equipment was _in- 
stalled, he said. 

The ‘alky’ plant has been responsible 
for a sizable increase in kaffir corn 
growing in that vicinity and farmers 
apparently had been well pleased with 
the prices paid by the plant, he con- 
tinued. Before the plant started using 
kaffir corn, he said, there was no mar- 
ket for the grain that would justify the 
farmers growing it. 

Before the plant settled upon kaffir 
corn as the farm product it wanted to 
use, the farmers had been asked to try 
artichokes, the Chamber of Commerce 
official said. Some of the farmers put 
in artichokes, but it seems the grass- 
hoppers kept the farmers from having 
much success with that crop. 

Right out on a desk in the reception 
room at the Chamber of Commerce 
was a large portfolio of Atchison coun- 
ty’s townships, and each section there- 
in was colored if it had been leased for 
oil prospecting. 

The dockman-blender at the Agrol 
plant formerly worked for an oil com- 
pany. He said he had some land in 
the county he had leased for oil de- 
velopment. But he was worried now 
because “they” were moving in a rig 
good for only 3000 feet for that test 
near the city. He hoped they would 
not stop at 3000 feet if they didn’t find 
oil. 

The hotel clerk formerly lived in 
Muskogee, Okla. He has not paid a 
great deal of attention to the Agrol 
plant, but he knows a lot of oil men 
who have stayed at the hotel in recent 
months. 

The lawyer who has been to Wash- 
ington representing the chamber of 
commerce in connection with the vari- 
ous ‘alky-gas’ proposals wonders why 
some oil company does not step in and 
buy the Atchison plant and “build it- 
self a lot of good will in’ the Middle 
West.” 

He said he was getting tired of pay- 
ing a lot of taxes so the government 
can pay out money to the farmers, 
when by the simple expedient of using 
the surplus grains for the manufacture 
of power alcohol the farmers could be 
put in a financial position that would 
not require government aid. 

The lawyer charged that oil com- 
panies, particularly the majors, were 
fighting the ‘alky-gas’ proposals. He 
said this was a “short-sighted policy.” 
The benefits the oil companies would 
_ receive indirectly would more than off- 

set the 10 per cent less motor fuel 
they had in each gallon sold, he de- 
clared. 

A lot of misconstruction had been put 
on some of the reports about the use 
of alcohol in motor fuels, the lawyer 
said. He, too, said he understood the 
Atchison plant would need some new 
equipment before it could really be 
operated efficiently. 

Back again to the oil jobber who had 
said the rich folks were not putting 
money in the alcohol plant because 
they could not see a profit in it—this 


bo 


jobber has sold a lot of Agrol motor 
fuel. But he is not selling nearly as 
much now as he did. He believes that 
‘alky-gas’ is coming to stay, maybe not 
now, but sometime in the not too-dis- 
tant future. A lot more things have 
got to be worked out on the idea, he 
thinks. 

“Some _ folks,” the oil jobber ex- 
plained, “will stop buying a thing when 
they learn there is trouble at the place 
it is being made even though they like 
the product. They seem to have gotten 
the idea here that the plant is shut 
down to stay and soon there will not 
be any more Agrol offered. So, they 
just go ahead and switch back to regu- 
lar motor fuel. And yet we sell a fair 
amount to regular customers who have 
used it from the start and still demand 
it.” 

What are the major industries in 
Atchison, the bus station man was 
asked on the way out of town. “Mill- 
ing and a big foundry and then there 
are three schools,” he replied. ‘The 
Santa Fe railroad started here, but it 
now has just a small office.” 

“Aren't you going to mention the 
alcohol plant?” a bus driver asked. 

“Oh, yes,” replied the station man, 
“T believe there is some kind of plant 
like that here, if it is still operating.” 

Both men grinned, as if they had 
had a little joke between them. 

And so Atchison’s folks apparently 
are moving quietly and leisurely along, 
evidencing now only a more or less de- 
tached interest in the alcohol plant, 
but whipping up a little faster pulse- 
beat over the oil leasing play and the 
drilling that is reported about to begin 
in that area. 


Gulf-Pure Deal Involves 
1770 Accounts in East 


CLEVELAND—tThe transaction in 
which Gulf Oil Corp. acquired all mar- 
keting properties of the Pure Oil Co. 
in New York, New Jersey, Connecticut 
and Massachusetts involved 1770 ac- 
counts of Pure in these four states, 
1000 of which are drive-in service sta- 
tions, according to an official an- 
nouncement from Gulf. 

It is expected that Gulf will continue 
to employ most of the present person- 
nel of the properties acquired, and 
Pure Oil credit cards will be exchanged 
for Gulf cards, the announcement said. 

Pure will continue to market indus- 
trial lubricants, motor oils, and speci- 
fication products in these states. 

Territories involved in the transac- 
tion include metropolitan New York 
City; all of Long Island; and such 
New Jersey metropolitan areas as 
Camden, Newark and Jersey City. 
Other New York cities involved in- 
clude Albany, Binghamton, Cortlandt, 
Geneva, Ogdensburg, . Poughkeepsie, 
Rochester, Rome, Schenectady, Syra- 
cuse, Troy, Utica, Watertown and Yon- 
kers. Norwalk and Stamford are the 
largest cities included in Connecticut, 
while North Adams is the largest area 
affected in Massachusetts. 





Dear Editor: 


Heartiest Congratulations, Mr. Platt, 
on your splendid editorial “Prices are 
the Responsibility of Each Individual 
Oil Man, Not Just of the Other Fel- 
low” in your issue of May 31. 

That is a message that ought to be 
compulsory reading for everyone in 
the oil business today. 

We agree with you that whoever is 
trying to maintain prices right now 
is certainly doing a lousy job of it. 
We also fully agree with you that if 
a dealer would think for about 24 
hours before meeting some of the 
foolish cut prices, he’d be much beiter 
off. 

In our area, there simply seems to 
be no bottom to price cutting and 
prices seem to be cut for no reason 
at all, other than possibly to start 
something—and it certainly does. 
Vhen discussing some of these cut 
prices with some dealers, you hear 
foolish remarks like, “Well, it’s about 
time somebody starts something to 
get business going better” or “I’m not 
going to let any dealer undersell me” 
or “If the other fellow can do business 
without a profit, I can do the same 
for a while.” 

Some dealers are selling as much as 
one full cent per gallon under the 
supposed dealer’s cost so as_ to 
whether they are doing business at a 
loss or whether they have some secret 
gold mine from which to replenish 
their rapidly depleting strong box, is 
anybody’s guess. 

From some of the foolish things 
being done in the oil business in this 
area—-which of course, no doubt is en- 
tirely different from any other section 
in the company, one would sometimes 
wonder whether real business men 
deserted our industry and went into 
some other means of making a living. 
Major oil company representatives and 
branch managers openly tell dealers 
and commercial accounts that con- 
tracts don’t mean a thing and if they 
want to deal with them, they’ll show 
them how to get over that one. Even 
with knowledge that a contract exists, 
that the equipment on a customer’s 
property belongs to another oil com- 
pany, a petroleum distributor or ma- 
jor company will proceed to _ install 
gasoline equipment right next to the 
other supplier and help the customer 
to violate his contract by leaving that 
equipment idle and disregarding the 
written contract which is still in effect. 

Another favorite past-time of major 
company representatives and some 
other gasoline jobbers and distributors 
who ought to know better, is to go 
around to some sizable gasoline cus- 
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tomer and underquote the present sup- 
plier, tell the customer that he has 
been paying too much for his gasoline 
for lo, these many months, and that 
he should request an adjustment 
from his present supplier and then 
he’d better buy from them in the fu- 
ture to be sure that he got the very 
best low price at all times. 

All you have been saying in your 
editorials about the ills of the oil busi- 
ness are true and then some. We fully 
agree with your statements from time 
to time that it is utterly pathetic that 
an industry with the resources, de- 
mand for its products, and the busi- 
ness ability of the men in it should 
so deliberately work toward wrecking 
it as the forces who are now active 
in the majority of markets are cer- 
tainly doing. 

Yes, let’s have a “National Better 
Price Gasoline Week.” Let’s have some 
sane thinking, let’s trust each other 
enough to sit around a _ conference 
table and discuss our difficulties and 
get to a program which will help all 
of us to make at least a decent return 
from our investments, and instead of 
our being so busy to watch the other 
fellow’s cut price sign on _ gasoline, 
let’s push our noses into books and 
magazines that will acquaint us with 
better merchandising and then—using 
your words in your editorial of May 
3lst—“Fight like all-get-out for that 
increase and keep on fighting for it, 
and then there would be some hope 
for a better price in this biggest con- 
suming season in the history of the 
oil industry.” 

Keep up your good work and plain 
writing and possibly afterwhile, some 
of us will wake up and get down to 
real business in a businesslike, profita- 
ble way, to the benefit of everybody 
in the industry. 

(Signed) E, E. Oplinger, 
Sales Manager 

Lehigh Valley Oil Co. 
Allentown, Pa. 


* * * 


June 13, 1939 
Dear Editor: 

The association is particularly ap- 
preciative of your recent editorials 
concerning the problems of the inde- 
pendent retailer. 

It is the opinion of many, that, the 
time is not far distant, when supplier 
and retailer must meet on common 
ground. When this occurs, some prac- 
tical solution should result, which will 
benefit both, and contribute greatly 
to increased confidence on the part of 
the public. 

Our appreciation again Mr. Platt. 

Cleveland Ass’n. of Petroleum 
Retailers, 


(Signed) Paul C. Hudson, 
president. 


“Double Your Money Back” Idea 
Tried By Richfield 
N. P.N. News Bureau 
NEW YORK, June 17.—Richfield Oil 
Corp. is testing a “Double Your Money 
Back” guarantee idea in selling gaso- 
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line this summer. The “Ad” is being 
carried in 14 newspapers on the East 
Coast. Last ssceiaa: the Richfield com- CLEVELAND, June 17.—The Stand- 
pany on the Pacific Coast applied this ard Oil Co. of Onio is Cooperaeng with 
idea to gasoline merchandising, which the American Poultry Association, 
has been in active use in the food which is holding the Seventh Annual 
industry for some vears. World’s Poultry Congress and Expo- 
; : sition in Cleveland July 28 to Aug. 7. 

Sohio will set up information booths 
rear state lines on all roads leading 


Sohio Advertises Poultry Congress 


The New York Richfield company 
offers a refund of double the price 
paid for ten gallons of gasoline—if in 


th hevta’ ai Richfiel into the state, and will set up booths 
> ) . S Ss > ay ae Yc - i : 
wl ecerieasiag er oe sey eld does on roads leading into Cuyahoga county 
not prove itself a ‘Champion’ among 


(Cleveland). Every Sohio station in the 
state will display posters, and the com- 
The company announcement said it pany is supporting a membership cam- 
believes that this is the first time such paign. It will provide parking areas 
a guarantee has involved such a large at the outskirts of Cleveland for vis- 
unit sale as ten gallons of gasoline. itors who wish to avoid city traffic. 


all regular-price gasolines”’. 
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Car Lots or Cargoes 


No private brand distributor has too small or 
too big a demand for Berry's. Our four modern re- 
fineries in the Pennsylvania field, our fine seaboard 
barrelling plant and ocean terminals are geared to take 


the worry out of private brand operations. 


You don’t have to worry about price. Berry’s con- 
tract and spot offerings are low enough to permit you 


to do your own advertising and sales promotion. 


You don’t have to worry about supply. Berry’s has 


plenty of capacity. 


You don’t have to worry about quality. Berry’s re- 


fineries are modern and the crude is 100° Pennsylvania. 
isk us today to take over your worries. 


JAMES B. BERRY SONS’ CO., Inc. 
GENERAL OFFICES — OIL CITY, PENNA. 


Branch Offices: New York City, Chicago, Hl., 
Boston, Mass., London, England, The Hague, 
Holland. 















>—— ———— Refineries: Oil City, Pa., Emlenton, Pa., Farmer’s 
— a — Valley, Pa., St. Marys, W. Va... Ocean Terminals: 
a a - 

— — Tiverton, R. I.. Dorchester, Mass., Carteret, N. J., 











Edgewater, N. J., Glastonbury, Conn. 
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Cities Service Merges 
16 Divisions Into 4 


N. P. N. News Bureau 

NEW YORK-—An important change 
in the marketing division of the Cities 
Service Oil Co. (Pennsylvania) will 
combine its 16 division offices into 
four regional divisions, according to 
John S. Cordell, vice-president and 
general manager. This change becomes 
effective July 1. 

The four divisions will be at New 
York, Boston, Syracuse and Harrisburg. 
The company markets in 13 states. 

C. E. Foster, who has been with the 


company and its predecessors for 37 
years, continues as vice-president in 
charge of marketing. J. A. Kelley, for 
16 years with the company in New 
England, and sales manager in that 
territory, has been appointed sales 
manager of the entire company. 

Other new appointments are: H. C. 
Gibson, manager of the New York 
division, which includes the metro- 
politan area, Connecticut, a part of 
Massachusetts, New Jersey and the 
Philadelphia metropolitan area. Dis- 
trict offices within this division will 
be maintained in New York, New 
Haven and Newark. 

R. J. Hull, head of the Boston di- 





NEW USES FOR MILDE.P.LUBRICANTS 
SEND SALES UP! CALL FOR PENOLA 
MILD E. P. BASE... AND CASH IN! 


Compounders who are able to 
meet mounting demand for 
mild E. P. lubricants can pile 
up profits right now! Blend 
your own, using Penola Mild 
E. P. Base with any straight 
stock. Its chemically stable, 
doesn’t separate out and re- 
tains its E. P. properties per- 
manently! Even when water is 





AO 


Penola Inc., 30 Rockefeller Plaza, New York City - Formerly Pennsylvania Lubricating Co. 
WORLD’S LEADING MAKERS OF SPECIALIZED LUBRICANTS 


present, its only active chem- 
ical, sulphur, is non-corrosive. 
Neither sediment nor precipi- 
tation will bother you. Easy to 
blend, handle and store .. . 
Penola Mild E. P. Base will be 


your big business-booster! 









SEND FOR FREE BOOKLET—I tells 
you how you can blend and sell this product 
under your own name and cash in hand- 
somely. Write today! 


PENOLA ss: 


vision, which includes Rhole Island, 
eastern Massachusetts, New Hamp- 
shire and Maine. District offices will 
be located at Boston, Lowell and 
Presque Isle. 

W. E. Griffith, manager of the Syra- 
cuse division, which includes all New 
York state, except metropolitan New 
York, and Vermont. District office will 
be at Kingston, N. Y. 

C. A. Giblin, manager at Harrisburg, 
Pa., which will include Pennsylvania, 
except Philadelphia, Delaware, Mary- 
land, District of Columbia, and a part 
of Virginia. District offices will be es- 
tablished at Washington and Pitts- 
burgh. 

The newly appointed New York sales 
staff includes A. H. Irelan, manager 
of lubricating oil sales; E. G. Hirleman, 
manager of tire, tube and accessory 
sales; B. E. Rawlings, manager of 
sales promotion; R. S. Blount, manager 
of advertising; and C. R. Johnson, 
chief engineer. 


Humble Oil Extends 
Leaded Third Grade 
To All Texas Points 


HOUSTON, Tex.—Humble Oil & Re- 
fining Co. has extended distribution of 
its leaded third grade motor fuel to 
all districts of Texas, according to an 
announcement in the company’s house 
organ, “Lubricator”. 

The company introduced the leaded 
third grade gasoline early in the year 
at a few points on the Texas Gulf 
coast and kept careful check on its 
acceptance. At that time the name 
“Thriftane” was given the new prod- 
uct. Gradually the distribution was ex- 
panded until only the Abilene district 
in West Texas did not have the fuel. 
That gap now has been closed. 


96% of Auto Buyers 
Prefer Closed Cars 


N. P. N. News Bureau 

NEW YORK, June 17.—A study of 
body style preference of motorists 
made by the Automobile Manufactur- 
ers Association shows that 96 buyers 
out of every hundred choose a closed 
car. 

More than 81 per cent of all new 
car buyers last year selected the sedan 
for the family car—56 out of every 
hundred making that choice preferred 
the four-door type, with 44 taking the 
two-door type. 

Coupes are coming up in_ favor, 
however, and last year accounted for 
about 15 per cent of the new buyers’ 
preference. 

Choice of body types is largely gov- 
erned by local taste. One manufactur- 
er’s Sales analysis shows that nearly 
34 per cent of the total in the San 
Francisco area consists of business 
coupes, while two-door sedans account 
for only nine per cent. In Chicago and 
Memphis areas, 16 per cent of the 
buyers take business coupes and 40 
per cent call for two-door sedans. 
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qT. ADEMARKS i -| WHEREVER Copper Dipe e710) HS) 


The following are trademark applica- x b Double Seals elo . 91 @ ene 


tions pertinent to our field pending in the 
United States Patent Office which have 
been passed for publication and are in 
line for early registration unless opposi- 
tion is filed promptly. For further informa- 
tion address National Trade-Mark Com- 
pany, Munsey Building, Washington, D. C., 
trademark specialists. 

As an additional service feature to its 
readers, this journal gladly offers to them 
an advance search free of charge on any 
mark they may contemplate adopting or 
registering. You may communicate with 
the Editor of this Department, or send 
your inquiry direct to the National Trade- 
Mark Comrany, stating that you are a 
reader of this journal. 











From Tank to Pump 


Double Seals and Copper pipe from Tank to Pump eliminate ex- 
pensive swing joints, reduce friction by substituting smooth pipe 
curves for sharp fitting turns. No litharge or solder, for Double 
Seals are copper to copper anchored in a bull dog grip that never 
says “Uncle” to freezing—heaving—settling ground—traffic jar, 
vibration, or corrosion. Investigate Double Seals on Strength 
Economy and Long Life. Write for 24 page catalog 





MMM | 
WAR 


HAYS MFG. CO. ERIE, PA. 





CARENGE, Ser. No. 413,802, Standard 
Oil Company of California, Wilmington, Del., 
and San Francisco, Calif. Filed Dec. 13, 
1938. 

For Lubricating Oil. 


GENERAL, on black, red and pink back- 
ground, Serial No. 381,612, The General Tire 
& Rubber Co., Akron, O. Filed July 30, 1936. 

Liquid preparation for cleaning and dress- 
ing and coloring articles, and for refinishing 
automobile bodies, etc. 


HERCULES, Serial No. 417,761, Hercules 
Powder Co., Wilmington, Del. Filed April 1, 
1939. 

Resins for all purposes. 


PARAPURE, Serial No. 418,055. Paragon 
Oil Company, Inc., Brooklyn, N. Y. Filed 
April 10, 1939. 

For lubricating oils, motor oils and ma- 
rine oils. 


WAYNE, Serial No. 410,759. The Wayne 
Pump Company, Fort Wayne, Ind. _ Filed 
Sept. 19, 1938. 

For lubricating pumps, not. including 
grease pumps, lubricating tanks, air com- 
pressors, car washers, car hoists and lifts, 
and grease pumps. 

PERAVIA, Serial No. 410,705, Peravia S. A., 
Bern, Switzerland. Filed Sept. 17, 1938. 


For speed indicators, gauges, and com- 
passes, 





PARAPLANT, Serial No. 418,054. Paragon 
Oil Co., Ine., Brooklyn, N. Y. Filed April 


10, 1939. BUILD UP YOUR MOTOR OIL SALES WITH 


For lubricating oils and greases. 


STs SIZE Serié Yo, 417,837. Galen i : F i d M k ! 
Oil Corporation; Cincinnati, 0.” Filed Apri America’s riend-Makers: 


4, 1939. 

For motor oils. 

PENN-O-TEX, Serial No. 412.389. Penn- AS A SYMBOL OF FRIENDLINESS, Wm. Penn, that 200 Horse Power 
O-Tex Oil Company, Minneapolis, Minn. honesty and fair-dealing..no name in Motor Oil is refined expressly for all 
Filed Nov. 4, 1938. ener ‘ p 

For gasoline, lubricating oils and greases, America is better known than that of modern, powerful automotive, air- 
petroleum distillates. Wm. Penn, the great-hearted Quaker plane, marine and Diesel Motors... it 


and founder of Pennsylvania. provides the finest lubrication at a 
Back this great name with a motor comfortable profit-ratio to you... it is 
oil that has an equally famous record safe for the fastest and finest motors 


Truck Drivers’ Team Wins Radio 
Traffic Quiz 


LOUISVILLE, Ky.—“Don’t Be Sorry for making friends... under any and all temperature, speed 
Tomorrow. Drive and Walk Care- Back it up with a slogan that has sell- and load conditions. 
fully Today,” reads the latest in a ing-punch and customer conviction... If you are not enjoying the volume, 
series of street car dash cards the Back it up with Canfield’s modern _ the repeats, or the profits you have a 
Aetna Oil Service Inc. is running, in refining methods, plus a half century right to expect... investigate the 


co-operation with the Louisville Safety 
Council. The cards have created a 
valuable amount of good will for the 


of helpful recognition of marketers’ friend-making and business-building 
problems...and you've got a combi- possibilities of Wm. Penn. 


ceaie. gh Tietaet Senos elees nation that will inject THE CANFIELD OIL COMPANY 
company, said Herbert Taylor, adver- ne: satiate. tee mitiadeataiias 
tising manager. your motor ell sales sect mee angers —- 
All the company’s truck drivers are . eae eo geaee 
graduates of the Louisville Traffic 


School and three drivers, Messrs. THE CANFIELD OIL COMPANY, CLEVELAND, OHIO 
Houston, Williams and Wigginton, 


We are interested in marketing Wm. Penn, that 200 
were recently awa rded a piaque for . m a || n a Motor Oii. Send full particulars. 
the winning team of truck drivers in a 


Address 
a radio traffic quiz sponsored by the yeokomm fe) o14 eh 44 am lense) amelie 
Louisville Automobile Club. 





Signed 








Mid-Continent 


TULSA, June 19.—Advances in tank 
wagon gasoline prices reported by 
many major and independent market- 
ing companies in the middle west last 
week removed, according to some 
traders here, the one big factor that 
has been disturbing Mid-Continent tank 
car gasoline prices. The tank wagon 
advances “lifted somewhat the roof 
that has been holding tank car prices 
down,” as one refiner put it. 

No general advances were reported 
in Mid-Continent tank car prices last 
week. Demand against contracts was 
unusually heavy, refiners said. Few 
open spot sales were reported. An 
Oklahoma refiner reported buying 50 
cars of 67 octane gasoline which he 
said were to supplement his own out- 
put. 

Breckenridge natural gasoline prices 
were 0.125 cent higher with sales of 
Grade 26-70 reported at 2.75 cents as 
compared with 2.625 to 2.75 cents the 
previous week. 


Pennsylvania 


CLEVELAND, June 19. Purchase 
of 150 cars of “Q” gasoline and 65 
cars of ordinary U. S. Motor gasoline 
from western Pennsylvania refiners 
was reported by an _ out-of-state In- 
dependent refiner the past week. The 
refiner said he had been short of gaso- 
line since Memorial Day, even with 
his own plant running to capacity, 
and the purchases in Pennsylvania 
were made in an effort to build up his 
inventories. 

Kerosine, 45 w.w., was offered 0.125 
cent lower at 4.875 cents by two re- 
finers in the upper field last week, 
but aside from this no changes in 
quotations were reported by western 
Pennsylvania refiners. Movement of 
lubricating oils against contracts was 
heavy, refiners said. 


Gulf 


NEW YORK, June 19.-~ Gasoline 
prices at the Gulf were unchanged 
the past week, according to reports 
here. A sale of two cargoes of 68 oc- 
tane gasoline, 375 end point, at 5.125 
cents per gallon, for prompt lifting, 
was said to have been made for coast- 
wise shipment, but confirmation could 
not be obtained here. 

A Gulf refiner who had not been 
quoting No. 2 fuel oil said that he was 
back in the market and offering this 
grade at 3 cents per gallon. Other quo- 
tations reported for No. 2 fuel recent- 
ly had ranged from 3.125 to 3.25 cents. 

An inquiry for a mixed cargo of 
kerosine, gas oil, and two grades of 


12 


gasoline, for foreign shipment, was in 
the market but up to the end of the 
week the deal had not been closed, ac- 
cording to reports here. 

Unconfirmed reports of the sale of 
approximately 1,000,000 barrels of 
crude for domestic shipment, and 
750,000 barrels for foreign shipment 
were current, but details and confirma- 
tion could not be obtained. 


Eastein 


NEW YORK, June 19._-No changes 
in tank car gasoline prices were re- 
ported by suppliers along the eastern 
seaboard during the week ended June 
17. Interest of traders centered on the 
possible effect on tank car prices of 
the widespread tank wagon advances, 
in most cases amounting to 0.5 cent 
per gallon, made recently by a num- 
ber of eastern companies. 

While some suppliers said they did 
not look for any increase in tank car 
prices at this time, others said that 
the combination of inadequate returns 
for refined products and seasonal up- 
turn in consumption might well lead 
to advances in tank car prices corre- 
sponding to the tank wagon increases 
of the past week. 


Wax 


NEW YORK, June 19.—Prices for 
scale and fully refined wax were gen- 
erally unchanged at New York and 
New Orleans during the past week, 
according to reports of suppliers here. 
Some sellers said that certain grades 
of scale wax continued scarce, but that 
supply was adequate for present de- 
mand. 


Mid-Westean 

CHICAGO, June 19.—-The general 
0.5-cent advance in tank wagon gaso- 
line prices made by major companies 
in the middle west the past week ap- 
parently had little effect on tank car 
prices here, according to reports of 
refiners and tank car marketers. Aside 
from an 0.125-cent advance in tank 








N. P.N. Gasoline Index 


Dealer Tank 

ww. Oar 

Cents per Gal. 

Same TS) 6s eke: 9.67 a fs} 
Month ago ...... 9.51 5.66 
Year ago ....... 10.15 6.10 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 


























car quotations by one refiner, no 
changes in quotations were reported 
by Chicago sellers. 

Open spot gasoline sales reported 
last week by sellers here totaled 13 
cars of 70-72 octane and four cars of 
62 octane and below. Resale agents 
said supplies of 70-72 octane leaded 
gasoline were more readily available 
from refiners than they have been 
for some time past while offerings of 
62 octane and below continued to be 
somewhat limited. 


Fuel Ol 


CHICAGO, June 19.—Consumer de- 
mand for industrial fuel oils continued 
heavy throughout the past week, ac- 
cording to reports of tracers here. Con- 
siderable quantities of heavy fuel were 
being shipped from southern Illinois 
refineries to industrial centers in Ohio 
and Pennsylvania, reports indicated. 
One refiner reported reducing his heavy 
fuel quotations 2.5 to 5 cents per bar- 
rel to $0.65 of No. 5 and $0.35 for No. 
6, but aside from this no changes in 
quotations were reported. Movement 
was largely against contracts, sellers 
said. 

Domestic burner fuels were feature- 
less and prices generally were re- 
ported unchanged. 

* * * 

TULSA, June 19.—Work on farm-to- 
market and secondary roads has stimu- 
lated demand for heavy fuel oils suit- 
able for road use, according to re- 
ports here the past week. This, coupled 
with a slight increase in deliveries of 
heavy industrial fuels, has tightened 
supplies of heavy Mid-Continent fuel 
perceptibly, refiners said. 

Light fuels were inactive and little 
speculative buying interest was _ re- 
ported. Quotations were reported un- 
changed. 

* * * 

NEW YORK, June 19.—Fuel oil 
prices along the eastern seaboard were 
generally unchanged during the week 
ended June 17, ascording to reports 
of suppliers. Movement was said to 
be normal for this time of year, and 
except for No. 6, which continued 
scarce, supplies were said to be in 
good balance with demand. 

A large wholesale distributor re- 
ported buying two cargoes of No. 2 
fuel oil at 3 cents, one for June and 
one for July loading at the Gulf, for 
shipment to Baltimore. 


Port Charge Booklet Out 


WASHINGTON--A revised issue of 
“Port and Terminal Charges at U. S. 
Sea Ports,” as of Jan. 1, 1939, has 
been published by the Board of Engi- 
neers for Rivers and Harbors, War De- 
partment. 

Aside from port dues, it gives in- 
formation on pilotage, towage, dock- 
age, harbor dues, storage, and other 
services and charges at individual 
ports. It is available from the board 
at 2848 Munitions Bldg., Washington, 
BoC, 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days) unless otherwise staled. Prices in cents 
per gallon, ercept heavy fuel oils in dollars per barrel of 42 gallons, war and petrolatums in cents per pound in barrels, tank car lots, FOB refineries in 
districts designated, except where otherwise noted. Inter-refinery and erport prices nol included unless so slated in the respective markets. Federal, state or 
municipal fares not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are deter- 
mined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oi! specifications determined according to A.S.T.M. methods, unless otherwise noled 





Prices Effective June 19 June 12 | Prices Effective June 19 June 12 





. 
Gasoline Te rte 
CALIFORNIA (3c tax to be added if used in state) | CENTR AL WEST TEXAS (Prices to truck transports) 
Prices Effective June 19 June 12 U. S. Motor: U.S. Motor Gasoline: (Octane L-3) 
OKLAHOMA 54-58 gravity, for in- 62 oct. & below. ... h)4 25 h&k) 4 
U. S. Motor: (Octane L-3 state shipment a yh 9 25 7.00 9.25 63-66 octane patho e)5 00 e)4 é 
ose SS 9 9 9c - 54-58 gravity, for out- 66-70 octane....... e)5.125 e)5 > 
po = & below. ... ; =p : ore - <0 ; 4 | side state shipment. 7.00 - 9.00 7.00 — 9.00 see 
aha Seca eee ae ce 58-61 gravity, 375-400 ale: a E. TEX. 
20-72 oct... 11... «5.00 — 3.373 5.00 — 3.25 e.p., 65 oct. & above 6.65 — 96s F.t9 — 9 to U. S. Motor Gasoline, (Octane L-3) 
60-62. 400 e.p....... (h) 4.25 -4.375 (h)4.25 N. TEX. (b) TOTS OSE nc ccxsen el ‘ yg $.75 (h ‘ 625-4.75 
Se — — a OSS 60-62, 400 e.p........ 14.25 1) 4.25 
WESTERN PENNA. REFINERY QUOTATIONS U.S. Motor: (Octane L-3 
Bradford-Warren: 62 oct. & below... 125 50 4.25 $.50_ N. LA. (For shipment to La. & Ark.) 
Motor gasoline: ee EE : 625- 4 Sis $.625- 4 ig U. S. Motor: (Octane L-3) 
U.S) Motor (58-62 e450 cae pee ee 4 00 = 37 . 2 00 4 375 CI 62 oct. & below. ...(h) 4 25 ‘ 9 h) 4 25 & 7 
Min. 65 oct h) 6.25 -6.75 (h) 6.25 -6.75 60-62. 400 a5 7 h) 4.23 h)4.25 63-66 oct. . wee (@) £.50 —4.625(e) 4.50 —4.625 
Min. 70 oct... (e)6.50 e)6 50 ss 67-69 oct..........(@) 4.75 —4.875(e) 4.75 -—4.875 
“QO” gasoline h) 6.25 -6.75 (h) 6.25 -6.75 . ‘ ‘ ‘ P ; 70-72 oct.. 2. (0) 4.875-5. 375(e) 4.875-5.375 
bi KANSAS For Kansas destinations only 
Other districts: 1S : hes ae — 7 ; 
N reabtge " U.S. Motor: (Octane L-3 ARKANSAS  (F.o.b. Ark. plant of one refiner, for 
Motor gasoline: 62 oct. & below.... 4 50 5.00 4.50 5.00 | shipment to Ark. & La.) 
U. S. Motor (58-62° 67-69 octane.... 4 875 > 30 4 87 , > ee U.S. Motor: (Octane L-3) 
tg ere ce seein se - 5: 4S 3S res ee eee 62 octane & below. . $625 £50 
Q” gasoline 6.25 6 50 6.25 6 50 W. TEX. (b CE<GP GOB. 6 wav ces >. 00 £875 
CENTRAL MICHIGAN (a se pen ca ‘ 
Str.-Run Gasoline....  4.375- 4.625 4.50 — 4.625 U.S Motor: vena 5-3 “se 5 — OHTO  (S. O. Ohio quotations for statewide delivery 
U.S. Motor: (Octane L-3 62 oct. & below... .(h) #25 — 4.50 (h) 4.00 —4.375 and subject to exceptions for local price disturbances) 
-O. NEOLOE: clane L-o) 63-66 oct e475 e)4.75 70-72 octane ~ 9-- > 95- 
67-69 octane....... e625 e)6 50 GT-GS GMb. cc cccccucce h) 5.00 -5.50 (h) 4.75 -—5.00 (U-04 OCLANE. .....--- sic te aia 
70-72 octane...... 7.00 7.23 7.3 70-72 oct.. weer e&)5 50 h) 5.00 -—5.50 Continued on nert page) 











a) Prices FOR. Central Michigan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. (b) For shipment to Texas and 


New Mexico destinations: Group 3 prices quoted for northern shipment. (c) Excl’ding Detroit shipment e) One refiner quoting. (f) Two suppliers quoting. (g) To re- 
sellers holding licenses. (h) Two refiners quoting. (i) No quotations reported. (j) Peices discontinued. (k) Price for June 12 was by two reliners, instead of one 





MID-WESTERN TANK CAR MARKET 


Prices in this Midwestern Tank Car Market table are gathered from refiners and lank car marketers or brokers from their offices located in Chicago and the 
surrounding territory. While the prices are quoled on a Group 3 (Oklahoma) freight rate basis, this is in accordance with the custom of the oil industry which 
uses Group 3 as a price basis for the ease of comparing prices even when the material originates in another refining district. Generally when prices are quoled in 
this Chicago market, the origin of the material is not known al the time the quotation is given, oftentimes even with the quoting refiners who have refineries in more 











i than one refining district. All other gasoline prices are given by and for the particular refining district where the material is made and from which it is shipped. 
7 Prices Effective June 19 June 12 
Gasoline No. 6 ...... $0.35 -$0.45 $0.35 -$0.45 
Prices Effective June 19 June 12 » - i -. U. G. I. gas off....... 2.625-— 3.00 2.625- 3.00 
i. & Siete: Ce ie Fuel and Gas Oils Range oil...... ... 3.25 - 3.875 3.25 - 3.875 
ae —_ - = . , © T \ , 
62 oct. and below... 4.00 - 4.50 4.00 - 4.50 Prices Effective June 19 June 12 Chicago Naphtha and Solvent 
GB-OG G06 ok ceeds 4.375-— 4.50 4.375- 4.50 = 
US de, Se ~e 4.50 4.875 4.50 4.875 re , on ¢ 75 666 . 4 76 FOB Group 3 as quoted by two Chicago sellers) 
70-72 Ol... 6... 4.625- 5.25 4.625- 3.25 No. 1] straw.... 3.25 - 3.50 I 3.50 Stoddard solvent. ... 9.875 5.875 
K P | No. 2straw.... $.125- 3.50 3.125- 3.50 Cleaners’ naphtha .. 6 375 6.: 
3 SP . 2 875— 3.125 2.875-— 3.125 V. M. & P. naphtha 6 375 6.: 
erosine COs ss cacanca ue $0 965 $0.575-$0.70 Mineral spirits. . . 5.375 D.¢ 
41-43 gravity, wew.... 3.50 ‘125 3:36 4.125 Rubber solvent... 6 375 6 
42-44 gravity, w.w.... 3.625- 4.375 3.625- 4.375 Lacquer diluent... . 1. 3a 7 








Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended June 16, 1939) 


U.S. Motor, (Octane Number determined according to L-3 Method 


in Okla., Texas and Mid-Western Districts): June 12 June 13 June It June 15 June 16 
62 octane and below: 

Oklahoma wae , ; . 4.25 150 4.25 50 $4.25 50 4.25 1 50 §.25 1 625 
a) North Texas ..... ee. camite ; $25 1590 4.25 +50 4.25 £50 +.25 1 50 4.25 1.50 
West Texas. ... Sota d 4.00 -4 375 d) 4.00 —4 375 (d) 4.00 -4.375 d) 4.25 -4.50 d) 4.25 -4.50 
Mid-Western (Group 3 basis) aaa £00 1 50 + 00 1.50 1.00 1.50 + 00 150 1.00 +50 
63-66 octane: 

Oklahoma , Ser, Te 15" 75 + 50 4.75 150 4.75 50 $.75 1 50 1 875 
a) North Texas... . : $.623- 4.875 4.625-— 4.875 $.625- 4.875 $.625-— 4.875 $.625- 4.875 
West Texas. ..... ; ; b 4.75 b’4.75 b) 4.75 b)4.75 b)4 75 
Mid-Western (Group 3 basis) . . $.375- 4.50 1.375- 4.50 1.375- 4.50 1.375- 4.50 4.25 1.50 


67-69 octane: 








Oklahoma aia: ai $.75 5 09 4.75 5 00 $.75 > 00 +75 > OO 4.75 5.125 

a) North Texas. . ‘ . ; 4.75 -— 5.00 4.75 > 00 4.75 — 5.09 “ee > 00 4.75 — 5.00 

West Texas........ d) 4.75 -5.09 d\ 4.75 -5.00 d) 4.75 -5.00 d)5.00 -5.50 d) 5.00 -5.50 

Mid-Western (Group 3 basis). ... . 1 50 1 875 1 50 1.875 150 1 875 150 1 875 $.375- 4.875 

70-72 octane: 

rere ree ; , > 00 3.25 5 00 5.35 5.00 5.25 5.00 a 5.00 S, Sin 

a) North Texas . oe 5.00 > 375 5.00 » 375 5.00 - 5.375 >.00 — 5.375 ».00 - 5.375 

West Texas...... ee , d) 5.00 -5.50 d) 5.00 -5.50 d) 5.00 -5.50 b)5.25 b)5 25 

Kast Texas... ‘ a ‘ ; d) 4.623-4.75 dad) 4.625-4. 75 d) 4.625-4. 75 d) 4.625-4.75 d) 4.625-4.75 

Mid-Western (Group 3 basis re $.625- 5.25 4.625- 5.25 4.625- 5.25 4.625- 5.25 $.625- 5.25 
Motor Gasoline, 60-64 octane: 

New York harbor........ ; 5.73 6 25 5.75 -— 6.25 5.73 - 6.25 5.75 - 6.25 5.75 — 6.25 

Philadelphia district... . APe : 5.73 - 6.50 5.75 - 6.50 5.75 — 6.50 5.75 - 6.50 5.75 - 6.50 

Baltimore district = FR 6 25 5.75 6.25 e) 5.75 -6.25 5.75 6 25 5.75 6.25 
Motor Gasoline, 65 octane & above: 

New York harbor peewee - . , 625 - 6 35 6.25 — 6.35 6.25 - 6.35 6.25 — 6.35 6.25 - 6.35 

kk re ; ; 6 00 - 6.59 6.00 — 6.50 6 00 — 6.50 6 00 - 6 50 6.00 - 6.50 

Baltimore district. ..... oe : re 6 OD 70) 6 00 7.00 6.00 7.00 6 00 7.00 6 00 7 00 
U.S. Motor, 58-62°: 
Bradford-Warren (Western Penna b)t 50 b) 4.50 bi 4.50 (b) 4.50 

Other districts (Western Penna.) , nes 150 > 00 150 5 00 150 5.00 1.50 5.00 150 5.00 
Motor Gasoline, Min. 65 octane: 

Bradford-Warren (Western Penna. a ‘ ; d)6.25 -6 75 d) 6.25 -@.75 d) 6.25 -6.75 d) 6.25 -6 75 (d) 6.25 -6.75 
Motor Gasoline, Min. 70 octane: 

tradford-Warren (Western Penna. ; ree bi6 50 b6 50 bo. 50 b)6.50 b)6.50 
“QO” Gasoline: 

Bradford-Warren (Western Penna.) . pauean d) 6.25 -6.75 ad) 6.25 -6.75 d) 6.25- 6.75 d) 6.25 -6 75 d) 6.25 -6.75 

Other Districts (Western Penna ‘ , 6.25 - 6.50 625 - 6.50 6 25 - 6.50 6.25 - 6.50 6.25 - 6.50 














a) For shipment to Texas and New Mexico destinations: Group 3 prices are quoted on northern shipment. (b) One refiner quoting. (c) To resellers holding licenses 
- & e , 


d) Two refiners quoting. (e) Correction: Correct price for June | was 5.75-6.25c, instead of 5.25-6.25c as published on page 43 of June 7 issue thru’ typographical error 






































REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). 
except heavy fuel oils in dollars per barrel of 42 gallons, tank car lots, FOB refineries in districts desi D 
refinery and export prices not included, unless so stated in the respective markets. Federal, state or municipal tazes not included. Prices quoted 
apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor method, 

A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 


gnated, except where otherwise noted. Inter- 


Prices in cents per gallon 





Natural Gasoline 


_, (Prices to blenders on freight basis shown below. 
Shipments may originate in any Mid-Continent manu- 
facturing district.) 


Prices Effective June 19 June 12 
FOB GROUP 3 
Grade 26-70... (m)2.75 (m)2.75 


FOB BRECKENRIDGE 
Grade 26-70 


()2.75 (2.75 


CALIFORNIA (F.o.b. plants in Los Angeles basin 
75-85, 350-375 e.p. for 
blending....... 6.00 —- 6.75 6.00 - 6.75 
Kerosine 


WESTERN PENNA. REFINERY QUOTATIONS 
Bradford-Warren: 


45 gravity w.w....... 4.875- 5.00 5.00 

46 gravity w.w....... (e)5.375 e)5.375 
Other districts: 

45 gravity w.w....... ».00 — 5.25 5.00 5 25 
46 gravity w.w....... e)5.125 (h)5.125 

47 gravity w.w....... 5.25 — 5.50 4 5.50 
CENTRAL MICHIGAN (a) 

47-49 gravity w.w..... 5.00 - 5.20 5.00 — 5.20 
OKLAHOMA 

41-43 gravity w.w..... 3.75 25 °*3.35 4.25 
42-44 gravity w.w..... 3.875- 4.625 3.875- 4.625 
KANSAS (For Kansas destinations only) 

41-43 gravity w.w..... e)4.125 (e)4.125 
42-44 gravity w.w..... 4.125- 4.50 4.125- 4.50 
N. TEX. (b) 

41-43 gravity w.w..... 4.00 1.50 4.00 4.50 
N. LA. (For shipment to La. and Ark.) 

41-43 gravity w.w.....(h) 3.75 —4.125(h) 3.75 —4.125 
ARK. (F.o.b. Ark. plant of one refiner for shipment 


to Ark. and La.) 


41-43 gravity w.w.... 4.25 4.25 
CALIFORNIA 
40-43 gravity w.w.... 5.00 — 7.00 5.00 7.00 


Gas and Fuel Oils 


WESTERN PENNA. REFINERY QUOTATIONS 
Bradford-Warren: 


36-40 gravity........ (e)4.625 (e)4.625 
Other districts: (Excluding Pittsburgh District Prices 
36-40 gravity........ 25 4.25 
CENTRAL MICHIGAN (a 
P.W. Distillate....... 4.00 $50 1.25 1.50 
No. 3 gas oil, Str..... 3.75 1.25 1.00 4.25 
U.G.I. gas oil... ... 3.50 $00 3.75 1.00 
Fuel Oils (Vis. at 100): 
500-700 Vis........ 2.375- 2.50 2.375- 2.50 
300-500 Vis. a re 2.50 2.45 2.00 2.42 
100-300 Vis... . ate 20 2.40 3.25 
OKLAHOMA 
No. 1 prime white 3.875 


3.875 3.375 


No. 1 straw.... 375 ri 


~ 


375 


No. 2 straw..... 3.375 375 
No. 2 dark 3.25 25 
U.G.L. gas oil 3.25 25 





28-30 gravity fuel oil. . a) 

28-30 gravity zero fuel 2.50 3.25 2.50 —- 3.25 
24-26 gravity fuel... .(e) $0 85-$0 90(e) $0 85-$0.90 
14-16 gravity fuel. . (e) $0.70 (e) $0.70 

No. 6 fuel .......(h) $0.35-$0.45(h) $0. 35-$0. 45 
Range oil... e)3.625 (h)3. 625 


KANSAS (For Kans. destinations only). 


No. 1 p.w. fuel oil ie * 3.875 3.75 3.875 
10-14 gravity fuel oil.. $0.45 -$0 80 $0.45 -$0 80 
N. TEX. (b) 

No. 1 Prime white... . e) 3.75 (e)3.75 

N. LA. (For shipment to La. and Ark.) 

20-24 gravity fuel... . .(e) $0 95-$1_05(e) $0.95-$1 05 
16-20 gravity fuel... .(e) $0. 75-$0 85(e) $0. 75-$0 835 
10-14 gravity fuel. . e) $0 65- $0. 75(e) $0. 65-$0.75 


ARK. (F-.o.b. Ark. plant of one refiner, for shipment 
to Ark. and La. 


no. 2 feel... ...... 3.375 3.375 
28-30 gravity gas oil, 

rT er ree 3.125 3.125 
Tractor Fuel......... 14.625 })4.625 





Prices Effective June 19 June 12 
CALIFORNIA 

San Joaquin Valley: 

Heavy fuel. ......... $0.50 -$0.75 $0.50 -$0.75 
Light fuel........... $0.70 -$9.85 $0.70 -$0.85 
Diesel fuel (per gal.).. 2.25 4.00 2.25 4.00 
Stove dist. (per gal.).. 2.75 - 5.00 2.75 - 5.00 


Los Angeles: 


Lt A. See $0.50 -$0.90 $0.50 -$0.90 
Light fuel. ...... ... $0.60 -$1.00 $0.60 -$1.00 
Diesel fuel (per gal.).. 1.75 4.00 1.75 — 4.00 
Stove dist. (per gal.).. 2.00 - 5.00 2.00 — 5.00 


San Francisco: 


Heavy fuel.......... $0.95 $0.95 
RAght feel... 2.0.50 $1.05 $1.05 
Diesel fuel (per gal.) . . 4.50 4.50 
Stove dist. (per gal.).. 5.50 5.50 


_ Nole: All above heavy fuels meet Pacific specifica- 
tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 
and stove distillate, spec. 100. 


Neutral Oils 


WESTERN PENNA. REFINERY QUOTATIONS 
Viscous Neutrals No. 3 col. (Viscosity at 70° F.) 
200 Vis. (180 at 100°) 420-425 fl. 


Pie. shas pepe ee (e) 19.50 (e)19.50 
ee ee (e) 18.50 (e) 18.50 
SS Sri (e) 18.00 (e) 18.00 
| Sera s 16.50 -17.00 16.50 7.00 


150 Vis. (143 at 100) 400-405 fl. 


a EE (e) 18.50 (e) 18.50 

BOGS. hb cicsancs, Rec (e)17.50 

15 p.t ieee ees. Ae (e) 16.50 

ok Sere re 14.50 -15.50 14.50 -15.50 
SOUTH TEXAS 
Vis Color 
Pale Oils: (Vis. at 100°F ) 

100 No. 14-2%..... 4.50 - 5.00 4.50 - 5.00 
a es eae 6.00 — 6.25 6.00 6.25 
B00 Tie, 2-3. 605% 6.50 - 6.75 6.50 -— 6.75 
500 No. 24%-3..... 7.50 - 7.75 7.50 - 7.75 
reo eS eee 8.00 — 8.25 8.00 — 8.25 
1200 No. 3-4......... 8.375-— 8.75 8.375- 8.75 
2000 Na. @.... 2... . 8.50 - 9.25 8.50 — 9.25 
Red Oils: 

200 Na. $6......... 600 = 6:25 6.00 6.25 
B06 No. B-G......565% 6.50 6.75 6.50 6.75 
500 No. 5-6......... 7.50 ree s 7.50 7.39 
750 No. 5-6..... oo Se — 22235 8.00 8.25 
bo BON = 8.375- 8.75 8.375- 8.75 
2000 No. 5-6.. 8 50 9.25 8.50 9.25 


Note: Red oil prices cover oils with green cast; blue 
cast red oils are slightly lower in some cases. 


MID-CONTINENT 
basis). 
Pale Oils: 


Vis. Color 


(Vis. at 100° F.; F.o.b. Tulsa 


(0 to 10 P.P.) 


60-85—No. 2....... 5.50 5.50 
86-110—No. 2...... 6.00 6.00 
150—No 3...... 9 00 9.00 

| ee. ee eee 9 50 -10.00 9.50 -10.00 
200—No. 3.. 10.00 -10 50) 10.00 —-10.50 
250—No. 3.. 11.00 -11.50 11.00 —11.50 
280-——No. 3 12.50 12.50 
300-—No. 8 13.00 13.00 
Red Oils: 

180—No. 5 (e)9 00 (e)9 00 
200—No. 5 9 00 — 9.50 9.00 — 9.50 


280—No. 5...... .(h) 11 .50-11.75(¢h) 11.50-11.75 
BOP EE Dos as ccs cas (h) 12.00 (h)12.00 

Note: The following oils, of 15 to 25 p.p., are 
generally quoted these amounts under 0-10 p.p.; 
viscous oils, 0.5c; non-viscous, 0.25c. Viscous oils 
(150-300 vis.), No. 4 color, generally are quoted 
0.5¢ above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 
(e) Pale Oils 0 to 10 p.p. 


Vis. Color 
60-85—No. 2....... 7.29 1.2 
86-L10—No. 2...... 7.75 7.49 
150—No. S.....<6+ i 9 00 9.00 
180—No. 3.......... 10.00 10.00 
200—No.:3........ ; 10.50 10.50 
250—No. $.....00° ; 11.50 11.50 








Prices Effective June 19 June 12 
CHICAGO (Continued) 

(e) Red Oils: 

ee ee 9.00 9.00 
ee 9.50 9.50 
250—No. 5... ....0.. 10.50 10.50 
280—No. 5.......... 11.50 11.50 
SOO INOL SB . ... cose 11.75 He 


Note: Viscous oils, 15 to 30 p.p. are quoted 0.5c 
lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
to 30 p.p., 0.25c lower. To obtain delivered prices in 
Chicago, add 0.25c per gal. 


Cylinder Stocks 


MID-CONTINENT 
Bright Stocks: 


(F.o.b. Tulsa basis) 


190-200 Vis. at 210° D. (e)19.00 (e) 19.00 
150-160 Vis. at 210° D: 
0t0 10 pp... ..... 14.25 -16.00 14.25 -16.00 
10 to 25 DM... 65.58 13.50 -15.00 13.50 -15.00 


25 to 40 p.p (h) 13. 25-13.50(h) 13.25-13.50 


150-160 vis. at 210° E. 12.50 -14.50 12.50 -14.50 
120 Vis. at 210° D: 
AO (h)13.75-14.50(h) 13.75-14.50 
25 to 40 p.p........ (@)12.75 (e)12.75 
600 S.R. Dark Green.. (e)5.50 (e)5.50 


600 S.R. Olive Green. .(h) 7.00 —-7.50 (h) 7.00 —7.50 


i ee (e) 12.50 (e) 12.50 
a ee (h )3.50 —4.00 (h) 3.50 —4.00 


(e) CHICAGO (Viscosity at 210°) 
Unfiltered Steam Refined: 


ree ery 9.00 9.00 
BEE eer rare 10.00 10.00 
DN Sta saineness ouwas 11.00 11.00 
Bright stocks, 160 vis. at 210. No. 8 color: 
Oto 10 pp........ 18.75 1S..7> 
i eee 14.75 14.75 
30 to 40 p.p........ 14.25 14.25 
E filtered Cyl. Stock. . 13.50 13.50 


Note: To obtain prices delivered in Chicago, add 
0.25c per gal. 


WESTERN PENNA. REFINERY QUOTATIONS 


600 S.R. filterable.... 8.00 -10.00 8.00 —-10.00 
eer 10.00 -11.50 10.00 —11.50 
ere 10.50 -12.00 10.50 —12.00 
is cares 0cees 13.00 -14.00 13.00 —-14.00 


Bright stock, 145-155 vis. at 210°, 540-550 flash, No. 
8 color: 


WU «sa ow es ..eee 18.50 -19.50 18.50 -19.50 

15 Ss Se oe ar 17.50 -18.50 17.50 -18.50 

25 p.t.............-- 15.50 -16.50 15.50 -—16.50 
Petrolatums 


WESTERN PENNA. (In bbls., carloads; in tank 
cars, 0.5¢ per Ib. less. One refiner reports he equalizes 
freight with nearest refinery to destination). 


Snow White......... 5.875- 6.125 5.875- 6.125 
Be, WED ois s0cese 4.875- 5.125 4.875-— 5.125 
Cream White... 3.875-— 4.125 3.875-— 4.125 
Light Amber..... 2.50 2.50 
MI eas ss eee 2.25 2.25 
| Se are ae §©=©—RSPLEZS (e)2.125 


Wax 


WESTERN PENNA. REFINERY QUOTATIONS 
In bbls., carloads, New York. 


122-124 A.m.p., w.c. 


OT Serre (h) 3.00 (h)3.00 
124-126 A.m.p., w.c. 

EEGs 50s casews oats 3.00 3.00 
OKLAHOMA (In bbls. or burlap bags, carloads) 
124-126 A.m.p., w.c. 

Ror ree (h)3.00 (h)3.00 


CHICAGO (FOB Chicago district refinery of one 
refiner, in bags or slabs loose, carloads. Melting 
points are E.M.P. (A.S.T.M.) methods; add 3° F. 
to convert into A.m.p. 
Fully refined: 

122-124 (bags only 


4.25 4.25 
> > ae 4.35 4.35 
2. er 4.70 4.70 
SO: Sere 5.00 5.00 
co ee 5 §.25 5.25 
ree ee 6.00 6.00 











_ (a) Prices FOB. Central Michi 
New Mexico destinations: Group 


holding licenses. (h) Two refiners quoting (j) For shipment to Ark. points only. 


gan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. (b) For shipment to Texas and 
3 prices quoted on northern shipments. (c) Excluding Detroit shipment. (e) One refiner quoting. (f) No quotations reported. (g) To resellers 
(k) Two suppliers quoting. (1) Quotations. (m) Sales. 




















NATIONAL PETROLEUM NEW: 














TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnote. Gasoline 
tares, shown in separate column, include \e federal, and stale tares; also city and county taxes as indicated in footnotes. Kerosine — waqon prices also do not include taxes: 
kerosine tares, where levied, are indicated in footnotes. Dealer discounts are shown in footnotes: for commercial consumer discounts. see NPN for March 29. April 12, April 19 and 
June 7, 1939, or write to NPN. These prices in effect June 19, 1939, as posted by principal marketing companies at their headquarters offices, but subject to later correction. 





AY “a > Harrisburg 7.5 9 5 10.5 Mobile. Ala 9 65 *9 
S. O. New Jersey Williamsport. . 8 9.5 5 10.5 Montgomery. Ala 1005 8 *9 
engl he a Ss 9 5 10.5 Atlanta, Ga 15 (8 7 
* ilmington.... 5 5 9 75 . . RS ~ 
(Regular Grade) Sicines Mites - oe 7 79 A a a. u : 8 7 
- , “aap 4 “im - -? acon, ’ ’ ‘ ‘ 
Consumer Gaso- Kero- Springfield, Mass 9 3 1 m4 Ss; h - 95 - 7 
; ° avannah, Gra > rs 7 
Tank Dealer line sine Worcester, Mass 85 t 7 lle, Fle ) 7.5 8 
’ - =” wr : - : Jacksonville, Fla iT 7.5 
Car T.W. Taxes T.W. Fall River, Mass 85 1 ri Miami, Fla 10 7.5 8 
*Atlantic City, N. J... 6.9 8.7 4 7 Hartford, Conn 9.2 t 6.5 Pensacola, Fla. . 10 7.5 *9 
*Newark, N.J........ 6.9 8.7 . 7 a beng -— B.25 1 7 Tampa, Fla. . 10 7.5 8 
- - or © Tov » e ® ‘ . ° 
Annapolis, Md settee és 85 9 35 4 8 Seay & 8 ~ ' o.9 Discounts to all tank wagon consumers: Effective 
Baltimore, Md oe 8.75 5 8 Atlantic City, N. J. 8.2 4 d . 
Cuaedionds ahaa 63 lis , 10 Camden, N. J 8 1 1 b. Jan. 4, 1987, thru territory, on Crown gasoline, 3c 
Washin reem D.C wee See rh - 95 Trenton. N. J... 8° A : ver gal. below consumer t.w. price; on Kyso, 2.5c 
ashington, C..... oF oe. =a Sat > ell ie 2 a velow, regardless of quantity purchased, per month 
Danville, Va 8.45 10.95 6 12.9 Annapolis, Md 9 35 5 95 - ag - 
a“. oe ana 9 75 11 = Baltimore. Md 8 75 P 8 *Tares: In the tax column is included these city 
Pete Ae : Oy ea 753 10 03 ¢ ll 2 Hagerstown, Md.. 9 85 - 10 and county gasoline taxes at the following points: 
etersburg, Va....... f.00 >» 6 s Rict vs p ™ Mobile, 2c city; Birmingham, le city; Montgomery, 
Richmond, Va 7.55 10.05 6 10.7 ichmond, Va... 10.05 6 10.7 : 
R ie. Va......... & 11.25 6 Hi Ww ilmington, N. C. 9 85 7 10.8 le city and le county; Pensacola, le city. Georgia 
ROGHOES, VA... .. ++ nee = ; z ‘ = be! m and Montgomery, Ala. have kerosine taxes of Ic 
Charleston, W. Va 8.05 10.55 6 12.6 Brunswick, Ga... 8.5 7 «*10.5 ie ae . : 
‘ : oT ; a ae <a al Jack ille, Fl . per gal., and Mississippi 0.5c, not included in above ' 
Parkersburg, W. Va... 7.35 9.35 6 11.2 acksonville a.. 8.5 8 10 prices 
Wheeling, W. Va 8.35 10.25 6 53.2 *Georgia has kerosine tax of le per gal i 
n » WW. Va..... . ~ 0 é é per gal., not in- 
Charlotte, N. C. coeeee 8.4 10 A 7 ll 8 cluded in above price. — - 
Hickory, N.C. 8.95 11.45 7 12.3 Discount to undivided dealers: Dealer t.w. less a O. Indiana 
Mt. Airy, N. Cc. 8.8_ 11.3_ 7 12.2 0.5¢ per gal. except in Georgia and Florida, dealer : n 
a Ne a  Oratuld's : _ _ = 7 7 : t.w. and undivided dealer price is same. Red a —— 
alisbury, ! 5 0.95 7 Stanoline hird Grade) 
Charleston, S. C. 7.20 S.7% 7 10.6 R > 
ed Dealer Prices 
Columbia, s. Cc. $3 WwW. j%t 11.6 r Cc 
: N ‘rown — —~ Gase- Kero- 
Spartanburg, S.C..... 8.95 11.45 7 12.4 | S. O. Ohio C 
’ | . ‘ons. Red Stano- line sine 
iscount to undivided dealers: thru territory, excep Ss . T.W. Crown lind Taxes T.W. 
Di tt divided deal thru t t Sohio X-70 ¢ 1 Fiws lind T rw 
New Jersey points, which see in “Note” below: : sisi amma Chicago, 101 111 91 7.9 1 10 
Dealer t.w. price _ 0.5¢ ve gal. (Regular Grade) Decatur, 11) li.} 9.6 8.2 4 10 
*Effective Dec 1938, S. O. New Jerse sted : ; . = ’ 1 
WHective Dec. € ersey pos Con- tDiv- Gaso- Kero- Joliet, 1 11.1 96 8&1 1 10 
a minimum retail aca Be of 11.2c thru New sumer ided line sine Peoria. Hl mht @6 ¢} 1 10 
Jersey, except Trenton area and Cumberland county. W. Dir. {S.S. Taxes T.W. Quincy, Tl 109 94 73 1 o8 
‘ Note: es hile ae posted — a at Ohin: Sintenida 10.5 95 125 5 «12 Indianapolis, Ind 118 103 o8 - #107 
tlantic City and Newark, N. J., dealers will pay a Akron. ; 10.5 8.5 10.5 5 *8 5 Evansville, Ind Il 6 101 9 6 > *10.5 
net price of 8.2c per gal. for Essolene. Dealers Caachi 105 9 Ws5 5 ¥*12. South Bend, Ind 121 106 1 > *10 
—- Le marked —_ Pen Essolene -_ Cine. 10 5 95 125 5 *]> Detroit. Mich 9 6 8 1 76 1 7 7 
Standarc¢ 1ite gasoline will pay 7.7c¢ per gal. | Columbus... 10 5 9 1S 5 *]2 Grand Rapids, Mich. 10.5 9 8.5 i) 97 
eee ithe t: 1 ff ice fi 95 gals Dayton..... 10.5 9 1.5 5 12 Saginaw, Mich 11.8 9 6 8.6 1 93 
vighet crates eee : be o t t.w. es (Bal ga ee Marietta. 10.5 9 AE-S 65 *12 Green Bay, Wis 11.9 10.4 8 8 5 10 8 
or more, under contract thru territory (Ba timore Portamouth 10.5 95 125 5 #19 Milwaukee, Wis 10 9 o4 8 3 4 10 2 
City contract not necessary) except no discount in Toledo 105 85 11 = «12 La Crosse, Wis 115 (10 95 4 10.4 
state of New Jersey. Youngstown 10.5 9 11.5 5 *11 5 Minneapolis-St. Paul 11.5 10 9.5 , 10.4 
, . Duluth, Minn 11.9 104 99 , 10.8 
Renown Gasoline Mankato. Minn 1.5 = «210 95 94 
= 7 oy Third Grade eas * 
~ VY 290 » pane . Des Moines, la 10906 69.4 68.9 ' 9.8 
Socony-Vacuum Oil Co., Inc. Cilicia. te “aaa & Slammer Ss 22 oe 2 ee 
(S. O. New York Division) mo + 5 8.5 7 5 5 Mason City, la 11.3 9 8 7.4 4 *10.2 
~ P incinnati 0.5 9 ~~ os St. 1 is. Mo 10 7 92 8 1 g 
Ss I : - S ot. Louts, ‘ 
se ee Cleveland 10 ° 9.9 12 >» 2 Kansas City, Mo 10 4 8.9 7.9 1 8 
(Regular Grade) Columbus 10.5 9 11 5 5 St. Joseph, Mo 10.4 8.5 8.9 o.% £3 
Con- **Split”’ ? Dayton 105 69 W.5 5 Fargo, N. D 2.7 RES 3O.2 1 11 6 
sumer Deal- Gaso- Kero- Marietta. 10.5 7 F859 09 Huron. S. D 12 10.5 10 > 10.9 
ass — ~~ — e- 9.5 12.5 5 Wichita, Kans... 9.9 7.6 6.5 1 7.4 
Car T.W. Taxes T.W. oledo 10.5 8.5 ll 5 _ ¥ es x a 
Metropolitan N.Y. City: Youngstown 10.5 9 1.5 5 *Taxes: in the tax column is included these city 


Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 


and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, le city tax. Kerosine 
taxes: Indiana has 4c, Towa 3c per gal. state tax, 


Note: Prices a other Ohio points may be obtained 
by writing NPN 


*Ohio has kerosine tax of lc per gal., not included 


Queens 68 85 «5 6.75 in eave pelean. not included in above prices. 
Borough of Rich- tThis price also to authorized agents, exclusive of ~ . T 
mond (Staten Is.) 6.8 8.5 *5 6 75 0.5¢ rental. - : ~ Me QO. Nebraska 
aes Y e's 6 2 > — - at ee ee ae a Standard Red Crown Gasoline 
nghamton, N. ri > i discount lo undivided dealers: 0.5c less than divided . 
Buffalo, N 7.4 1.05 § 29 dealer t.w. (Regular Grade) 
Jamestown, N. Y 7 8.5 5 7.5 Gaso- Kero- 
Plattsburg, N.Y i.e 9.8 > 7.5 line sine 
Rochester, N.Y 7.6 9 5 aca 7 r.W. Dealer Taxes T.W. 
Syracuse, N. ¥ 2 -3o © ie S. O. Kentucky Omaha, Neb 115 10 6 03 
Danbury, Conn. i.s 9 1 Me % McCook 19 9 6 9 
gp —— zl - 2 ! 6.50 Crown Gasoline Norfolk 11 99 6 9 
, ave ‘ =x ¢ ” > 2 
* mle ag = =| 9 ri = (Regular Grade) North Platte 12.3 0 8 6 + l 
Portland, Me 6.7 8.7 5 6.75 Con- Gaso- Kero- Scottsbluff l2 ’ 
Boston, Mass 67 8.25 1 6.5 sumer Net line sine 
Concord, N. H 7 9.8 5 7.5 PW. Dir. Taxes T.W. see 
Lancaster, N. H 8.3 10.7 5 8.5 Covington, Ky 11.5 8.5 6 9.5 Ss, oO. Louisiana 
Manchester, N. H 7.4 9.4 5 7.25 Lexington, Ky 13 10 © 10 
Providence, R_I 6.7 8.5 i 6 a Louisville, Ky 12 9 6 9 Essolene 
Burlington, Vt 7.2 8.5 > 7.29 Paducah, Ky 12 a 6 9 (Regular Grade) 
Rutland, Vt 7.6 8.5 ) 7.5 Jackson. Miss 1S 85 - x9 ‘ wate Ceci 
° : 2 : - - - - onsume ¥ ond Pp mal 
*Plus 2% city sales tax computed at time of Vicksburg, Miss UL 5 85 7 *8.5 Tank Deales Une sta 
each sale. | Birmingham, Ala 12.5 95 +e 8.5 Pe TW. T TW 
; pi a ia sas . : e - - rs lar a axes awe 
Discount to undirided dealers: 0.5c less than “‘split Mobile, Ala 11.5 8.5 9 8.5 , i o 76 - « ‘ 
dealer t.w. | Montgomery, Ala 12.5 95 *Q eg 5 Little Rock, Ark 7.25 ».75 7.5 ,? : 
Atlanta, Ga 13.5 10.5 7 «8 a 4 6.75 . 25 : 3 5 
Augusta, Ga 12.5 9.5 7 *g Jaton Rouge, La 6 75 25 5 
. M M4 ac a e fad - i >» f a Qg 95 *10 *Q 
t é by) ao Macon, Ga 11.5 8.5 7 *y New Orleans, La. 6 75 25 ? 
Atlantic Refining | oo... oa Lake Charles, Lua 673 9233 8 M15 
Atlantic White Flash Jacksonville, Fla 11.5 8.5 8 8 Shreveport, La 5.5 8 - 8 30 
Gasoline Miami, Fla 11.5 8.5 8 8 vee ae a as 5 : “4 
" . Pensacola, Fla 11.5 8.5 *9 8 ristol, Lenn... oes 20 2 : 
- (Regular Grade) } Tampa, Fla 11.5 8.5 8 8 Chattanooga, Tenn... 9.5 MB 8 14 , 
Commer- ; ; ‘ Knoxville, Tenn. ..... 10 12.5 8 14.5 
, , a 8 Kero- Kyso Gasoline Masshia, Teas... "? 10.5 8 il 
Tank Dealer line sine (Third Grade) { Nashville, Tenn...... 9 52.5 8 12 
, , bs TW. Canes r.W. Covington, Ky 10 7.5 6 *Taxes: New Orleans gasoline tax includes 7c 
Philadelphia, Pa 7 8.5 5 10 Lexington, Ky 11.5 9 6 state, le federal, and 2c parish tax. Louisiana has 
Pittsburgh. .... 0s 9.9 5 10.5 Louisville, Ky 10.5 8 6 kerosine tax of le per prt in addition New Orleans 
Allentown. . ' 7.5 9 5 10.5 Paducah, Ky 10 7.5 6 has Ic parish tax, none of which are included in above 
EE ; 8 9 5 10 Jackson, Miss 10 72 az prices. 
Scranton. rag » 5 10.5 Vicksburg, Miss 10 ee 7 Price basis to dealers: Undivided dealers get 
Altoona... . 8 8.5 Ss) 10.5 Birmingham, Ala 10.5 8 *8 dealer price, less 0.5c. 





Above prices include these inspection fees on both gasoline and kerosine unless otherwise yom ified, per gallon, figured on basis of 50 gallons per barrel: 
Alabama, 1 /40c on gasoline, 1 /2c on kerosine; Arkansas, | /5c per gal. in a single barrel, 1 /20c per gal. in bulk; Florida 1 /8c; Ilinois, 3/100c; Indiana, 1 /5e per gal 


in lots up to 25 bbis.; 2 /25c per gal. in lots of 25 bbls. or more; Kansas, | /50c, (3 /50c can be aoe to meet — tion department expe nses) ; Louisiana, 1 /32c; Minne- 
25¢; ; Missouri, 3/100c; Nebraska, 3 /100c; Nevada, gasoline, | /20c; North Carolina, 1 /4c; North Dakota, 1/20c; Oklahoma, 2 /25c per gal. lots of more than 50, in 


sota, | 
; Tennessee, 2 5c; and Wi et hy 3/100c. 






bbls., 1 /5e in lots less than 50 bbls.; South Carolina, 1 /8c; South Dakota, 1 /10c; 
Kerosine inspection fee only: Lowa, 3/50c; Mic higan, 1/5e per gal. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, ana service station prices for gasoline do not include taxes} they do, however, include ins 
fares, shown in separate column, include \c federal, and state fares: also citv and county tares as indivaled in Sootnetes. Ke 


kerosine taxes, where levied, are indicated in footnotes. 
June 7 


clion fees as shown in general foutnole. Gasoline 
rosine lank wagon prices also d» not include tares: 


Dealer discounts are shown in footnotes; for commercial consumer discounts, see NPN for March 29, A pril12, April19 and 


1939, or write to NP N. These prices in effect June 19, 1939, as posted by principal marketing companies at their 


headquarters offices, but subject to laler correction. 





Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 
Gaso- Kero- 


line sine 
*T.W. S.S. Taxes T.W. 
Dallas, Tex 9 13 > 8 
Ft. Worth, Tex 9 13 5 7 
Houston, Tex 9 13 5 8 
San Antonio, Tex 9 13 3 8 


U. S. Motor Gasolin 
(Third Grade) 
6.5 a 


e 


Dallas, Tex 


ates deiate 5 
Ft. Worth, Texas... .. 6.5 5) 
Houston, Tex........ 6.5 5 
San Antonio, Tex..... 6.5 5 


Thriftane 
Leaded, 67 Octane, Purple Gasoline 


Dallas a | il > 
Ft. Worth 8 1 a) 
Houston % 11 > 
San Antonio : i 11 > 


*These tank wagon prices apply to all classes o 
dealera and consumers. 


Continental Oil 


Conoco Bronz-z-z (Regular Grade) 


yaso- Kero- 
Deal- line sene 
177.8. er, Vaxes T.W 
Denver, Col ll 5 11.5 
(rrand Junction, Col. 13.5 5 15 
Pueblo, Col 11.5 5 9 
Casper, Wyo 12.5 5 11.5 
Cheyenne, Wyo 10.5 5 13 
Billings, Mont 12.5 6 13 
Butte, Mont 14 6 15.5 
Great Falls, Mont 13.5 6 13.5 
Helena, Mont 14.5 6 15.5 
Salt Lake City, Utah. 12.5 2S 5 lo 
Boise, Ida 116 11 6 6 18 
Pwin Falls, Ida 15.1 15.1 6 18 
Albuquerque, N. M 105 10 5 to.5 
Roswell, N. M 9 9 f6.5 8 
Santa Fe, N. M 10.5 10.5 *7 10 
Ft. Smith, Ark 95 > 7.5 
Little Rock, Ark 9 75 r oe 8 
Pexarkana, Ark 95 > 8 
Muskogee, Okla t > 7 
Oklahoma City, Okla. 8 5 65 
Pulsa, Okla % > rd 
Demand Gasoline 
(Third Grade 
Denver, Col 10 > 
CGrrand Junction, Col 12.5 > 
Pueblo, Col 10.5 > 
Casper, Wyo 2:5 > 
Cheyenne, Wyo 95 > 
Billings, Mont a5 6 
Butte, Mont It 6 
(ireat Falls, Mont 10.5 6 
Helena, Mont 13.5 6 
Salt Lake City, Utah. 1105 115 > 
Boise, Ida 13.6 13.6 6 
Twin Falls, Ida 14.1 14.1 6 
Albuquerque, N. M. 8.5 8.5 16 5 
Roswell, N. M 8 8 to 5 
Santa Fe, N. M 95 95 7 
Ft. Smith, Ark 7 > 
Little Rock, Ark 7.5 4.3 
Texarkana, Ark 7 > 
Muskogee, Okla 7 9 
Oklahoma City, Okla 7 5 
Pulsa, Okla 7 > 
fIncludes city tax of 0.5c¢ 
“Includes le city tax 
tPrices are in t.w. deliveries to cousumers and 


dealers 

**Prices include O.le to cover 
bridges 

HVT ow. price in all states except Utah, Idaho and 
New Mexico is to consumers and dealers 


S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


t-mill tax for toll 


rw S.S.  Tases T.W. 
Seo Franciaco, Cal. i3 § 145 4 as 
Los Angeles, Cal..... 13 14 4 10 
Fresno Cal ...... 45 is § 4 25 
Phoenix, Ariz ..... = 5 16 5 6 2 5 
SN arr ee 35 16 5 5 13.5 
Portland, Ore ...... 14 15 6 3.5 
Seattle Wash. ...... 14 15 6 Tl3 5 
Spokane, Wash... .. 5.5 16.5 6 16.5 
Tacoma, Wash...... 14 15 6 13.5 

Flight Gasoline 

(Third Grade) 
San Francisco, Cal... .12 13 4 
Los Angeles, Cal...... 115 2.5 4 
eae 13 14 7 
SR NOW sc dncvcccca 14 15 3 
Phoenix, Ariz....... 11 12 6 
Portland, Ore........12 5 13 5 6 
Seattle, Wash. ...... 125 3.5 6 
Spokane, Wash..... 14 15 6 
Tacoma, Wash....... 12.5 13.5 6 ; 

*Arizona has kerosine taxa of 5c per gal., not 


included in above prices 


I 
| 
| 








tWashington has 0.25c per gal. tax on kerosine 
sales, not included in above prices. 


Discount to 100% dealers, thru territory, off posted 
t.w. prices, ongasolines: on Standard Ethyl, Standard 
Gasoline and Stanavo Aviation, 3c per gal.; on 
Flight gasoline, 2c. 

Canada 
PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
3-Star Imperial Gasoline 


(Regular Grade) Kero- 

Gasoline sine 

Tew. Taxes T.W. 

Hamilton, Ont....... 15 8 15 5 

Toronto, Ont......... 15 8 13.5 
Brandon, Man.......2 7 22 

Winnipeg, Man.......19.5 r é 20.5 
Regina, Sask......... 19 4 21 

Saskatoon, Sask. .....21.3 7 233 

Edmonton, Alta...... 195 7 21.9 

Calgary, Alta........16.5 7 18.5 
Vancouver, B. C...... 16 7 23 

Montreal, Que........14 8 14.5 

St. John, N. B....... 13 5 10 ye 

Halifax, N.S.. 13.5 10 17.5 


Discounts to undivided dealers, le off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 
Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 


Ss. O. OHTO 
Thru Ohio 


Fsso Aviation 
Consumer Gasoline 
rt 2 Taxes 
Ce is:3 5 
SO Cotame. . oso. c cece 16.5 5 
Di GOURNG. 65.5 50s ccaue iF 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 

S O. INDIANA 
Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Chicago, Ill......... 149 

Detroit, Mich....... 16 5 4 
Milwaukee, Wis..... S10 5 
Minneapolis, Minn... 15 3 5 
St. Louis, Mo errs 3 
Kansas City, Mo.... 14 2 4 
OS A Sea 165 4 
seeren, &. D....<4.0. 15 8 5 


*Includes le city tax. 
HUMBLE OIL & REFINING CO. 
74 Octane Aviation Gasoline, Clear 


Tank Car 
POS Baytown, Tex... ...c..ccsssescsss 8.5 


CONTINENTAL OIL CO. 
Conoco Special Gasoline 


Dealer Gasoline 
Price Taxes 
Denver, Colo........ 45 5 
Cheyenne, Wyo..... 15 5 
Helena, Mont...... 2 6 
Salt Lake City, Utah 17.5 5 
Albuquerque, N. M...14 *6 5 
*Includes city tax of 0 5c. 


S. O. CALIFORNIA 
Stanavo Aviation Gasoline 
Lc OS 

Phoenix, Ariz....... 73§ 6 
Los Angeles, Cal..... 15 ‘ 
San Francisco, Cal....15 5 4 
Reno, Nev.......... ‘7 5 5 
Portland, Ore....... 16 6 
Seattle, Wash. ...... 16 6 
Spokane, Wash...... 19 6 


Nole: For discounts, etc., see note under Staadard 
and Flight gasoline above. 


Naphtha (In Tank Wagon) 
Ss. O. NEW JERSEY 
Posted Tank Wagon Prices 


Mineral 
Spirits Vv M.&P. 
Scie, A ee ee 7S 15.5 
Baltimore, Md............. is..5 : 
Washington, D.C.......... 15 pea 
Discounts: Buyers taking following quantities 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5e higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington. 2c off to contract buyers. 


SOCONY-VACUUM OIL Co. 


oy Ae eee 10 5 12 
WINOW. COPE TORY. ccc cceess 95 10 5 
i oe, Se Ae 12 2 
ES Se eee 12 14.5 
eT ll ll 
Bridgeport, Conn .......... ll 11 5 
Hartford, Conn............. 10 5 ll 
Providence, R.1............ ll i2 








*Prices apply to consumers only in quautities 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 


ATLANTIC REFINING CO. 


Philadelphia, Pa............ 11.5 12.5 
ee: eee 13 14 
oe 12.5 14.5 
Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 
Ss. O. OHLO 
S.R. V.M.&P. 
Solvent Naphtha 
| a a eee ee 12.5 13.5 


Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers off t.w. price; 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c: 2,500 to 
4,999 gals., 1c; 5,000 or more gals., | .5c. 


S. O. INDIANA 
(Prices include state and federal (ares) 


Oleum V.M.&P. 
Spirits Naphtha Stanisol 


Ciiseso, TM....0..... Fs 16 5 15.9 
Detroit, Mich...... 19 2 18 2 19 7 
Kansas City, Mo... 13.9 149 144 
St. Louis, Mo. ..... 14 2 15.2 129 
Milwaukee, Wis..... 18.8 19.8 19.3 
Minneapolis, Minn.. 19 20 ey 


Note: All prices, with exception of Missouri points, 
include state tax. Prices shown are base prices, 
before discounts. 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha Solvent 
ee eer ree 10 5 oS 
New York Harbor ......... 10 9 
Philadelphia district......... 10 5 9 
rr rrr re 105 95 
he, ORE 10 5 9.5 
tOhio points, delivered. ..... 85 *8 


*This is on rubber solvent. : 

tin Ohio, prices on DC. aoaphtha and special 
Varnolene are same as .&P.; on Varnolene and 
Sohio Solvent, prices are 0.125c less than on V.M &P. 


Price Changes 


Dates and amounts of changes. 
See table for full current prices. 


Mobilgas: 


Socony-Vacuum Oil—Socony 
cut 0.7c, June 


Syracuse split dealer t. w. 


16. 
In June 13 t. w. advance, reported in 
June 14 issue, page 50, split dealer 


t. w. was unchanged also in Borough 
of Richmond, Danbury, New Haven 
and Lancaster, in addition to points 
previously reported unchanged, Socony 
advises. In June 9 consumer t. c. ad- 
vance, Jamestown also was unchanged. 

Amounts of split dealer t. w. advances, 
June 13, are: up O.1c, Plattsburg, 
Hartford, Concord and Manchester; up 
0.2c, Metropolitan New York City ex- 
cept Borough of Richmond, and Provi- 
dence; up 0.25c, Boston; 0.3c, Albany 
and Binghamton; 0.5c, Rochester; 0.6c, 
Jamestown; 0O.7c, Bangor; and 0.9¢c, 
Portland. 

Buffalo split dealer t. w. cut 0.25c, June 
9 


Correction: Socony reports Rutland 
split dealer t. w. was cut 0.5c, to 8.5c, 


May 27, rather than cut ic to &c, as 
previously reported. 
Kerosine: 
Correction: Rochester t. w. has been 


7.75¢e since April 15, instead of 7.25c 
reported in error by Socony and pub- 
lished in May 31 and June 7 issues. 
Atlantic Refining—Atlantic White Flash: 
Dealer t. w. prices raised at these New 


England points, June 13: Boston, 
0.25¢c; Springfield and Worcester, 0.5c; 
Fall River, 0.6c; Hartford, 0.1¢c; and 
Providence, 0.2c. 
S. O. Ohio—X-70 and Renown: 
Dealer and s. s. prices up 0.5c, thru 


Lucas county, including Toledo, June 


16. 

O. Kentucky—Crown Gasoline: 
Consumer t. w. and_= dealer 

changed as follows: 
Louisville up 0.5¢c, June 12. 
Jackson up lc, June 1. 
Vicksburg cut 0.5¢c, June 1 
Birmingham, Mobile and 

cut 0.5c, May 25. 
Montgomery consumer t. w. 


Tr 


prices 


, Montgomery 
up ic, June 


b. 
Macon cut 1.5¢c, June 9. 
Continued on nect page) 
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lank Wagon Price Changes land, Washington, D. C., Virginia and 

‘Non? P P - “tas West Virginia. 
Gas’ Prices in 50 Cities T. w. prices in Oklahoma which were 
Following data on_ retail gasoline eT rn ~ a by June 9 advance, up 

uno = ? . . a we, 2 o. 
7939. 7 oy t , = i as of June 1, Kyso Gasoline: Correction: Pueblo dealer prices up 2c, 
dasa ton “aa ® > N Poosrtescti Louisville up 0.5e, June 12. April 27, instead of only Demand 
no responsibility for their “accuracy Jackson up 1.5c, June 1. grade dealer up_le as reported in June 

7 , Birmingham, Mobile and Montgomery 14 issue, page 50. 

* : cut U.5c, May 25. Correction: T. w. price at Colorado and 
$s i} 5 & Macon cut 0.5¢, May 19; cut 1.5c, June 9 Wyoming points should have been 
= 3 - > oo S. O. Indiana—All Motor Gasolines: shown 2c lower than they were in 
_ 2 : -ae Suodnormal t. w. prices to consumers and issue of June 14, page 50, for Conoco 
by =: . =e. dealers advanced to normal, or to ex- Bronz-z-z and Demand 
z 3 S eM: tent of U0.5c Where subnormalcy ex- Conoco Bronz-2-2: 

s es ° ice ceeds U0.5c, thru Illinois, Indiana, Mich- T. w. prices, in New Menico, not affected 
Bs Ss? @ £32 igan, Wisconsin, Minnesota, Iowa, Mis- by June 12 advance, up 0.5c, June 15 
c= 38s S aS souri, Kansas, North and South Da Demand Gasoline: 
4 mA & € kota, June 17. T. w. prices up 0.5c, New Menico, June 
(Figures in cents per gallon) In this advance, points published in ; is : : 
Portland, Me 7327 #50 150 this table which were aliected were: Correction: Santa Fe t. w. and deale! 
Manchester : g'2 39 = 0 17.0 Red Crown—-Detroit, Grand Rapids, prices should have been published as 
Hurinoton vt 80 30 50 16 0 Milwaukee and St. Louis, t. w. and 9c, excluding taxes, since issue of 
osha , : Soa Rona > dealer up 0.5c; Saginaw and Wichita May 17, instead of Te shown thru 
smiae £9 2.8 40 14.3 dealer only up 0.5¢c. Stanolind-—deal- clerical error. 
Providence 78 25 4.0 14.3 er prices up 0.5¢c, Chicago, Joliet, 
a rie =. oo aa Quincey, Detroit, Grand Rapids, Green 
SULaIO 6.. =. 3. 3.3 Bay, Milwaukee, St. Louis, Kansas ° _ 
New York 7.8 35 50 16.3 City and Wichita; up 0.4c, Des Moines Coming Meetings 
Newark 1.6 ae 10 15.2 and St. Joseph; up 0O.2c, Davenport 
Philadelphia 8.0 2.5 5.0 15.5 Stanolinad: silicic 
Dover, Del. 8.5 2.0 5.0 15.5 Decatur dealer price up OU.5c, June 15 ‘ ’ ‘il ‘ - 
Baltimore 8.25 455 5.0 17.8 Price changes not previously ‘reported 1 Rees ee ae ier pr ee 
Washington 85 40 3.0 15.5 and corrections over prices previously Acetylene, = Sy oaryneme ~lienicsisn ig Phar 
Chastn.. W. Va. 10.05 405 60 01 reported by S. O. Indiana: pg ll ep Munich, Germany, June 
Norfolk, Va 9.25 4.55 6.0 98 Red Crown: a vuly +. 
Charlotte, N. C. 10.4 4.0 7.0 24 St. Joseph dealer price up O4c, June 8 American Society for Testing Materials, 
Chastn., S. C. 8.75 3.75 70 195 Wichita: dealer prices cut lec, to 6.6¢e, 42nd annual meeting, Chalfonte-Haddon 
Atlanta 10.5 10 70 215 June 30, 1938; up 0.5¢c, March 16, 1929; Hall, Atlantic City, N. J., June 26 to 30 
Jacksonville 85 35 80 200 cut 0.5¢e, April 12; up 0.5c, June 8 American Institute of Mining and Metallur- 
Birmingham 95 15 gor 3 0 Stanolina: gical _Engineers, regional meeting, San 
Vicksburg 90 5.0 70 210 Joliet: dealer price up 0.3e, to Ste, Francisco, July 10 to 13. ; 
Memphis 10.0 18 $0 28 March 28, 1938; cut 1.8c, April 28, American Society of Mechanical Engineers, 
Lexington, Ky. 10.0 35 60 19.5 E 1939; up le, May 23. San Francisco, July 10 to 15. 
Youngstown, O. 85 30 50 165 Evansville: up lic, May 10; up 0.6¢, American Society for Testing Materials, 
South Bend 10.6 3.4 5.0 19.0 Reem 23. " : =e : 2 P me san_ Fk rancisco, July 23 to 30. 
Chicago 91 242 40 15.52 I Beg t: cut Ofc, April 5; up 0.Se, 7 eS egg << oe oi & 
stroi 76 906 = : 7 - ras Exposition, Mt. sasant, Mich., Aug 
sapecunti 89 rey ao pe Mason City, cut 0.7¢e, Feb. 17; up 0.5¢e, 1 to w a ensnm: cm. AUG 
St. Paul-Min’ polis 10.0 40 5.0 19 0 peo he Bing 3 lg . 4; cut Loe, Retail Gasoline Dealers Assn. of Wisconsin, 
Fargo, N. D. 112 35 40 18.7 St. Josep ; i Ghee, Jens & 7th annual convention, Hotel Retlaw, 
: : = j “ae St. Joseph: up 0.5c, June 8. Fond du Lac, Wis., Aug. 8, 9 
Huron, S. D, 10.5 4.2 5.0 19.7 Wichita: up 0.5c, Feb. 23; up 0.5e, § gear ger —- es Me 
Omaha 10.0 35 60 195 March 16; cut le, April 12; up 05e American Institute of Mining and Metallur- 
Des Moines 94 43 4.0 17.7 June 8& gical Engineers, Industrial Minerals Divi- 
St. Louis 8.7 35 1.0** 16.2 Kerosine: sion, Tuscaloosa, Ala., Sept. 2, 3. 4. 
Wichita 66 33 40 139 Quincey t. w. up 1.le, instead of le as American Society of Mechanical Engineers, 
Tulsa 7.0 1O 8065.0 16.0 previously reported, May 23. Hotel Pennsylvania, and Engineering So- 
Little Rock 9.25 4.25 7.5 21.0 St. Joseph t. w. cut 0.5¢e, April 28 cieties Bldg... 29 West 39th St., New 
New Orleans 875 3:95 10.0? 22.7 S. O. Nebraska—Standard Red Crown York, Sept. 4 to 8. ; 
Houston 8.0 45 5.0 17.5 Consumer and dealer t. w. prices sub- Oil Workers International Union, Hammond 
Albuquerque 10.0 15 6.5 21.0 normal 0.5¢e or more, advanced 0.5c, Ind., Sept. 5. 
Denver 10.5 15 5.0 20.0 thru Nebraska, and those points less American Chemical Society, Detroit, Sept 
Casper, Wyo. 122.0 5.0 5.0 22.0 than 0.5c subnormal advanced to nor- 9 to 138. 
Butte. Mont. 13.5 15 60 40 mal, June 14. Unchanged was Omaha Montana National Bituminous Conference, 
Boise, Ida 14.0 10 61 44 t. w. and dealer; and North Platte Sun Valley, Idaho, Sept. 11 to 14 
Salt Lake City 20 645. 50. 2S is — Platte dealer up O4e; National Assn. of Petroleum Retailers, Des 
zeno, Ne ; 2.5 1.5 other points up 0.0¢. Moines, Iowa, Sept. 11 to 14. 
+ st gg ps ta os ap Hu at a ¢. 7 hag Humble Motor I 1 
: REY = ; aaa Muel and Thriftane: 
i aan: ao oe ee ee T. w. and s. s. up le, Dellas, Fort Worth 
and, Oreg. 11.0 10 866.0 21.0 
Spokane, Wash 30 40 oo and Houston, June 10 G SE e 5] rR 5 — 
Wore ct ‘ rene uA : 0 6.0 3.0 Continental Oil—Conoco Bron and sPOUpP-. reig at atics 
Avg. 5O Cities 9.49 3.73 5.44 18.66 Demand: 
ons or ¢ r 2 yrices : 
*Including 1c federal tax. **Includes tc : poy ggg Alga nen a Ne mg pel To Division Headquarters 
‘ity tax. fIncludes 2c city tax. tIncludes ern Idaho, including Boise and Twin Points of Standard Oil 
roe City tax Falls, Montana, Utah and Wyoming, z 
June 15. It also advanced 0.5c, same Co. of Indiana 
day, in so-called S. O. Indiana _ terri- 
tory, in Nebraska, New Jersey, Mary- Gasoline- Distillate-Gas 
Kerosine Oil-Fuel OU 
Cents Cents Cents Cents 
per pergal. per per gal 
Cwt. 6.6 Ibs. Cwt. 7.4 Ibs. 
vg 4 N ad 
TANK WAGON MARKETS, HEATING OILS Chicago, 1 40 2640 «322.368 
—s : 4 > Decatur, Til 39 2574 31 2.294 
: . Prices in Effect June 19, 1939 an Joliet. Til a 266 = 2 388 
Following are posted lank wagon prices of various grades of heating vil at the points shown in various terrilories. Peoria, Il 39 2 574 31 2.294 
Prices are in cenls per gallon. | Quincy, III. 26 2 376 29 2 146 
No. 1 No. 2 No. 4 ATLANTIC REFINING Sa Ve SS fa ae ee 
i‘ — hiiiiiaiaiaibies a | “vansville, Ine é 3.036 , 2.72 
S$. 0. NEW JERSEY | ee eo we | South Bend, Ind 53 3498 42 3108 
Atlantic City, N.J............ 70 5.75 3.75) phila., Pa. ... 77360 60 60 3.75 3.00 | Detroit, Mich 64 4224 51 3774 
Newark . ; vene Oe > 75 35.75] Allentown, Pa 85 6.5 63 6.5 . Gd. Rapids, Mich 62 4.092 50 3.700 
oa Md mars a: O35 5: Wilmington, Del. 7.75.55 5.5 5.5 | Saginaw, Mich 66 4.356 53 3.922 
Washinet ag ° 00 z =) 2°s0| Springfield, Mass 70 5 5 : Green Bay, Wis. 51 3.366 41 3.034 
Norfolk Va »G..... ce ; ‘ 6 4 Worcester, Mass .-70 5 50 3.50 Milwaukee, Wis 43 2 838 34.5 2.553 
ects lh Gs - oe ¢ Hartford, Conn... 6.5 6.0 6.0 LaCrosse, Wis 46 3 026 37 2 738 
Sikchameneedl : 735 6 6 25 Ss. O. OHIO Min’ap’ls-St. Paul 46 3 036 37 2 738 
Charlotte, N. C..... 873 7 No. 1 No.2 No.3 Duluth, Minn. 52 3.432 41.5 3.071 
Mnhiee.......... § | Columbus Division and Mankato, Minn 46 3 036 37 2 738 
Raleigh i ae 875 7 __Cleveland ores i 7.50 7.50 7.00 Des Moines, Ia. 36 2 376 29 2 146 
Charleston, S. C. 85 7 | City of Lima 8.00 8.00 7.00 Davenport, Ta. 29 2574 31 2 294 
Columbia ; 9 5 ¢ Rest of Ohio is 8.00 8.00 7.50 | Mason City, [a. 42 2 772 335 2.479 
Spartanburg. . = ' 102 8 Note: S. O. Ohio prices are for full compartment St. Louis, Mo. 33 2 178 265 1.961 
hose dumps, bucket dumps are 0.5c¢ per gallon higher. Kansas City, Mo 28 1 818 225 1665 
SOCONY-VACUUM OIL CO. INC. Ss. O. INDIANA St. Joseph, Mo 28 1 848 225 1 665 
(S. O. New York Division Stanolex Fuel and Furnace Oils Fargo, N. D 63 4 158 50.5 3737 
No.2 No.3 No.4 (0. 1 Stanolex Minot, N. D. 83 5 478 665 4.921 
; a ptt Ui at cbt ae | CEE Fuel = Furnace Huron, S. D. 53 3.498 42.5 3.145 
New York City... 35.75 3 75 5.75) Chicago .. a)6.75 6.75 From Ponca City 13 *0.858 13. -t0.858 
Albany, N. Y..... 3.75 5.75 5 25] Indianapolis .. : e b)7.8 Wichita 
ns ae 675 675 6.75] He sa 7.1 From Tulsa 21 *1 386 21 »=«1.386 
oston, Mass 550 5.50 5.50 ilwaukee 8 4 ss Rao 1 01° Py ‘ 
Benue. AO 6 00 6.00 6 00} Minneapolis. .. 7.8 78 Fre Cag - 1.4 iS 1a 
I : S i 7 ie i (c)6 7 sag ot segs 
Hartford, Conn....... ; 600 600 6 00 (a) For 400 gals. and over; 150 to 399 gals., 7.25c; 6.6 Ibs per gal 
New Haven, Conn.. 350 3.50 5 50] 1 to 149 gals., 8.25c. tThis rate is exclusive of distillate which Is 
Providence, R. I. © s@ §$.50 $.56 (b) Excluding 4c state tax. based on 6.6 Ibs per gal. from Ponca City. 
Note: Prices for No. 1 fuel in Socony-Vacuum c) For 400 gals. & over; 100 to 399 gals., 7c; 1 to Tulsa and Cushing. Okla., to Wichita. In- 
territory same as for kerosine which see in tank | 99 gals., 8c. cludes only gas oil and fuel oil. 
wagon table for various cities; prices change with Note: Small-lot deliveries of light fuel oils range NOTE: There is no Group 3 rate to Wich 
kerosine. | up lo 2c higher than above quotations. ita, Kans | 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 davs). In cargo markets, 


spot shipment is 90 days. Prices in cents per gallon, except heavy fuel oil in dollars per barrel, in tank car lots, f.o.b. refineries or 


seaboard terminals in districts designated, unless otherwise noted. Federal 
on products made from legally produced crude. 


. , state or municipal tazes not included. Prices quoted apply 
Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor 


method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 





Eastern Domestic 


(Inter-refinery and export prices not included.) 


MOTOR GASOLINE 


Prices Effective June 19 

. . 65 
District: 60-64 Oct. Oct. & Above 
as Es harbor..... ios £40 — 6.25 6.25 6.35 
(a) N. Y. harbor... 5.75 — 6.00 6.00 
Philadelphia. ........ 5.75 - 6.50 6.00 50 
Baltimore... ........ 5.75 - 6.25 6.00 - 


J Fae 6.25 6.50 6.25 
Wilmington, N.C..... 6 - 6.50 6.25 
Charleston, S. C.... 6.50 6.25 
Savannah 6.50 6.00 


> =~ => 
Axa Da+16 


Jacksonville......... 6.50 6.00 6.75 
SS ee - 6.50 6.50 -— 7.00 
Rae oy - 6.35 6.00 6.50 





Providence. . 6.35 6.00 - 6.50 


WATER WHITE KEROSINE 


District: 


N. Y. harbor... ..4.25 4.375Charleston. 4.75-5.25 
(a)N. Y. harbor. .4.125—- 4.25 Savannah.. 5.00-5.25 
Philadelphia 4.50 4.75 Jacksonville 500-5 .25 
Baltimore. ...... 4.75 Portland 4.375 
Norfolk ee avaia 4.75 Boston 4,25-4.375 
Wilmington, N.C..4.75 5.00 Providence.4.25—4.375 
(b) FUEL OILS 
a & 
N. Y. harb. harb. barges 
er ee 4.25 4.375 4.125- 4.25 
Nos. 2-3... Ee eee 3.78 3.875 3.625— $3.75 
it Sere $3 3.625- 4.00 3.50 - 3.75 
Pe Bk. vsicacsoss+ sey Ohe-OL.25 
No. 6...... : re $1.05 
Phila. dist. Balt. dist. 
PR Mictet ting Gasisubesaty 4.50 4.75 1.75 
Lt & Se eee 4.25 4.25 
LM Se 4.00 — 4.25 4.00 4.25 
SS) Fee abet $1.15 -$1.25 $1.15 -$1.25 
POs MBS sarc uk Boia s acheter $1.05 $1.05 
Bost. dist. Proy. dist. 
No. 1 Sa a AON te . 4.25 - 4.375 4.25 4.375 
mos. 2-3..... . ste 3.875 3.75 3.875 
No. 4 ie Siavhan eee 4.00 ..75 4.00 
et ea . $1.25 -$1.35 $1.15 -$1.25 
No. 6 piety : $1.05 $1.05 
(ec) Bunker 
District: C Fuel (ec) Diesel Oil 
N. Y. harbor..... see $1.05 $1.65 -$1.70 
Philadelphia. . . ‘ $1.05 $1.65 
Baltimore. ......... $1.05 $1.65 
Norfolk... ..... , $1.05 $1.65 
Charleston........... $1.00 $1.65 —$1.75 
Savannah... : $1.00 $L.785 
Jacksonville Mee $1.00 $1.785 
eee $0.95 $1 .785 
Portland. . .. : $1.05 $1.75 
Boston. - $1.05 $1.65 
Providence $1.05 $1.65 
Gas Oil Diesel Oil 
28-34 Shore 
Gravity Plants 
N. Y. harbor. : 3.875- 4.125 3.75 1.00 
Philadelphia dist. . 4.25 
Baltimore dist... . 4.25 
Norfo k dist 4.25 
Savannah dist. 4.25 
Jacksonville dist. $25 


Pacific Export 


(e) (Quotations are at seaboard, Los Angeles, in cargo 
lots, cents per gal., except where otherwise noted 


Prices Effective June 19 June 12 
U. S. Motor, under 

Oe O06... «seas . 4.00 $125 4.00 4.125 
400 e.p. blend, under 

eee me 4.125- 4.25 4.125- 4.25 
400 e.p. blend 65 oct. 

& above.... cae 4.25 4.50 4.25 4.50 
(d) 38-40 gravity, w.w. 

kerosine......... 4.25 +50 4.25 1.50 
41-43 gravity, w.w. 

kerosine....... 4.50 4.75 4.50 4.75 
44 gravity, w.w. kero- 

MS icans 5.00 —- 5.25 5.00 - 5.25 


In Cargo lots, per bbl. 
Diesel fuel, 24 & above $0.95 -$1.05 $0.95 -$1.05 
Diesel fuel, under 24 .. $0.85 -$0.90 $0.85 -$0.90 
(f) 30-34 gravity, diesel 

Co | eae $1.05 -$1.20 $1.05 -$1.20 
(g) Grade C fuel oil... $0.58 -$0.68 $0.58 -$0.68 


Prices Effective June 19 June 12 
In Ships’ Bunkers, or deep tank lots, per bbl.: 

(f) Diesel fuel oil. .... $1.35 -$1.45 $1.35 -$1.45 
(g) Grade C fuel oil... $0.70 -$9.990 $0.70 -$0.90 
Cased Goods: (Per case) 


U. S. Motor......... $1.35 -$1.45 $1.35 -$1.45 
400 e.p. blend, under 

65 octane.... ... $1.40 -$1.50 $1.40 -$1.50 
375-400 e.p. blend, ; 

65 oct. & above.... $1.50 -$1.60 $1.50 -$1.60 
(d) 40-43 gravity, w.w. 

kerosine ‘paca $1.30 -$1.40 $1.30 -$1.40 
Kerosine, p.w........ $1.25 -$1.35 $1.25 -$1.35 


New York Export 


(Cents per gal. in bbls. FAS. New York) 
CYLINDER OILS (Pennsylvania Products) 

Bright stock: 

Pe a 2 re ‘ 23.00 23.00 

Neutral oil: 


200 3 color, 25 p.t.. 24.00 24.00 
150 3 color, 25 p.t..... 22.00 22.00 
600 s.r., unfiltered... . 15.50 15.50 
650 s.r., unfiltered 17.50 17.50 
600 fl., s.r...... nae 18.00 18.00 
Gee OR cscccesc ce 20.50 20.50 


Wax, Domestic and Export 


(A.S.T.M. Tests. Melting points, however, are A.M.P., 
3 higher than E.M.P. Export prices, FAS., carloads. 
Domestic prices, FOB. refineries, in bags, carloads, 
with 0.2c discount allowed for shipment in bulk, 
except where noted below. Scale solid; fully refined, 
slabs in bags) 


Prices Effective June 19 
New York 

Domestic Export 
124-6 Y.C. scale...... 2.95 3.00 2.95 - 3.00 
122-4 W.C. scale 3.00 3.00 
124-6 W.C. scale..... 3.00 3.00 
123-5 Fully rfd... : 4.00 3.625 
125-7 Fully rfd... ‘ 4.15 3.40 
128-30 Fully rfd...... (h)4.25 4.00 
130-2 Fully rfd.......  (h)4.60 4.25 
133-5 Fully rfd....... (h) 4.90 1.65 
135-7 Fully rfd.......  (h)5.15 5.00 


New Orleans 


Domestic Export 
Y.C. acale...... 2.95 — 3.00 2.95 3.00 
W.C. scale. . 3.00 3.00 
W.C. scale. . 3.00 3.00 
Fully rfd.... 4.00 3.625 
Fully rfd... 4.15 3.75 
-30 Fully rfd . (h)4.25 4.00 
Fully rfd... . (h)4.60 4.25 
Fully rfd.......  (h)4.90 4.65 





Gulf Coast 


(FOB. ship at Gulf for domestic and export shipment; 


minimum 20,000 bbls.; representing traders’ opinions 
MOTOR GASOLINE 


June 19 


60-62 61-63 64-66 
Gravity, Gravity, Gravity, 
400 e.p. 390 e.p. 375 e.p. 
60 octane .. 4.50 4.50 4.50 
61 octane .. (n) (n) (n) 
62 octane... (n) (n) (n) 
63 octane .. (n) (n) (n) 


64 octane .. (n) (n) (n) 
65 octane. .4.875-— 5.00 4.875- 5.00 4. 875— 5.00 


66 octane... (n) (n) (n) 

67 octane .. (n) (n) (n) 

68 octane ..5.125- 5.25 §.125- 5.25 5.125- 5.25 

70 octane ..5.25 5.50 >. 25 5.90 §.20 5.50 

Prices Effective June 19 June 12 
KEROSINE 

44 gravity, w.w....... 3.75 3.875 3.75 3.875 

41-43 gravity, wew.. . 3.50 3.625 3.50 

41-43 gravity, p.w..... 3.50 — 3.625 3.50 


Prices Effective June 19 June 12 


GAS AND BUNKER OILS 
Gas Oil (i): 


Below 43 diesel index 3.323 3.125 
43-47 diesel index. 3:25 3.25 
48-52 diesel index... 3.25 — 3.375 3.25 3.375 
53-57 diesel index... 3.375- 3.50 3.375- 3.50 
58 & above........ 3.50 3.50 
LIGHT FUEL OILS 
PO Eos hea ke ae 3.50 3.50 
enc ahinnasilueditennies 3.00 -— 3.25 3..125—..3.25 


DIESEL and BUNKER OILS 
(c) Diesel Oil........ $1.45 $1.45 
(c) Grade C bunker oil $0.80 —$0.85 $0.80 —$0.85 
Grade C bunker oil, in 
cargoes............ $0.79 -$0.81 $0 79 -$0.81 
MID-CONTINENT LUBRICATING OILS 
(Cents per gal. at Gulf; in bbls., FAS.; in bulk, FOB. 


terminals) 
fJune 19 
(j) Barrels Bulk 
190-200 vis. D. 210 brt. 
Le ity 22.00 17.80 
150-169 vis. D 210 brt. stock: 
0-10 p.p.......... 18.50 -19.00 14.25 -14.30 
10-25 p.p.......... 18.00 -18.50 13.75 -13.80 
150-160 vis. E. 210 brt. 
“eee are 18.00 13.80 
120 vis. D 210 brt. 
Wich auses ; 17.25 -17.50 13.00 -14.50 
June 19 June 12 
Bulk Bulk 
180 vis. No. 3 color neutral: 
oe Se 10.05 -11.50 10.05 -—11.50 
(oo en 55 —-11.00 9.55 —11.00 
200 vis. No. 3 color neutral: 
0-10 p.p.......... 10.80 -12.00 10.80 —12.00 
a ee 10.30 -11.50 10.30 —11.50 
600 s.r. olive green.... 9.00 -11.25 9.00 -11.25 
600 s.r. dark green.... 7.00 — 9.25 7.00 -— 9.25 


SOUTH TEXAS LUBRICATING OILS 


(Vis. at 100° cold test 0, bulk export shipment, FOB 
terminals.) 


Unfiltered Pale Oils: 


Vis. Color 


106 INO. 3... 6 : £.50 4.75 4.50 4.75 
TOOTH Ss iiccenss Ge 6.25 6.00 6.25 
a at See . 6.50 - 6.75 6.50 -— 6.75 
re 7.50 7.50 

750 No. 4.......... 8.00 — 8.25 8.00 — 8.25 
1200 No. 4.......... 8.375- 8.75 8.375-— 8.75 
2000 No. 4...... ... 8.50 - 9.00 8.50 - 9.00 
Red Oils: 
Vis. Color 

100 No. 5-6 1.50 1.75 4.50 - 4.75 
200 No. 5-6..... . 6.00 — 6.25 6.00 — 6.25 
300 No. 5-6......... 6.50 6.75 6.50 6.75 
500 No. 5-6......... 7.50 7.50 

750 No. 5-6......... 8.0 8.25 8.00 — 8.25 
1200 No. 5-6......... 8%.375— 8.75 8.375- 8.75 
2000 No. 5-6.. 8.50 9.00 8.50 — 9.00 


Note: Red oil prices cover oils with green cast; 
prices for blue cast red oils are slightly lower in some 
cases. 


Tanker Rates 


(Approximate freight rates to Continental ports 
shillings per ton of 2240 lbs., British sterling: U.S 
ports cents per bbl.) 

Rates Effective June 19 

Crude &/or Refined Oil & /or 
‘uel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask 
Gulf-U.K. Cont.(k) 119 12 - to (o)12 (o) 12/6 


12 /6 to 13/3 
Aruba-U.K. ‘Cont. 9 9 10 - to 10 - 10 /6- 
10 6 113 


Gulf-N. Atlantic(]) 
(not E. of N.Y.): 
Hvy. Crude & 
fuel, (10 to 19.9 
gravity) ead 20c 19-20¢ 

Light Crude, (30 
Grav. or Lighter) 18.5ce  17-18¢e ; a 

Gasoline. .... ; : 7 1%c 17-18¢ 

Kerosine ; i ashe ee 18c 18-19¢ 

Light Fuel... see 19¢ 19-20c 





(a) In barge lots. (b) Fuel oils meet specifications of U 


fire point. (e) For San Francisco cargo prices, add 5c per bbl. to cargo prices shown above. (f) Pacific Specification 200. 
in bulk (i) Less than \% of 1% sulfur. (j) Second-hand barrels. 


. 8. Commercial standards CS12-35. (c) Ships’ bunkers. Lighterage, additional at some points, not included. (d) 150 


rate; Tampico, 2c to 3c per bbl. additional. (m) Low pour test, low viscosity, No. 5 generally quoted at $1.25. 


error, rates for May 15 in May 17 issue, page 52, for Gulf-U.K 


12/-. Correct rates, effective May 15 were: Last Paid, LL /-; and Owners Ask, 11/9 to 12 /-. 





(g) Pacilic Specification 400. (h) Shipment in bags or 


(k) Continental ports in range between Bordeaux and Hamburg, both inclusive. (1) Venezuela loading, sam? 
w vi . ; quot . (n) No quotations reported. —(o) Correction: Thru clerical 
Continent, Refined Oil & /or Spirits, Last Paid, were published at LL’ to 11/9, and for Owners Ask. at 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. at the well. 


A. P. I. gravity. 


Prices are effective as of 7 a. m. of dates as given 














EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective March 6, 1939, except Corning 
Jan. 24, 1939) 
Penna. Grade Oil in Southwest Penna. Pipe 
Beate 2s anes 6 
Penna. Grade Oil in Eureka Pipe Lines (W est 
eee 
Penna. Grade Oil in Buckeye Pipe Lines 
(Macksburg, 0.) $1.5 


° .oo 
Corning Oil in Buckeye Pipe Lines (Ohio). . $1.02 
Posted by Other Companies 
Tide Water Associated Oil Co. 
aye Allegany district (Penna. 
) (Effective March 6, 1939)...... 
* The Pennzoil Co.: (Effective March 6, 1939) 
Penna. Grade Oil in National Transit Lines *1 93 
*The Pennzoil Co. posts $1.93 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields, prices in 
other lower districts range down to $1.88 per bbl. 
at well, 


and 
$2.00 


MICHIGAN 
Posted by Pure Oil Co. 


Midland, Midland County (April 17, 1939) . . .$0.975 
Posted by Simrall Corp. 
(Effective April 20, 1939) 
Crystal, Greendale, Porter and Wise..... $0 .975 
Beaverton, Buckeye, Bentley, Edenville. ....$0.95 
WU 55> ch ctrarcaccuk ns cae tikaaeedss an $0.89 
(Effective April 18, 1939) 

West Branch, Arenac, and equal grades... .$0.74 
Posted by Bay Pipe Line Corp. 
(Effective April 20, 1939) 

Bentley and Buckeye. ... 2... ccc ccc cece: $0.95 
CRO GE WIN oo 56 sc asc e decane sraceds $0 .975 
CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 

(Effective June 8, 1939 
IHinois and Western Indiana $0.95 
Illinois Basin ; $1.05 
Posted by Sohio Corp. 

(Effective June 8, 1939 
Illinois Basin $1.05 
Posted by Carter Oil Co. 

(Effective June 10, 1939) 

Louden, Fayette County, IIL... $1.05 


Posted by Ashland Oil & Transportation Co. 
(Effective June 9, 1939) 
Somerset Oil in Ashland Lines, Kentucky: 
Big Sandy River $1.02 
Kentucky River $1.10 
Posted by Stoll Oil Refining Co. 
aay June 10, 1939 
Stoll Pipe Line Oil | $0.90 


Posted by Fordeville Gathering Line, Inc. 


ective June 9, 1939) 

Birk City Fie Ad. ky. $0.90 
Owensboro District, hy. $1.00 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 

‘estern Ontario 
(Effective Oct. 25, 1938) 

i, EE EE Le PO Te ETO e $1.90 
CA PRES Sa.ASi sv Otc vient eh wekead $1.97 
Alberta— Turner Valley 
(Prices f.o.b. field tankage) 

(Effective Jan. 5, 1938) 

Crude Oil 
40-40 .9°.......-$1.14 | OM CPR Cee $1.40 
mm CEE 5454.9 ce saédnes 1.42 
42-42 .9 « Rea oO: 1.44 
43-43 .9 « ae a tt eee 1.46 
WCU: Cecces os L.2 AC | Ae 1.48 
eae Ay Oe 1.24 8, & eee 1.50 
GGG. ciccicss 1% 9969.9... ccces 1.32 
7-47 .9 ee any a tt ee 1.54 
et Se 1.30 Gee oc ecens 1.56 
sta Et COE 1.32 ne Cee 1.58 
50-50 .9 1.34 GE Web eakawe 1.60 
8 ere a Ge Maacewecn 1.62 

oR ores 1.38 
Crude yg 6S grav. & above.......... $2.14 
Absorption Gasoline 
aoe) SO ee err $1.94 
eee $2.08 
MID-CONTINENT 
Oklahoma-Kansas 


*(Effective Oct. 11 to 22, 1938; and Feb. 16, 1939) 


Carter Conti- 


Mag- nental_ Sin- 
- & nolia Texas clair- 
shea Shell Co. ‘Prairie 

Below 21°..... $0. 70 $0.60 same aes 
os eee ' .63 
ke 74 .66 
pk ee 76 .69 
24-24.9., .78 ota we ere 
25-25 .9.. .80 .75 owen $0.58 
26-26.9.. 82 .78 * .63 
os ae 84 81 ee .68 
28-28 .9.. 86 .84 $0.86 By) 
29-29.9., 88 7 .88 .78 
a Lt OE 90 90 .90 .82 
8 aa 92 32 .92 . 86 
32-32.9.. 94 .94 94 .90 
eee 96 .96 .96 .96 
34-34.9.. 98 .98 .98 .98 
Ak ee 1.00 1.00 1.00 1.00 
me te 1.02 1.02 1.02 1.02 
ft ee 1.04 1.04 1.04 1.04 
Ye 1.06 1.06 1.06 1.06 
em a OTe 1.08 1.08 1.08 1.08 
40 & above. 1.10 1.10 d.10 1.10 


*Effective | by Carter Oil, Oct. 13, posting in 
Okla. only; Continental Oil, Oct. 11, with lowest 








grade below 29; Magnolia, Oct. 12, posting in Okla. 
only; Shell, Oct. 22; Sinclair-Prairie, Feb. 16, 1939; 
S. O. Indiana, Oct. 17; The Texas Co., Oct. 12. 


North-North Central and Central Texas 


*Texas Co. 
*Conti- 
Stano- tSinclair- nental 
Effective lind Prairie *Magnolia 
1938: Oct. 17 Oct. II 
Below 21°.. $0 60 
2-31 9... 62 
22-22 9... 64 
; 66 
68 $0 76 $0 79 
70 for for 
72 oil oil 
74 below below 
76 29°, 29° 
5 re 78 78 1 
30-309... 80 80 83 
31-31.9 82 $2 85 
32-32.9 84 84 87 
33-33 .9 86 86 89 
34-34.9.... 88 88 91 
35-35.9.... 90 90 .93 
36-36 .9 92 .92 95 
37-37 .9 94 .94 97 
38-38 .9 96 .96 .99 
39-39 .9. .98 .98 1.01 
40 & above. 1.00 1.00 1.03 


*Effective Oct. 11, by Continental, in North Tex.; 
Oct. 12, by Texas Co. in North & North Central 
Texas. Texas Co.'s oan grade is 28-28.9, at $0.79; 
by Magnolia, Dec. 3, in N. and N. Central Texas. 


+Sinclair-Prairie prices are in N. Cent. Texas 

and Mexia. 
Jefferson County, Texas 
Posted by Magnolia Petroleum Co. 
Beaumont 
(Effective Oct. 12, 1938) 

Below 20°...... $0.79 eee $1.08 
20-20.9.. 82 , 3 Se 1.10 
21-21.9.. 85 - - 1.12 
22-22 .9.. 88  - + aa 1.14 
23-23 .9.. 91 LL See 1.16 
24-24.9.. 94 Se <6 écvews 1.18 
of ar .97 Cee 1.20 
26-26.9.. 1.00 , & ee 1.22 
27-27 .9.. 1.02 Se 1.24 
28-28 .9.. 1.04 2, ee 1.26 
29-29 .9. ; 1.06 40 & above..... 1.28 

*For below ‘21°, 

Oct. 11, °38, Stanolind Oil & Gas Co. posted same 


gravity and price schedule in West Beaumont field 
as Magnolia. 


TEXAS FIELDS 


Posted by Humble Oil & Refining Co. 
*West Central Teras 


(E a Dec. 3, 1938) 

24-24.9.. $0.7 FO. eee $0.89 
25-25.9.. 73 re 91 
26-26.9.. “15 re .93 
27-27 .9.. 77 nt eee 95 
28-28.9.. .79 . 1 Saree .97 
29-29.9.. .8l ; Sh re .99 
30-30.9.. 83 39-39 .9 ee eS 
31-31.9.. .85 40 & above. ernie 1.03 
32-32.9.. 7 

Tisch. ents Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, ‘Shackelford, 


Stephens, Throckmorton and Young Counties. 
Note: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Texas 


(Effective Oct. 11, 1938) 
pk ee $0.78 so ae $0.96 
SE icatescac Cee i Se .98 
25-25 .9 82 ot SOEEe 1.00 
26-26 .9 84 GES se cctwae 1.02 
pk eee 86 et SOE 1.04 
Fo ON aE, ee 1.06 
29-29 .9...... .90 bn EEE 1.08 
30-30 .9 .92 39-39 .9. oo Boke 
31-31.9 94 40 and above... 1.12 
Posted he Pes American Pipe Line Co. 


(Effective Feb. 15, 1939) 
Cayuga, Anderson county. $0.68 
*Including Anderson, Cherokee, Limestone, Na- 
Varro counties. 


PANHANDLE TEXAS 


Posted by Humble Oil & Refining Co. 
(Effective Dec. 3, 38) 


Gray Carson- 
County Hutchinson 
ie cddansinwnais $0.72 $0.67 
29-29 .9. .74 .69 
30-30 .9.. 76 71 
31-31.9.. .78 .73 
32-32.9.. 80 75 
Ae ee .82 77 
8 a ee .84 79 
35-35 .9.. .86 81 
36-36:9.. . 88 83 
37-37 .9.. 90 85 
Sk reer 92 7 
ah ETE ET EE 94 .89 
oe eer .96 91 


Effective Oct. 11, 1938, Sinclair Prairie posted 
same prices in Panhandle Texas as Humble posted 
Dec. 3. Dec. 3, Magnolia met Humble. 


EAST TEXAS 


Gulf, Humble, Magnolia, Sinclair Prairie, Stano- 
lind, Texas Co., Tide-Water Associated. .... $1.10 

*Effective Oct. 11 by Humble, Sinclair Prairie, 
and Stanolind; Oct. 12 Magnolia, Texas, Tide 
Water; Oct. 13 *by Gulf. 





NORTHEAST TEXAS 
(Posted by Humble, Oct. 11, 1938) 
‘(Posted by Magnolia, Oct. 12, 1938) 

Cass County and Panola County, Tex. 
Same pone and price schedule as S. O. Louisiana 
Cc 


.$0.55 


posts for N. La.-Ark. Crude, which see under that 
company. 
(Posted by The Texas Co., Oct. 12, 1938) 
Cass County. P = .05 
WEST TEXAS and NEW MEXIC 
(a) (Effective Oct. 11, 1938 to March 7. > 1939) 
Mag- 
nolia Texas 
Stano- Co, 
Humble lind Shell Sinclair 
Below 20° $0.53 (b) $0.53 (ec) 
20-20 .9. 55 : 55 ’ 
21-21.9. 57 57 
22-22 .9. 59 9 
23-23.9.. 61 61 
24-24.9.. 63 63 
25-25 .9.. 65 65 65 
26-26 ..9 67 67 67 67 
27-27 9 69 69 .69 69 
| Ul 71 71 7 7 
29-29 .9.. 73 ote ete y 
30-30 .9.. 75 75 eae 75 
31-31.9.. 77 77 Ry i! 77 
32-32.9.. .79 79 a 7 
33-33 .9.. 81 81 81 81 
34-34.9 83 88 .83 $3 
35-35 .9 85 85 .85 85 
fe 87 7 .87 .87 
37-379. 000: 89 89 for for 
38-38.9........ 91 91 oil oil 
39-39 9. eee 93 .93 36° & 36° & 
40 & above... 95 .95 above. above. 
Pecos County, West Texas 
(Posted by Humble and Shell, Oct. 11, 1938) 
Wien ccc gense tusk awseSueeventeeeead $0.78 
Yates Shallow | eres .65 


(a) Effective by Humble Oil & Refg., Shell Oil, 
Stanolind Oil & Gas, and Sinclair Prairie, Oct. 
11, 1938; by Magnolia Petroleum and The Texas Co., 
Oct. 12, 1938. On March 24, 1939, Sinclair Prairie 
prog ov by its posting from 40 & above, to 36 & above, 
at 

(b) Magnolia posts $0.63 for below 25; $0.65 for 
25-25.9. Stanolind posts $0.65 for below 26. 

(c) Texas Co. posts $0.65 for below 26; Sinclair 
Prairie, $0.63 for below 25. 

Note: Humble’s postings are in these counties: 
Andrews, Crane, Crockett, Ector, Gaines, Glass- 
cock, Howard, Reagan, Upton, Winkler and Yoakum, 
West Texas; and ea county, Mex.; Magnolia’s 
are in Crane, Glasscock, Howard, Mitchell, Upton 
and Winkler; Shell, in Crane, Ector, Gl 
Howard, Upton, Winkler, Lea; Stanolind in Hend- 
rick field, inkler county; Texas Co. in Ward, 
Winkler and Lea; Sinclair in W. Texas and Lea. 
Posted by Sinclair Prairie Oil Marketing Co. 

(Effective Oct. 11, 1938) 
iy Goals Te. Wisk cckccctwsccsenus $0.77 
Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 
Artesia, Jackson and Maljamar ‘pools, New Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29 .9, at $0.63; plus 2c differential al for each gravity, 
up to 40 & above, at $0.85. 


COLORADO 
Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 
Ft. Collins and Wellington 
-$0.81 


Below 29. | ) eae $0.95 
29-29 .9 cdiae ae 0) .97 
36:50.6......... .85 oS Uf See .99 
A eee 7 SO eee 1.01 
ee eee 1.08 
33-33 .9 91 40 & above..... 1.05 
34-34.9..... 

Canon City and Florence, Col...........--- $0.90 


SOUTH AND SOUTHWEST TEXAS 
All Shown Below Posted by Humble Oil & 
Refining Co. 
(Effective Oct 1l, 1938) 
Carroll, Clark, Darst Creek, Hilbig, Salt ee and 


Zoboroski crudes.............ececeeceecees 0.9 

VOI so c.cciwusoteccecadendeurn ceueus 30:93 

CHIN ao cc dcctwledecwansducds<sacacenssurs $1.27 
(Effective Dec. 3, 1938) 

PI es oon kckesnns~scceesdccauntenes $1.23 


Oct. 12, ‘38, Magnolia met Humble in Darst Creek; 
posted $0.87 in Luling; $0.99 in Lytton Springs; 
$1.14 for Cleveland, and $1.02 in Hardin, both in 
Liberty county, Tex 

Oct. 12, °38, The _—_— Co. met Humble in Darst 


reek. 

*Anahuac and Dickinson 

(Effective Dec. 3, 1938) 
Below 20°. ..... $0.74 ee $1.03 
BOBO Gicccccess «88 DAs é cosines 1.05 
21-21.9... .80 PP ea ucenes 1.07 
22-22.9.. 83 OU eee 1.09 
23-23.9.. 86 Sere 1.11 
24-24.9.. 89 + US Sree 1.13 
25-25.9.. 92 SO We os canes 1.15 
26-26.9.. 95 oS eaeere 1.17 
rio (eae 97 Pee 1.19 
ane Dien eras 99 4 > ee “= 
29-29 .9 40 & above... 


01 
*Includes. Cedar Point, Fairbanks, Gillock, Hull 
Pierce Junction and Raccoon Bend (shallow sand). 
Raccoon Bend (Deep sand crude) Tomball and Salsuma 
(Effective Dec. 3, 1938) 


rk See .95 i kere $1.05 
bt OTe 28-28 9... 20. 1.07 
» site ot EE 29-29 9. wc cceee 1.09 
Se Bess scscee B.C 30-30 .9.......- 1.11 
pt ere 1.03 31-31 .9. 2.2200. 1.13 


(Continued on next page) 
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os : seeks " 7 ef > isle . 25 Posted by Arkansas Fuel Oil Corp. 
ck Se Pee — 7 38-: Ricans! oe ee 4 | > : 2 
21.44 6. ....,.. §:39 39-39 9 ie Urania. Ls (Effective Jan. 28, 1937 a 
ae 121 ida. 131 OS Bina dod ale wed acacia nated A sdne a tees $1.02 
<2.) .....- 1.23 Posted by Continental Oil Co. 
Dec. 3, Magnolia met above price and gravity , (Effective Oct. 11, 1938 
schedule in Tomball. Tepetate and Ville Platte, La................ $1.03 
Posted by Humble (Effective Jan. 1, 1939) 
* Mirando Abbeville, La. | 
pens Dec. 3, 1938) a 36.......$0.92 SS eee $0.98 | 
orn na | 36-96.9......... ‘94  <S eeperee 1.00 
= of selina tae oe S0-07.9......... i 40 & above |... 1.02 
“2419. 0 2399  ..... 1.07 Posted nee Caddo Crude Oil Purchasing Corp. 
ecicaee aan 33-33 .9 os Se Effective April 19, 1939 ' 
= 34-34 = seeeee LD Allison area, Shreveport field.............. $1.05 | 
ms ether “Ailes lites :-7e (Effective April 29, 1939) 
_ 5 a Lisbon, N. La. 

Seen; 33- 38.9 ee 1 19 Below 34.......$0.73 35 & above.... .$0.77 | 
28-28.9......... 199 39-39.9........ 1.21 ODF Bonne 205 eee 
29-99. 9......... 1.01 40 & above..... 1.23 *Includes Bunkie, Caddo, Carterville, DeSoto, 

*Includes Duval, Jim Hogg, Jim Wells, Webb and | Homer, Haynesville, Rodessa, Sabine and Sarepta, 


in N. La.; El Dorado and Miller County, Ark. 
neon oe rk. Tia Rodessa field). | 
Oct. 12." sia : val-Mi ote: S. O. Louisiana prices in all La.-Ark. fields, | 
$0. 7 (22, (38, Texas ae ene’ See Diss peg ory | effective Oct. 5, 1938, are on 100% tank table basis. 
$0.95; 27-27.9, $0.97; 28 & above, $0.99. 4 tIncludes Beckase, Magnolia, and Village pools. 
Dec, 8° Hambics Mirando ecielcls eset by | tIncludes these fields: Baton Rouge, Bayou, 


Zapata counties, Tex. and Heyser and Placedo 


Magnolia ; Choctaw, Cheneyville, Darrow, Jeanerette, Lirette, 
: N. Crowley and Roanoke. | 
LOUISIANA-ARKANSAS i « Oct. at Zz et | Magnolia Petroleum and The | 
> : 8 exas ~ posted same gravity and price schedule 
Posted by Standard Oil &. of Louisiana | a 6. G. fea os ie N eng it ian ales 
(Effective Oct. 5, 1938 ~asth He in Bull Bayou, Cotton Valley, Haynes- 
+Columbia | ville, Pine Weland and Rodessa, La., and Eldorado 
*N. La.- County, tSouth and Rainbow, Ark.; Texas Co. in N. La. Both also 
Ark. Ark. Louisiana | metS.O.La in Smackover. Texas Co. posted $1.24 
Below 21°. $0.73 $0.66 $0.74 | for Garden Island, La and $1.04 for Lafitte, La. 
aie .9.... for for 77 *GULF COASTAL FIELDS 
22-22.9.... oil oil 80 . P 
23-93. 9. Relow alias 83 Posted by Humble Oil & Refining Co. 
24-24.9.... 25° ad 86 +(Effective Oct. 11, 1938) 
25-25 .9.... $0. 75 $0.68 89 | Below 20....... $0.79 30-39 9. $1.08 | 
26-26.9.... 77 -70 92 20-20.9......... 82 31-31 9 es 
27-279... 7 .72 94 - eo ee 85 S229 ....5.. 18 
28-28.9... 81 7 96 22-32 9... 5..... 8 33-33 9 114 
29-29.9.... 83 76 98 | "BESS 9...5c.. 7, “Ol 34-349. ..... PAG | 
30-30.9.... 85 -78 1.60 | 24:24.9......... .94 i 1.18 
Sho-os .9.... 7 80 1 02 i ri 97 BOE D kacacee Ree 
32-32.9.... 89 82 1.04 | 96-86.9......5.. 2.00 BURT 8. ok 1.22 | 
33-33 .9... 91 84 1.06 tt ey te Ke nS 1.24 
34-34.9.... 93 . 86 1.08 O5-28'9. . cis: Lk 39509... 5.25. 1:96 
35-35 .9... 95 88 1.10 29-29. 9....... 1 06 40 & above.... 1.28 | 
36-36.9... 97 .90 1.12 > - 
a7 3S. ... 99 92 1.14 Polk County, Tez. 
38-38 .9 : 1 01 94 wer (Posted by Shell Oil Co., Inc ) 
39-39.9.... 1.03 96 148 Livingston Area (Effective Oct. 11, °'38)....$1.10 
40 & above. 1.05 .98 1.20 Schwab Area (Effective Feb. 20, °39)........ 1 00 
(Effective Oct. 5, 1938) tEffective Dec. 3, 1938, gravities up to 45 & 


Smackover, Ark............... ia isa kat ee above discontinued in Refugio, Saxet, Greta, 


O’Connor-McFadden, Taft, Plymouth and Tom 
O'Connor fields. 

*Humble’s prices apply in these Texas fields: 
Amelia, Clear Lake, Goose Creek, Mykawa, Sugar- 
land, Thompsons, Webster and West Columbia; 
also Refugio, Saxet, Greta, O’Connor-McFadden, 
Taft, Plymouth and Tom O'Connor fields. 

Oct. 11, 1938, Stanolind posted in Clinton, Hast- 
ings, High Island, So. Houston, and Spindletop 
same prices as Humble in Texas Gulf Coast fields, 
a that Stanolind’s lowest grade is below 21, 
at $0.82 

Oct. 12, 1938, The Texas Co. posted for Texas & 
La. Gulf Coast crude: $0.82 for below 21 plus 3c 
to 26-26.9, which is $1; from there on, 2c, to 34 & 
above, which is $1.16. In Refugio, same as other 
bry? Coast, except highest gravity is 28 & above, 

04, 


Effective Oct. 11, 1938, Sinclair Prairie met 
Humble’s Gulf Coast price & gravity schedule. 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
(Effective Oct. 11, 1938) 

Salt Creek, (except Tensleep crude), Midway and 
Dutton Creek, Wyo., same schedule as Stanolind 
posts in Oklahoma-Kansas, ranging from $0.86 to 
$1.10, which see under Mid-Continent crude on 

previous page. 


‘Temeen, Galt Creek Geld. .0 65. cecsscesces $0 616 
iris cxine Ue he eck Renee eee eat 0.92 
Elk Basin, light EEG pe ata bis Ue Sree Ieee 0.90 
Grass Creek, eer ee ere 0.90 
IE eis aa wae chiswe sans Saw oi 0.55 
CE EN IIE. gg 5 view eswacec vce ceas 0.40 
ee ee eS . See 0.35 
POE ENN 3. 63 cdachet stedswdce tenses 0 42 


Posted by Ohio Oil Co. 
(Effective Oct. 11, 1938) 


PR ENR Ls sa disawaveexeecceneeass $0.90 

eS SEBO so 6200s cbin vebbedwedesees 0.90 

IEE 5 6c cot dicaeae tas enan ace na sede es 1.00 

Jo | SRR ee ery errr 0.77 

Se a I on 2b o's p05 kee oe eek wa we 0.92 
(Effective May 1, 1938) 

Grass Creek, heavy. .........-ccece0- snes Ome 
(Effective Nov. 16, 1937) 

Gmnek, WRG kos cidade ccws dewkicnaes $0.90 


Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 


i Sg oo ae Oisle Glee ce mis eke ee $1.10 
TNE, WK cis dan cs cae tnneins ens 0 98 
UigiOG GMO. WEG «cc sc vacueeccactstecetn 0.77 



























CALIFORNIA, Posted by Standard Oil of California 


All gravities above those quoted take highesl price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe 
Springs, Kern Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1935; Lakeview Area, Aug. 19, 1936; El Segundo and 
Wilmington, Oct. 15, 1937; Greeley-Canal, July 9, 1938; Santa Maria Valley, by Union Oil, Oct. 15, 1938. 


« 2 s 
: : ‘ Z. 
= f A > . Z ra = i s 3 > & 
- 7 had = i. = - 
-, eS « = = ¢ 8 S : = a “ - Sse S a = == 
=Ssuh ‘o § z pS . & ss = § ~ Bn, 08 = a5 
meee F g tt x Tt = £ c 8 = eee 3 t 2 =¢ = 2» Spe tes a 3S be =~ 
Rs.= x s > = ef = = (SS = ~ 2 = = Pe ae = Py by 2. 
-_ & R z Se - c = t ~ en = 22 © =} = an € 
= ME 3s . e oS §&F <« 7 ec gue s & ° c = 32 =—« om ¢ 86 
sess > F&F of & & £2 23 € & «6S See Uf CUS Ul CUelCUGlCU CG Bt oglU hCG 
> S & S¢ a & =6 ‘~ ° é = 5 © &%s Fe ¢ sis 8 6 = 5 
Gravity 77EY SOUS CUCECi<‘iR’(CO SCE FCC Oe OUSlUCwE UKlCUKE CUSlCUE CUES CCX OUSlUCUEUCUC CGR 
13-13.9 . ee we . oan . ‘ oe ee ; ‘i> : : as aes $0.63 
14-14.9. $0.80 $0. 79 $0.74 $0.78 $0.79 $0 80 $0.76 Pin - $0.80 $0. 76 $0.76 $0.77 $0.78 .. $0.70 $0.70 $0.70 .... $0.70 $0.70 .... 65 
15-15 .9 80 79 .74 78 79 80 > we .80 76 .76 77 ., ae 70 .70 ae .70 .70 wre 68 
16-16.9 80 "79 74 78 “79 80 : ae ; . 80 i: .76 77 ee .70 70 70 ave .70 .70 eg 70 
17-17.9 80 .79 7 .78 81 80 76 ; . 80 .76 . 76 me cf . 7 ene .70 .70 70 aie .70 .70 een 70 
18-18.9 80 79 ne .78 84 80 > wae .82 .76 76 77 78 ra .70 70 70 .70 70 
19-199 2 79 74 82 87 84 . ae .85 76 .78 77 78 ie .70 70 74 74 74 71 70 
20-20 .9. 5 .79 74 .85 .90 88 84 : . 88 .78 .82 77 ae 70 78 78 7 72 70 
88 .79 74 .89 93 .93 88 Te sath 91 80 .85 77 84 .78 73 82 82 $2 7t 70 
.92 .82 74 .92 96 98 .92 93 84 .89 79 88 78 V7 87 87 86 78 re - 
95 . 86 W7 .96 .99 1.02 .96 84 79 .96 .88 .93 82 92 .78 80 92 92 90 82 76 
99 91 80 1.00 1.02 1.06 .99 88 81 .99 91 .96 85 .96 .82 84 97 97 94 86 9 
1.03 95 82 1.03 1.05 1.11 1.03 93 83 1.02 \ eee 89 99 . 86 88 1.01 1.01 .98 90 83 
1.06 1.00 85 1.07 1.09 1.16 1.06 .98 86 1.05 . .92 1.03 .90 91 1.06 1.06 a 1.02 
2.30 1.05 88 L.1ll 1.12 1.10 1.03 88 1.02 96 1.06 95 95 1.10 1.10 $0.91 1.06 
1.14 1.10 .90 1.14 1.15 1.14 1.07 90 1.06 99 1.10 .99 99 1.35 43.35 94 1.10 
; Ba 2.85 we be ESS Lae 68.32 93 1.09 1.03 1.14 1.03 1.02 2.20 1-2 .98 1.14 
30-309 L.2i 2.39 oS 2.2 tb & i.e 2.57 95 1.07 1.17 1.08 1.06° 1.25 2.25 1.02 1.58 
31-31.9. -—--— —— 1.24 €£ 1.24 1.22 97 i: ee eS ee Ry 1.09 1.29 1.29 1.06 ——$—— 
32-32.9 *E ‘wood TT errace 1.27 1.27 2.27 2.00 1.14 1.25 1.16 1.13 1.34 1.34 1.09 Kettleman Hills 
3-33 ..9 1.2 . 1.32 1.18 1.28 1.20 i a ee ee ae aes 19 , 
34-34.9 1.33 7c 1.37 Ron 2.32 kia 1.20 BS 1.23 
35-35 ..9 1.35 a 1.42 1.25 1.29 1.20 1.27 
36-36 ..9 1.39 ra 1.46 1.29 1.33 Sime sess. Bean 
37-37 .9 1 43 ; 1.51 1.32 1.37 Rae ees Rae 
38-38 .9 = 1.56 1.36 1.42 A 1.39 
39-39 .9 c 1.61 1.40 L.3 1.43 
40-40 .9 & 1.66 1.43 1.39 
41-41.9 1.43 
42-42 .9 1.46 
43-43 9 1.50 
44-44.9 1.54 
45-45 .9 O70 
46-46 .9 1.61 
7-47 .9. 1.65 
48-48 9. 1.68 
*F. o. b. ship. 
TAlso McKittrick, Kern River. Kern’ Front and Reund Mountain £0.70 nen 19.9 gravity: no higher gravity pete. 
tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Positions Wanted 


LUBRICATION SALES ENGINEER with 
reliable refiner. Age 39. Sixteen years in 
the oil industry. Have handled automo- 
tive and industrial lubricants, naphthas, 
fuel oils, ete., to dealer, jobber and indus- 
trial trade. Operated in middlewest terri- 
tory but will go anywhere. Available on 
short notice Box 127 


YOUNG MAN, 27 years old, with 5 years 
experience both in bookkeeping and man- 
aging of bulk plant and super service sta- 
tion, desires position with an oil company 
or refinery. Excellent references from men 
in the trade. Address Box 129, National 
Petroleum News. 


For Sale 


SEMI-TRAILER for sale—1,100-gallon, 4- 
compartment, vacuum brakes, 5th wheel 
and faucets. Nice job. $350 complete. 
Address Tellis Bros., 1104 S. Main St., 
Dayton, Ohio. 


825-GALLON—1936 Ford V-S tank truck 
for sale. Drop skirting, 16,000 miles, heavy 
duty tires. Only $475. Will take smaller 
unit in trade. Pal Oil Co., Green Bay, Wis 





TANKS FOR SALE 
One used 20,000-gallon gasoline stor- 
age tank. 
Two used 6,000-gallon lubricating oil 
tanks 
Address Box 130 
National Petroleum News 





Situation Open 








FACTORY REPRESENTATIVE 
Few attractive territories available 
for experienced gasoline pump and 
filling station equipment representa- 
tives. Write full details 

American Pumps, Inc. 
Cincinnati, O. 





Professional Services 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods Employed ’ 
Octane Ratings by A. S. T. M. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








ROYAL E. BURNHAM 
Attorney-at-Law 
Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 











ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave. 
NEWARK, N. J. 
Telephone Bigelow 3-4020 





Miscellaneous 











For Sale or Lease 


225,000 GALLONS OIL JOBBING PLANT 
equipped to blend motor oil and manufac- 
ture greases, gasoline and kerosine storage. 
Ready for operation. Located Tulsa, Okla- 
homa, Box 284. 





WHAT IT COSTS 


“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border —10 
cents a word, Minimum charge, $3.00. 

“Position Wanted’’—5 cents a word. 
Minimum charge $1.00. 

Advertisements set in special type 
or with border—$4.00 per column inch. 

Copy must reach us not later than 
Saturday preceding date of issue. 

All advertisements carried on this 
page are payable in advance. 











“STRICTLY PERSONAL” 


After 51 years in the oil business, 
H. G. Naylor, assistant general man- 
ager of the Standard Oil Co. of In- 
diana, will retire June 21 on company 
annuity. Mr. Naylor, who has been 
in charge of the company’s gasoline 
and refined oils bulk sales division, 
was honored by business associates at 
a luncheon June 19 at the Blackstone 
Hotel. He will return to Denver, Colo. 
to make his home there. 

Mr. Naylor entered the oil business 
Nov. 5, 1888, with the Continental Oil 
Co., going over to the Midwest Oil Co. 
in 1912, which later became Mid-West 
Refining Co. at Denver. The Mid-West 
company was dissolved in 1932, and 
in 1933 Mr. Naylor was appointed as- 
sistant general manager of the In- 
diana Standard. He had been a di- 
rector of Utah Oil Refining Co., a sub- 
Sidiary of the Indiana Standard, since 
1927. 

One of the first oil men to register 
for the 30th world-wide convention in 
Cleveland, O. this week of Rotary In. 
ternational was T. W. “Buddy” Thorn- 
hill, Charleston, South Carolina, of 
Charleston Oil Co., independent oil 
jobbing company. 

* * a 

Russell Williams, Indianapolis, presi- 
dent of Bonded Gas & Oil Co., is vaca- 
tioning for three weeks on a ranch in 
Montana. 

* * * 

Michel Roegiers, of De Cavel & 
Roegiers, Ghent, Belgium, is spending 
several weeks in this country on a 
business trip. He attended the Penn- 
sylvania Grade Crude Oil Ass’n. meet- 
ing in Pittsburgh last week. 


* * * 


Salesmanager A. E. Landsittel of the 
Globe Oil & Refining Co., and _ his 
family, are in Maine for a two months 
vacation, during which time they will 
visit the points of interest in New 
England and Canada. 


* * * 


Miles R. Wiseman, of Allied Oil Co.’s 
(Cleveland) gasoline department, is 
visiting some of his old cronies among 
the western Pennsylvania refiners this 
week. Wiseman formerly was’ with 
James B. Berry Sons’ Co. at Oil City, 
Pa. 

* * * 

Sam I. Hulse, salesmanager for War- 
ren Petroleum Co., and Mrs. Hulse and 
their two children are vacationing in 
Wyoming. 

* * ~ 

Division Manager J. W. Ross of the 
Standard Oil Co. of Indiana, with head- 
quarters in Wichita, Kan., has been 
elected vice chairman of the Wichita 
University’s board of regents. 


Ed Bacon of Shell Petroleum Co.’s 
crude oil department in Tulsa, is spend- 
ing his vacation in Louisiana where 
he is trying to crowd in all the fishing 
possible during his stay. 

* * * 


C. S. Bishop of Dodge City, Kan., 
member of the Bishop Oil Co. firm of 
that city, recently was elected secre- 
tary and treasurer of the United Com- 
mercial Travelers at Dodge City. J. L. 
Howard, Skelly Oil Co.’s wholesale di- 
vision manager, has been grand coun- 
selor for the organization the past 
year. 

* * * 

At the Pennsylvania Grade Crude 
Oil Ass’n. at Pittsburgh last week, it 
was noticed that H. J. Dunnmire, But- 
ler, Pa., of Valvoline Oil Co., was care- 
ful to see that no one got too close to 
him on the left side. It developed that 
“Dunny” has a large bump on his 
portside arm, the after effects of an 
injection to ward off hay fever. 


* * * 


Salesmanager Clarence A. Keller of 
the Derby Oil Co., Wichita, Kan. and 
Mrs. Keller recently had as guests 
their son Lieut. C. A. Keller, Jr., his 
wife and two children of Norfolk, Va. 
Lieutenant Keller, it will be recalled, 
saved 15 Greek sailors who were ship- 
wrecked off the North Carolina coast 
in November, 1937. He was given the 
award of the Black Eagle by Greeks 
in New York, while the King of Greece 
has issued an award and sent it to the 
navy department for presentation to 
him. 

* * * 

Ralph Steinman, genial chief scout 
for Sinclair Prairie Oil Co., and a vice 
president of the National Oil Scouts 
Assn., has been commissioned to duty 
of “roving ambassador of good will’ 
for that organization. 

* * * 


Millard Smith, of Anderson-Prichard 
Oil Corp., has been transferred from 
the company’s headquarters office at 
Oklahoma City to LaFayette, La. 

* * * 


John W. Foster of Tulsa has sailed 
for Haifa, Palestine, where he will be 
an inspector for the M. W. Kellogg 
Co., New York, which is building a re- 
finery near the terminus of the Iraq 
pipe line. 

* * 

An interesting photograph of four 
generations of Parkers, of which R. A. 
Parker, Phillips Petroleum Co. traffic 
department, Bartlesville, is a member, 
was published in the June issue of 
“Philnews”, company publication. 

In the picture appears Silas Parker, 
grandfather of R. A. Parker, who was 
100 years old March 12, last. He fought 


in the Civil War, joining the Sixth 
Iowa Infantry July 17, 1861. Also in 
the picture is the son as well as the 
father of R. A. Parker. The father 
is J. A. Parker, of Muskogee, Okla. 
Silas Parker is the oldest veteran 
of the Civil War in Iowa. Living at 
the Iowa Soldiers Home, he dresses 
himself daily and makes his own bed, 
even under protest of the nurses. 


* * * 


John W. Campbell, for the past six 
years a member of the Mid-Continent 
Oil & Gas Assn’s headquarters staff, 
has resigned to re-establish a_part- 
nership with his brother Harry A. 
Campbell, senior partner in the Na- 
tional Petroleum Engineering Co. The 
company located in Tulsa, has for 
many years been engaged in appraisal 
and engineering reports of oil and 
gas properties. In his new connection 
he will become a member of the staff 
of Campbell & Randolph, tax coun- 
selors, and will devote a majority of 
his time to the tax work in which the 
two firms are engaged. 


* * * 


Harold S. Thomas has resigned as 
geologist for the Transwestern Oil Co., 
and opened an office as consulting 
geologist and engineer at Oklahoma 
City, where he had been stationed the 
past two years. 


* * * 


John M. Clayton, formerly with the 
Gulf Oil Corp. at Corpus Christi, Tex., 
has joined the geological staff of the 
Seaboard Oil Co. at Dallas. He suc- 
ceeds R. J. Forsyth who was trans- 
ferred to Matoon, Ill. where Seaboard 
has established an office. 


* * * 


James Lawrence, Tulsa traffic at- 
torney who filed the Petroleum Rail 
Shippers’ complaint with Interstate 
Commerce Commission, was in Wash- 
ington recently conferring with ICC 
officials (not about oil rates, however). 


* * * 


William L. James, purchasing agent 
for the Stanolind companies in Tulsa, 
recently was named vice president of 
district No. 2, National Assn. of Pur- 
chasing Agents. His territory includes 
Cklahoma, Texas and New Mexico. 


* * * 


D. P. McFarland, sales representa- 
tive The Texas Co. of California, is 
learning new wrinkles in oil selling at 
the Texaco training school in Port Ar- 
thur, Texas. 
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